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QUALITY



Demand Detroits
clearest
cellular reception.

Choose Ameritech and get
upfo 2,500 bonus mlnuies.

Once sgain, Ameritech cluarly comes through with the best call quality aad the best deal

going. A recent independent study proved that Ameritech gives you significantly quieter calls

than Cellular One in Detroit. That means when you put the receiver to your ear. therc's less

static and background noise. And now there's no better time 10 go with Ameritech. Sign up

todzy and you'll get up 10 2.500 bonus minutes? That's 1 sevings of op te $628 for
the clesrest, quietest cellular service in 1own. So call Ameritech today!

eritech

Offer exieonded! Call 1-800-MOBILE-T 10day
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Choose Detroit’s
clearest
cellular reception.

Now get up to 2,500 free minvtes.

Once again, Ameritech clearly comes through with the best call quality sad the best deal going.
A recent independent study proved that Amerilech gives you significantly quieter calis than
Cellular One in Detroit. That means, when you put the receiver to your ear. there's less static and
background noise. And aow therc's no better time to go with Ameritech. Sign up today
and you'll get up to 2,500 minutes absalutely free” That's 2 savings of vp te $623
for the clearest, quictest cellular service in town. So call Ameritech loday!

meritech

Call 1-800-MOBILE-1 today.
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ROAMING RATES
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Still confused
about which

e

A

"

L'.I‘l = =
1S best? E =
| = am
ey -
When Call Ameritech’s Cellular One’s* ’ S — ;:;_"-:...._
Roaming in: Length  Cost Cost e =R
‘ | s et——
Columbus F 2 min. S1.00 $4.00 | jm— :—-:-
Detroit | 3min., 1.0 2.97 = =
Indianapolis| 4 min. 2.00 6.40 | m"‘___f rar
Madison | 5min.| 250 | 495 - B
*Price shown does not lncluaioe f:g:ﬂ;; 1?:‘%::1 automatic monthly fee WEE -
= =
B [ Wl
Introducing = =
m—

Roam Amentech. =

If you rely on your ceular phone when of 3%, and eliinated the daily surcharge entirely. B~
yOu ravel, Ameritech has good news. Starting  Roam Ameritech is available 10 all Ameritech o=

JITLTETLN]

February 27, our new simplified roaming rate cellular service customers at no extra charge. g
structure makes it easier and more affordable  There’s no sdditianal monthiy fee, no matter how T
to make calls while traveling in sciected celluiar  much you roam. N it
service areas’ Roam Ameritech. Simply the best roaming e
We've reduced roaming rates by an average  rates available Nothing confusing about that.
Fr inforoution sce your Aswriiach doaler or call
S JIMERITECH | 1800-MOBILE 1.
s T Your fink to a better ife>
A_MEFDNAN SORLONIDP, CHICAGD
©C8 337830 33783

writech MODile Communicstions
\9am Ampritech/Still Confused?”
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COVERAGE



_ Makea fist /'ri A

in the middle of ; :
this map.

= Now slowlyspread =Rt

your ﬁngers

Thank you for demonstrating Ameritech Mobile's
expanding coverage in Central llinois.

(And remember, you receive affordable home rates with no daily access fee
no matter where you travel in our Central [llinois region.)

Call 1-800-MOBILE- | or the Ameritech Viobile Authorized Dealer near vou:
Consolidated Communications  Consolidated Communcabons  Consolidased Communscanons
General Offices Charleston ‘Manoon

300-637-3328 638 W. Lincoin Cross County Mall
217-345-9300 217-235-9300
e o e oo . s /NERITECH SR

@ SOAMMUNICATIONS
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M you're not using Ameritech
Colluiar to Chicago, here's
where you're getting cuf off.

nuiNels
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"ullllum : eutive joureey 50 you won\ jose the
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than those affered by Callular One —angther Ameritech advactage!
\ el el nll on your s trip - dgn 0D with Ameritech Celluler

today. Call 1-800-MOSILE-1.

critech
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Sign up with Amuritach 200 wd yuu oun gut 90 I0nIRe 0 scxuns or 5140 off the collviar
phens of your cheise’ Get all the coverage you aved and the rust Sasis you went — g w0
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RATE COMPETITION



AMONIILY USALS PZMn:mnI ChOLULAP
THAE PACK 50 Call Pack 50
50 min, $25.08 ) $3L00 .04
o mvulh ] .
TIME PACK 275 Call Pack 100
275 min, $76.50 39985 $280.20
por manth por supnl
TIME PACK 820 Coll Pack 500
§25 min. $192.57 $240.41 $874.08
por manth ].ll
Facts are facts. The chart to hundreds of dollars a year. tian, free phoae repair and more.
shove proves it. Ameritech ia And the value Ameritech So you see, there resily is
chesper than Cellular Onc. Not | offers doewn't stop theve. Sgnup | no comparison between Cellular
just 2 Bttle cheaper. A Jot chesper | for one year on sn approved ser- | One snd Ameritech. To make the
- po matter how many minutes | vice plan with Ameritech® and call even qasier, not ta mention
of sirthme you're comparing. you're sutomatically enrclied in | cheaper, you'll alse receive $150
As the last column on the right | the Ameritech MYP™ Program of airtime credit if you sign up
sbows, those ssvings aanaddup | which entithes you to free activa- r&idiup
/IMERITECH
Yaur Link ® A Better Life™
el Oher Inc. A rights reserved. One in o cogitiorad 90rvior mavk of oy Coflvler One

Which cellular service
is the best deal?

You make the call.
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50 min, Tiwe Pock™ 50 $25.08 Coll Pock 50 $31.00 $71.04 mave #"’

150 main, Tna Pock= 130 | $50.15 Call Pock 100 | $62.10 $14340 -7 i)
450 min. Time Pock=450 | $112,20 Col Pock 300 | $147.07 $415.44 ﬁ""" Thw vt Phase Covmmy

e

You're smart enough to know there's no such thing as a free lunch. So when some- i
one offers you a “free” cellular phone. somewhere along the line, you're going to pay 5"‘&""’" v
for it. And pay for it. And pay for it. Usually in the form of higher service charges. ————— -7
That's why it's important to compare service charges, bgfore you buy. Ameritech saves T — 1.%3—“"
YOU motiey on service costs, month after month, year after year. -

And while Ameritech's service costs you less, it doesn't give you less. When you AR
sign up for at least one year on an approved service plan, you automatically become 2 ) AR~
member of the Ameritech MVP™ program, with exclusive benefits such as locked-in - m-_'__
calling rates, free custom calling and stolen phone replacement. ‘

To make the comparison even easier, Ameritech will give you a $150 service credit B g~
on airtime if you sign up for Ameritech cellular service by Agril 30. And  you're a - ﬁ_
business customer, be sure to ask about our special discounts for high-volume callers. % i
No matter how you look at it, Ameritach Is Chicagoland's best cellular value. T %—-
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YOUR AMERITECH DEALER

[
Here'’s what you get in a $24.95
IIDQHIIGTON[
cellviar service plan. MoRsmaL
i Central States
! Communications
1001 E. Grove
3“/6&2&32 waevw
M Or l Hill Ragdio
2503 G.E. Road
°n e“. 3@,&2141 (AT
Mobile Audio
AMERITECH CLLULAK ON 1404 Kur: Drive
309/454-1545
Basi¢c Monthly
Access gl Paso
Gemcell Inc.
48 W. First Strect
15 Free minutes 309/5274100
per month
Gvidiey
Free activation Gridiey Cellular
(535 value) 108 E. Third Street
300/747-3400
Locked-in
calling rates Puiviry
Pairbury Auto Parts
210 W, Locust
Free em;rhzmcy 815/6924621
loaner phone
Lineeln
Stolen equipment o
replacement program P & M Communications
t 390 S. Limit
217/732-3331
~ Free phone repair
Navens
The Cellular Connection
Dorchester Extates
1.800/475-7028
‘The best way to determine bill, With Ameritech, however, | befare April 30, and receive u clty
who gives you the best value §24.95 entitles you 10 15 free an additional $150 airtime .."‘
in cellular service is to com- mmm:h‘puywmmf- m;oi! e be Hm:‘hﬁﬂm:f‘
pare plans. So let's compare. matically get the benefits o you want the . Sangame
Whet doesa $4.96plan | the Ameritech MVP Program®, | value in cellular service, nT/TBAZTI
from Ceilular One get you? | like free activation, free phone | compare what Ameritech and
Well, we're not sure whatit | repair and more. Sign up for Celluler One offer. YouTl dis-
gets you apart from a monthly | ceflulsr service from Ameritech | cover there is no comparison
AIMERITECH
":u’Lt* 10 A Better Life -
mw:—u-m-“_nunmw—*a h-

“’-ng'i‘-c;«""_-&'."""" J F800-MOBILE

CORMENDSAM WORLDWIDE. 0G0
APANCA, 200 ARY JROIPII00  Amecerh Caliier




Make the
change for just

95
asn?omh
plus FREE
activation.

AMERITECH MOBILE. WE MAKE IT EASY.

Switch to the
Ameritech Mobile
Safe and Sound
Plan. The security
of a mobile phone,
at our best price

ever.

 you currently have a moose phone securtty oian at
pCe you don't fel Secure aDOUT. NCw S 3 3000 time
10 swich. Get the best pnce in 1own, oius FRES
actvaton (835 vaiue). Call tocay.

1-800-MOBILE-1
Ask for Operator 3

or call your participating distributor.
MADISON JANESVILLE
Cetlular Connection Blackhawk
(608)275-6414 Telecommunications
(608)752-2021
Evans industnal
Communications Mulligans. Inc
(608)222-8500 (608)755-0666
General Phones Piys ot
Communications Janeswille
(608)271-4848 (608)756-8800
Gram Electronics Thompson Electronics
(608)282-1000 (608)754-2858
Main Apphance SELOIT
(608)221-7865 Computer Business
(608)221-7860 Sernces
(608)364-1012
Pyramid Telephone
(608)273-9300 PORTAGE
Communications
Radio Speciany . InC.
Company (608)429-3300
(608)255-7392
Gaffney Electnc
OEFOREST 1608)253-3371
Access
Communications South Centrat Ceflular
(608)848-4363 (608)742-5400
PRAIRIE DU SAC
J & J Elactronics
(608)043-4866

AMERITECH MOBILE
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COMPETITION TODAY

IN THE DALLAS MARKET

CELLULAR
TELECOMMUNICATIONS
INDUSTRY ASSOCIATION

APRIL 21, 1994



CALLAS, TX: CZOMPETING DCWN TC LANDLINE LEVELS

Given the Texas economy’'s steady growth, positive NAFTA benefits and
zhe state's general infatuation with the autcmobile, it’s no surprise the
cattle to sell wireless telecom to Dallas/Ft. Worth’'s 4.3 mil. £cps 15 fierce.

Especially when industry neavvwelghts SW Bell and LIN/McCaw are in the
face-off. So far,
wireline SW Bell
nolds the lead
~lth a 60/40 sub

N
L

SELECTED DALLAS PRICING PLANS

split, fueled by Monthly ---RatesMinute--- --Free Minutes-- Avg.$
1ts ll-year lccal Service Plan charge Peak Off-P. Night Peak Off-2. XN:ght /min.
cellular presence oW Bell-- X o o
vs. LIN's elght Association II * $39.95 $0.32 $C.07 $0.07 3 a?o 120 $0.06
‘ - Basic 49.95 2.40 0.27 .97 2 100 120 C.10
¥rs.), brand-name Freedom 59.00 6.32 ©.17 2.17 150 230 S0 .15
recognition and Executive 39.00 ©.27 2.12 C.12 300 350 30 .14
strong distribu- --Metrocel--
tion system. Assoctiation II * $39.99 S0.35 $0.07 n/a 2 sc0 nsa $0.08
SW Bell's Freedom 49.899 2.30 0.15 n/a ----120---- nsa 0.42
ace has been its Freedom II $7.99 0.32 0.17 n/a 120 250 n/a 0.16
Time Manager 99 29,99 0.28 0.10 n/a ----350---- n/a 0.29

aggressive pricing

o . N
stratedies which All plans require one-year contracts except (*) which requires

have forced LIN two-year contractc. Ffeak hours: M-F 7:00 am-8:00 pm; off-peak:
{operating under 8:00 pm-7:00 am plus weekends and holidays. Rates include
the name Metrocel) $.02/min. Interconnect fee. ® 1994 Paul Kagan Assoc., Iac.

to respond with
lower prices for hardware and airtime. The table above shows representative
rate plans, detailing the large
number of free minutes, espe- This notice appears as a matter of record only.
cially off-peak, in bundled October 1993
packages. Rates like these
start to give landlines (avg.

rate 5¢ per local/long distance Lin Cellular
min.) a run for their money. . N
Communications Corp.
When rates are com- 4 o A :
petitive and phones prices drop Has acquired the non-wireline cellular operations in

to $1 or less, how do companies TCX&S 17 RSA

compete? By increasing coverage . )
foo‘éprinc, Zpgrading technology Serving 10 counties in East Texas.
and strengthening distribution. from
Metrocel grew its foot-
print by 66% in Jan., expanding EaSteX CCHUI&I‘ L.P.
southward to include Austin and
covering 30K sq. miles vs. 18K D' Altos Corp' G'P'
earlier. SW Bell increased its
area, too, adding Oklahoma City Serving a population of 225.000.
and covering 37K sg. miles.
Both offer home-rate roaming in
expanded areas and special long-
distance rates. We represented the seller.
LIN/McCaw upgraded to
an Ericsson system this month,

giving it a digital platform for @ DANIE,LS
=

its 176 Dallas-area cell sites.

- &ASSOCIATES
SW Bell already markets dlgttal' 3200 Cherry Creek South Drive. S 5?30 D " €0 80209 303/778-5555
. : erry Lreel out] rive, suite . venver, -
offering up to a 10% discount to 299 Park Avenue. New York. NY 10171

nearly 15,000 digital subs, 90%
in the Dallas metro.

Financial Services to the Mobile Communications industry




FOR IMMEDIATE RELEASE
Nov. 5, 1992

CELLULAR ASKS FOR NEW SPECTRUM
TO EXPAND WIRELESS SERVICES

WASHINGTON, D.C. -- The cellular telecommunications industry wiil ask the
Federal Communications Commission (FCC) to make available to it and to others
additional radio spectrum for the provision of expanded wireless communications
services.

In comments to be filed Nov. 9 in the FCC’'s "Personal Communications
Services” rule-making, the celiular industry will suggest this new spectrum be
allocated to five licensees in each of the market areas used to define cellular service.

The FCC’s PCS proceeding is expected to expand the provision of wireless
telecommunications to include new services and new providers.

"We realize the fact that new entrants will be competing for the wireless
consumer,” commented Thomas E. Wheeler, President and CEO of the Cellular
Telecommunications Industry Association. "We’re asking the FCC to let us compete
as well by allowing cellular carriers access to the new spectrum.”

Under the FCC rule-making, companies ranging from MCI to Time-Warner and
cable television operators plan to expand beyond their existing communications
services into services offered over the new spectrum.

"Cellular operators are asking the FCC for the same growth opportunity that will
be made available to other communications companies,” Wheeler said. "The cellular
industry has buiit a high-risk venture into the world’s finest wireless system. In so
doing, it has opened the doors to a future in which it has earned the right to
participate.”



COMPARATIVE REVENUES
In $Billions 1991

CABLE TV MCl CELLULAR
SUBSCRIBER INDUSTRY
REVENUE

Source: NCTA Source: MCI Source: CTIA

"In outlining its positions, the cellular industry starts first with a very simple
premise,” Wheeler said. "Cellular today is serving 10 million subscribers and by the
time the first service is launched under PCS, that number will have climbed to 18-to-
20 million."”

"Put simply, the cellular industry has made a commitment to continue
supporting all those subscribers and the FCC should not penalize it for doing so,"
Wheeler said.

"The FCC cannot ‘Betamax’ existing cellular subscribers by degrading the
existing cellular service,” Wheeler warned. "At the same time, the FCC must
encourage new services for current and future customers. The only responsible
solution is to permit cellular operators to have access to new spectrum.”
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Maintaining Cellular Service Which Works Everywhere

The terrific growth in cellular subscribers has put pressure on the current
cellular spectrum. Already in major markets cellular capacity is overloaded at peak
times with the result that the consumer cannot get a line. The introduction of digital
transmission technologies (now being tested) hoids the promise of alleviating some
of that congestion.

However, the digital technologies have the drawback that they are
incompatible. Thus, a consumer whose home cellular company uses the TDMA
format will not be able to use his/her phone in an area where the cellular operator uses
the CDMA standard. In order to overcome this problem all digital units will be "dual
mode” -- i.e., they will default to the current AMPS analog system when confronted
with a different digital interface.

it, therefore, becomes important to maintain and protect AMPS analog capacity
as the "common denominator" of a nationwide wireless system. Thus, while digital
technology may solve the current congestion problem, it actually creates an analog
spectrum problem as cellular subscribers increase in number.

Today, cellular is a nationwide communications backbone for the United States.
The same cellular phone that works in New York City works in Kalispell, Montana, and
vice versa. What’'s more, the cellular industry is installing a nationwide "Find Me
Anywhere" service by which a call to the home number in Kalispell will find the
subscriber in New York or anywhere else he or she may be. That backbone must be
maintained despite the pressure to utilize the spectrum with digital efficiency.

"The maintenance of analog spectrum will be particularly important to
consumers outside of major metropolitan areas," Wheeler observed. "There is less
pressure to adopt digital technology in non-urban areas where the analog capacity is
not yet stressed. It is important to maintain the ability of a non-urban consumer to
be able to use his/her cellular phone in urban areas and the only way to do that is by
maintaining the analog common denominator.”

The importance of maintaining the ability of all cellular phones to interface was
recently illustrated during the Hurricane Andrew disaster. When the wireline system
was seriously damaged, cellular stepped in to provide communications services not
only for emergency service providers such as the military, police and Red Cross, but
also for the homeless.

"lmagine what would have happened if Homestead, Florida had been a TDMA
system and West Palm Beach had been a CDMA system,"” Wheeler asked. "Without
the maintenance of the analog common denominator how would the Red Cross and
other emergency services have communicated?”



CONTINUING NEED TO SERVE ANALOG CUSTOMERS
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(Sample Markets)
YEAR TOTAL TOTAL TOTAL % ANALOG
SUBSCRIBERS ANALOG DIGITAL

1992 300,000 300,000 0 100.00%
1993 360,000 324,000 36,000 90.00%
1994 432,000 348,600 83,400 80.69%
1995 518,400 371,580 146,820 71.68%
1996 622,080 390,078 232,002 62.71%
1997 746,496 400,395 346,101 53.64%
1998 895,795 397,750 498,045 44.40%
1999 1,074,954 375,975 698,979 34.98%
2000 1,289,945 327,129 962,816 25.36%
2001 1,547,935 241,020 1,306,915 15.57%

SOURCE: CTIA

ASSUMPTIONS:  City of 10 million people, with 3% cellular subscriber penetration in 1992,

growing by 20% per year; 10% of all new phones sold are digital in
1993, increasing by 10% each year, until all phones sold in 2001 are
digital; each year 10% of analog phones are traded in for digital.

NEW WIRELESS TECHNOLOGIES

Analog Digital

AMPS TDMA

N-AMPS N-CDMA
B-CDMA

Note: In order to provide universal service, the new digital equipment (which will
be incompatible with other digital equipment) must be "dusl mode” with the
capability of communicating in the chosen digital format plus AMPS, the analog
celluisr standard. Therefore, there must always be maintained sufficient analog
spectrum capacity.

m




Characteristi f Persgnal Communication ectrum

The new PCS spectrum has different technical characteristics than the existing
cellular spectrum. For instance, while cellular spectrum is chopped into several pieces,
the new PCS spectrum is uninterrupted. Aithough this is transparent to the end user,
it has important implications for future wireless services.

To elaborate, the divided cellular spectrum is suitable for the narrowband
technology used today for both analog and digital voice transmission, but the larger
pieces in the new PCS spectrum permit broadband transmission. The transmission of
high-speed data -- a necessity for the popular wireless services of the future --
requires such a broadband pathway.

DIVIDED CELLULAR SPECTRUM ALLOCATION
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ANALOG OBLIGATIONS EAT UP CELLULAR SPECTRUM
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While the cellular industry might be able to use its one large (10 Mhz) segment
of spectrum for broadband transmission with digital technology, it would do so to the
detriment of existing cellular consumers.

Thus, should cellular operators not have access to new spectrum, they would
be faced with the unpleasant choice of degrading existing services or foregoing new
services -- both unacceptable alternatives for our customers.

Avoiding Regulatory Delays

The cellular industry will ask the FCC to allocate the new spectrum based on
the same 734 license areas used for cellular and interactive video.

"The existing license areas reflect the results of three FCC Rule-Makings and
17 FCC Reports and Orders," Wheeler observed. "It took the FCC nine years to reach
this point. To reinvent that wheel will only delay the provision of the new PCS
services by starting the process all over again.”

The 734 cellular/interactive video license areas also are manageable enough in
size to permit service to be offered by companies other than behemoth corporations.
This approach will attract entrepreneurs and niche services appealing to specific local
areas.

"A major reason why cellular service is now available to 90 percent of the
population is because the FCC allocated licenses in bite-sized geographic chunks,”
Wheeler said. "Only this approach will assure that all areas of the country receive new
PCS services, not just the most populous areas.”

FOR MORE INFORMATION: Contact Norman Black at 202-785-0081.
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MCI Communications Corporation’s recently announced plans to mve?tﬁin _Eextel
Communications Inc., including the planned use of MCI's brand name to ma‘ﬂcet Nexgel ;
services, promises new and innovative wireless services while also serving to acEentuate
level of competition existing today within the mobile industry. I am very optimistic that
investment decisions such as this will benefit consumers in the mobile services marketplace.

The MCI/Nextel announcement, though, also highlights the anomalies of unnecessarily limiting
incumbent cellular operators from participating fully as PCS competitors. Under the
Commission’s current PCS rules, both MCI and Nextel, although announcing a plan to jointly
provide ESMR services directly competitive with cellular services, will be free to bid for PCS
spectrum up to the maximums set in last autumn’s order. Cellular operators, on the other hand,
will be precluded unnecessarily from bidding for PCS spectrum as they will be limited to bid
for 10 MHz of spectrum in areas where cellular service areas overlap with the PCS service areas
by 10% or more.

During the PCS reconsideration phase, the Cellular Telecommunications Industry Association
commissioned an antitrust study by Drs. Stanley M. Besen and William B. Burnett of Charles
River Associates which demonstrates that there are no competitive reasons to so limit incumbent
cellular operators. Thus, in reliance upon this analysis, the Commission should relax the cellular
eligibility restrictions to permit cellular firms to compete fully in mobile and other wireless
services.
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CTIA would like the opportunity to describe and further discuss the issues raised in the antitrust
study with you at your convenience. We look forward to your favorable reply.

Very truly yous,

—
Thomas E. Wheeler

cC: William F. Caton
Acting Secretary



