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The future of Cablevision and the impact on Long Island will be determined within the broader context of this 
proposed acquisition by Altice that also operates in parts of Connecticut and New Jersey as well as New York City 
and other communities in New York State, and includes a review by the Federal Communications Commission 
(FCC). The schedule for the FCC’s review currently foresees a conclusion in the first week of May (although this 



so-called “shot clock” period can be extended and the clock stopped for a while), i.e. a few days after the current 
deadline of April 29 for a decision by the New York State Public Service Commission (NYSPSC). Approval by the 
FCC, like approval by the NYSPSC requires a demonstration by Altice of the net benefits that its control of 
Cablevision would generate compared to Cablevision's remaining a stand-alone operation. Questions that have 
been raised by opponents to the transaction with the FCC that are relevant to Long Island as they are to all affected 
communities are: 

1.       What would Altice bring to Cablevision other than increased debt? While Altice talks about its global 
expertise for example, it is the US cable industry that has developed key technologies for cable operators in the 
rest of the world, including Altice’s own properties outside the US, through CableLabs an organization to which 
Cablevision belongs. Arguably therefore it is Cablevision that would bring new expertise to Altice and not the 
other way round. 

2.       Will the large savings and deep cuts planned by Altice lead to a deterioration in Cablevision's ability to 
deliver high quality services, improve its customer care, and provide the benefits it has traditionally delivered for 
Long Island and other communities?  Cablevision compares favorably to other US cable operators, including 
those that are much larger.  Does Altice really have a unique “magic sauce” or “pixie dust” that no other US 
cable operator has found? 

3.       How seriously will the FCC and NYSPSC consider the evidence that has been presented of Altice's 
business practices in France and Portugal that it says it will apply in the US? These practices have in these 
countries gravely disaffected and demoralized employees and harmed subcontractors who do business with it 
(e.g. by delaying payments of invoices and demanding sizable discounts of 30-40%, for which practices it has 
been fined and publicly condemned by the French Directorate General for Competition, Consumption and 
Fraud Repression)? 

4.       Why is Altice being intransigent in refusing to apply for approval of Cablevision’s franchises under the 
control of its new owner in many communities (including New York City) on the basis of a questionable legal 
interpretation of language in their agreements (that has been forcefully rebutted by New York City)? Is this 
behavior indicative of its general attitude towards regulation, the agreements it signs and the commitments it 
makes? 

5.       Will Altice provide adequate responses to the requests for additional information it has received from the 
FCC and the NYSPSC that in particular must give credibility to the otherwise implausible and vague assertions 
of the benefits it will generate and how? 

 


