
Revised 6 Principles

1) Price per Mbps Shall Not Increase. The price per Mbps of the IP 
replacement product shall not exceed the price per Mbps of the TDM 
product that otherwise would have been used to provide comparable 
special access service at 50 Mbps or below.

2) A Provider’s Wholesale Rates Shall Not Exceed Its Retail Rates. An 
incumbent’s wholesale charges for the IP replacement product shall not 
exceed its retail rates for the equivalent offering.

3) Basic Service Pricing Shall Not Increase. The wholesale price of the 
service (including any discounts), including but not limited to wholesale 
voice service purchased under a UNE-P replacement commercial 
agreement  and the lowest capacity level of special access service at or 
above the DS1 level shall not increase.  For example, (1) the wholesale 
price for a single IP voice line shall not exceed the wholesale price for a 
single TDM voice line and (2) a 2 Mbps Ethernet price shall not exceed 
the DS1 price when 2 Mbps is the lowest Ethernet option available. 

4) Bandwidth Options Shall Not Be Reduced: Wholesale bandwidth options 
must, at a minimum, include the options that the incumbent offers to its 
retail business service customers.

5) No Backdoor Price Increases: Price hikes shall not be effectuated via 
significant changes to charges for NNI or any other rate elements, lock-up
provisions, ETFs, special construction charges, or any other measure.

6) No Impairment of Service Delivery or Quality: Service functionality 
and quality, OSS efficiency, and other elements affecting service quality 
shall be equivalent to, if not better than, what is provided for TDM inputs 
today. Installation intervals and other elements affecting service delivery 
shall be equivalent to, if not better than, what the incumbent delivers for 
its own or its affiliates’ operations.

 


