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October 28, 1992

Office of the Secretary
Federal Communications C
Attn: Docket No. 92-90
1919 M Street, N i
Washington, D.C. 20554

To whom it may concern:

I am a real estate agent who relies heavily on prospecting for
business. One of the biggest ways to find business is by "cold

calling."

By restricting cold calling it would be detrimental to our
business. So we urge you to please support our position.

L

Thank You. . .
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Critical Issues " 00

Most of us are looking for ways to prospect faster and make our time more
productive. One of the things we've discovered is cold calling on the
telephone. It seems that the Federal Communications Commission is
drafting a regulation to restrict person-to-person solicitations to residential
homes. Each of us needs to make sure that this legislation is not passed. NAR
is suggesting AND THIS IS CRITICAL that each of us write a letter to:

\ A Officeof the Secetary
P Fedeml Communications C
N MS Attn: Docket No. 92-90
1919 M Street, N.W.
Washington, D.C. 205

—immediately—telling them how important "cold" calling is to your busi-
ness in particular and the residential real estate industry in general. Also, it's

important that you refer to
Let's all geton thisrightaway. And, be sure to have at least two more people

in your office mail separate letters.

Okay, that's it for September, see you soon......
' EX PARTE OR LATE FILED

Mike
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