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ATIACHMENT A
News Articles and Press Releases

Vanguard Cellular Systems Names Stephen Leeolou CEO; Announces Nev.' Strategic Direction
Focusing On Northeast Corridor And Expansion of Stock Repurchase Program. P.R.
Newswire. March 11, 1998.

RCN Doubles Size of Washington Market with Approval to Serve Montgomery County, P.R.
Newswire. August 3. 1999.

RCN Corporation to Serve One ofNation's Highest-Density Communities: Long-term
Agreement With City of Hoboken Will AllO}1,J RCN to Pass More Than 550 Homes Per Mile of
Network. P.R. Newswire. August 25. 1999.

PC Magazine, August 1999, at 124 .

MFS Network Technologies Signs with Norlight Telecommunications to Expand Fiber Optic
Network In Michigan. P.R. Newswire, March 3, 1999.

Teligent Introduces Revolutionary, Lower-Cost Communications Sen'ices in New Orleans. P.R.
Newswire. February 25. 1999.

Teligent Introduces Revolutionary, Lower-Cost Communications Services in Richmond,
Baltimore, Milwaukee and West Palm Beach, P.R. Newswire, February 8, 1999.

Teligent Introduces Revolutionary, Lower-Cost Communications Sen'ices in Atlanta, Boston,
Philadelphia and Wilmington. P.R. Newswire. January 20. 1999.

Rely' Corporation Agrees to Serve Three New Boston-Area Communities. P.R. Newswire,
August 31. 1999.

Randi Feigenbaum. Queens Inc. / Fidelity Holdings OK'd for Local Phone Service [in New
York and California}. Newsday. February 5. 1999. at A56.

Susan Biagi. Competitive Carriers Celebrate Progress. Telephony. February 15. 1999, at 16.

Victor Guzman. Jerry Holt. CLEC Improves Market Share Efficiency With Next-Gen OSS
Solution. Telecommunications (Americas Edition). September 1999. at 60.

Peter Behr. Judith Evans. A Suite Deal At Steep Cost: Maryland Is Offering Generous
Incentives to Keep Marriott. But Is It Selling Its Soul? Washington Post, March 8. 1999. at
F12.

Joe Estrella and Linda Haugsted. Portland Mal' Seek AT&T Alternatives Multichannel News.... .. ' ,
October 4. 1999. at 1. 70.



Carri Karuhn. Hoffman Drawing the Lines for Future; Town Out to Control Disruption of
Cables Chical!o Tribune. October 9, 1997. at News 1., ~

Cecilia M. Quick. Mastering Telecommunications: Milpitas [California] Develops A Master
Plan, Government Finance Review, February 1997, at 48.

James W. Crawley. The Dream is a Wonderland of Information and Entertainment. But for
now, San Diego's Ambitious Rev"'iring in ... IN THE TRENCHES, San Diego Union-Tribune. at
1-1.

Joanna Glasner. "High Bandwidth Bureaucracy." Wired N(!l.1,'s, March 25. 1999.

Rachel Horton, City Urges Consenation After Water Line Slashed, Irving News, July 11-14.
1999 at lA.

Rani Cher Monson and Melissa Borden. 3,600 Lose Emergency Phone Service. Arlington
Morning News, July 16. 1999, at lA.

Grace Hobson. The Kansas City Star. November 17,1997, at AI.

Nevada Briefs, Las Vegas Review Journal, August 8, 1999, at 4B.

Stephen C. Fehr. Road Kill on the Information Highway, Washington Post. March 21. 1999, at
AI.

Ellen Perlman. Tar:ing the Craters in the Street. Governing. Februarv 1997.- -
Montgomery County Council Overrides Veto, Taxes SMR, Paging Carriers. Land Mobile
Radio News. Vol. 50 No. 26, June 28. 1996.

Candus Thomson. $2 6 Million Budget OK'd in Montgomerv; Council Makes Small Cuts in
Spending Plan, Tar:es, The Baltimore Sun. Sec. 4B, May 21. 1999.
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Yanouard Cellular Systems Names Stephen Leeolou CEO: Announces l"ew Strategic Direction
Foc:sing On Northe~~tCorridor And Expansion Of Stock Repurchase Program

Agreements Signed To Sell Carolina Properties for $190 Mi::loh

GEEENSBORO, N.C., March 11 /PENewswire/ -- Vanguard Cellular Systems, 1::c.
Nasdaa: VCELA) today announced that Stephen R. LeeolO1.: ,..;ill be named C:lie:

sxecutive C:ficer effective at the Company's May 1998 fu~nual Meeting of
Stockholders. Mr. Leeolou, who is also President of Vanguard and one of the
Comca::y'S co-founders, currently shares the CEO position with fello~ co­
:ounder Havnes G. Griffin, who will remain Chairman of tne Board. Under Mr.
~eeolou's direction, the Company will pursue a new strategy of focusing its
ooerations excluslvelv along the Northeast corridor. Towards this end,
~~nguard announced th~t it has signed definitive agreements with Triton PCS,
:nc. to sell its Mvrtle Beach, South Carolina operatioh, which co::talns
:53,35: POPs, for $160 million cash, and with United States Cellular
Corporation to sel: for $30 million cash, plus the assumption of debt,
~anguard's 48% interest in the cellular operations of Wilmlngton!Jacksonville,
,Jorth Carolina, representing approximately 170,000 net POPs. These
transactions, which are expected to close in the third quarter of 1998, are
s--.:b]ect to approval by regulatory authorities including the FCC. At December

:997, Vancuard had 6.8 million net POPs and 565,000 subscribers 1n its
tnree core Northeast corridor regions.

\"anouard has retained the firm of Wasserstein Perella & Co., ~nc. to act
as advl~or in the sale of its Mvrtle Beach and Wilmincton/Jacksonville
lnterests, and to assist in evaiuating divestiture alternatives regarding the
Company's Florida panhandle markets and other non-core cellular properties in
..::--,lch it OI.o.TIS minority interests. The proceeds from the sale of these non­
cere assets will be used to reduce the Company's long term debt and to
repurc~ase shares of the Company's common stock under an expanded stock
repurcnase program. Vanguard's Board of Directors has a--.:thorized the
rep--.:rc~ase of another 2.5 millioh shares in addition to the five million
shares authorized as of December 11, 1997. Since November 1996, the Company
has :-epurchased 3.5 million shares of its common stock, at an average price of
::3.5: per share.

;·1r. Griffir. cemrr:ented, "I-Ie are pleased to be compleu._ng tr.e transltion of
tne esc positior- to Steve, whose leadership and vision have beer- ~~o lmportant
~e~·s ~o Vangua~d's success. We a~e excited abou~ ~he ~e~ direc~ion the
C8:-",pa:o.:: is ~aKing anci are con:icient Steve will successf'..:ll-.,' implement these
::=::::-a::.egic corpo::-a-ce ir:i ::ia~i'"res. II

r·::::-. ~ee()lc0. :-loted, ";'~s Cl::.ef Exec'..J.ti"Ie Officer, C:1e of my top pricri~ies

~:_~~ te ~c i~pro~e shareholder val~e and I belie~re this shi~:: in the Compan~"s

s=~a~egic direcc~on is a key step ~c accomplish ~his goa:. While M~·r::e Beach
nas jee:o. an importan~ market fo~·us, cont~ibuting revenues of approxlmately
===.5 million l:1 1997, we belie~e it is in the Compan~"s best i:1terest to
oo~cer-trate ou~ resources on those reglons ~here we have signif1cant market
=:us~ers and competitive advantages, We are confident this restructur1ng will
a==e:erare our earnings growth and free cash ~low witha'..J.t sacrifici~g long­
:~:-m improvements in our operat1ng efficiencies ar-d cash flo~ margins. The
=:onar:::J.sor. faIT,ll::, ...:hich OWrlS approximately 23% of the Company's outstanding
stoo}:, supports the sale of our nen-core cellular assets and believes our new
s:ra:egy o~ ~ccusing exc:usivelv cn our core Northeast corridor oDerations is
:::-:.~ :-':"91":,: one fo:- the CO~pa:1i·. 11- ~

~s par': of this s,:rategic i~i~iative, ~r. Leeolo~ announced that ~imo~hv

_. Biltz, Executive Vice Presiden~ and President of Vanguard's u.s. Wireles~

~~era:~ons, has been elected C~ief Operating officer b~! :he Board of
=~~-ec~ors. [\1~. Biltz joined the Company in 1989. "Tlrr Biltz and I :---.ave worked
:oge~her for nearly a decade; I a~ confident he and the other members of our
ser-lormanagement team will successfully meet our mandate of controlling
opera~lng expenses and reaching the sales, earnir-gs and free cash flow goals
·.·.'e .:1a~~'~e se: :o~ the Company. Senior management: I s compensa::io:1 packages are

http: \\\\\\' .pmewswire.com/cgi-bin/stories.pl?ACCT=l 05&STORY=/www/story/3- .. ./4325 7 10/11/99
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no~ directly tied to achieving certain free cash flow milestones and re~en~e

targets and we are all committed to further strengthenlng vanguard's
c:J::ipetltlve position and financial results," Mr. Leeolou added.

":anguard :::ellular Systems, Inc., with headquarters ir'. Greensbc~o I t~c::-::--.

=aro~lna, is one of the largest lndependent operators of cellular te:epncne
5:,'stems in the United States and provides service under the Cellular O:1e.rt
::::-a:-.c name.

Except for the historical information presented, the matte:-s clsolosed
:~lS release include forward-looking ~catements. These statements :-epresen:
the Company's judgment on the future and are subject to :-lsks a:1c
~ncertainties that could cause actual results to elffer materiall:. S~cn

:ao:ors include, without llrnitation: a change in economic cO:1ditio:1s lD tne
~ar.':ets served by the Company which could effect demand for cellular ser'.-lces;
::;:-ea:.er than a!'lticipated corr:petition from PCS or other service provlders;
:ecnnological developments that make the Company's exisclng net\,crks
~nco~pe:itive or obsolete; higher than anticipated costs due to unauthorlzed
~se of its network; and greater than anticipated losses attributable to lts
e~ulty interests in other companies, particularly those that are rapldly
deve:oping and expanding their businesses and may experience unforeseen
il::::.culties. See "Risk Factors" of the Company's Prospectus Supplement dated
~8r::.l 3, 1996 to Prospectus dated October 4, 1995 and the Company'S subseauent
:~~lngs and reports with the Securities and Exchange Commission for a further
iescrl8tion of these risks_
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RC:\ Doubles Size of Washington Market with Approval to Serve Montgomery County.
'laryland

=8~pan~' has Achieved Critical Milestone of Having Sec~~ed ~oca: ~s~ee~e~~~

==-.rering Half a Mil:lC~ Homes or More i~ Each of i~s =~~~ia: ~arge~ ~:a~~e=s

??INCETOIJ, N.J., Aug. 3 /PRNewswire/ -- RCN Corporatlon
:~asciaq: ?c:c: this afternoon signed a long-term agreeme!l.t to pro,,'lde

~omDetit:ive phone, cable and hiqh-speed Internet services to more tnan
=~C~COC homes in Montgomery County, Maryland -- doubling the number cf nomes
::::: ]-~as under local llcense in the 'washington market and ensuring ~:ar,:'::'and' s
caroest countv will have the benefit of competitive communlcations se0:lces
~ell in=o the· next millennium.

"Not only does this agreement give RCN the authority to serve nearly a
c~arter of a million homes in Montgomery County, it effectively do~bles the
~~rrent size of our washington market," said RCN Chairman and CEO David C.
McCcurt. "With more than 500,000 homes under local license in Washington and
Marvland, PCN has now achieved the critical milestone of having negotlated and
slg~ed local agreements covering a half millio!l. homes or more in each of its
lnltlal target markets -- New York, Boston, Washington and Northern
:a.~ifornia. I'

I:i~h sig~ificant network engineering and design already completed l~

Montgomery County, RCN will immediately begin construction of the
s~ate-of-=he-art True Local Net~ork(TM: that wil: serve county resiQe~~s, and
e:~pects to begin offering its full suite of facilities-based phone, cable and
=:-::ter"et serVlces in this receptive and lucrative commu!l.i ty by earl'.: next

"]0.,5 i!l. o::~er market:s, we have done significant net'"ork design ar.d
e~~_~eering ~~ preparation fer this regulatory approval, 'I said Michael K.

~jars, President of ReN's Technology and Network Developme~t Group. "This
a::' ~c·,·:s us to begin network construction immediately,"

FCX is cl:.rrently pro"',,"iding ser,lice in the District c~ Columbia ar.:: ~he

::ty of Gait~ersburg. Maryland. Within the District, its flrst area of
cperatlon in the Washington market, RCN has already achieved a penetration
cate for cab::'e serJice of more than 30%, and a pe!l.etration 0" local phone In
~~~ ~id-~O% raJge.

?2N has also had tre~endous s~ccess attract~~g Kashi~g:8~ CUS:2~ers ~ho

=~rc:-.ase bUI'.::led serJice. Approximately 80% of RCN's facilltles-nasea
c·~"tcmers i:-, the Dis::rlct take more than one ser'llce fr0T:'. t~e come a::',' . ECN
~-:a5 -..:::'red approximately Ie, 000 homes in the District of C'o2.L;.rrbia for~ ser....r:.ce,
a~~ In multiple d~elling unlts. Ey the enci of August, RCN ~ill have actlvated
~=~e ~ha~ ~6,OOO homes i~ the ~is:ri~t and Gaithersburg :or ~~s f~~~ su:te of
~~~-.r:ces -- br:.nging ~iber optics closer co the home tha~ a~~' o~her ~hone or

?C~ provldes service i~ the Washington area through a JOl::t ve~t~re ~lth

=epcc Communlcations u~der the Starpower brand name, Pepco Communications,
:s an unregulated subsidlary of Potomac Electric Po~er Company,

?C~'s True Local Network (TM) is a unique broadband fiber opti~ platform
ca=able of offering a full suite of communications serVlces -- inclucilng
~~~~~--fea~ured voice, video and high-speed Inter~e~ -- ~c residentia:
=~s~c~e~s. ~~e network employs SONET ~ing backbone arc~itectu~ef a~~

_8calized nodes buil~ ~o e~sure RCN's state-of-the-art fiber ontics tra·:el to
~~::~in 900 feet of RCK customers, with fewer electronics and ~~~er ~alntenance
C0Sts than eZlscing local net~orks, RCN's East a~d West Coast lo~al fiber
~p=~c networks target densely pcpulated areas comprising nearly 40% of :~e

~,s. residential communications market spread over just 6% of its geography,

.;bout RClJ Corpora~ior~

?CN Corporation (Nasdaq: ?C~;C) is the nation's firs: and largest

http: \\WW .pmewswire,comlcgi-bin/stories.pi?ACCT= 105&STORY=\\ww/sto.. ./0000995 74 10111/99
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single-source, facilities-based provider of bundled commun carlons se,:--.'.:.ces t::
tne residential market, and the nation's largest targeted nternet se':-~lce

~rovider (ISP), with all of its 500,000+ customers strateg cally clustered :~

~~e Boston to Washlngton and San Francisco to San ~iegc corridors. ~c

ccmpany is currently providlng local and long distance phone, cable te:e~:s:cn

a,.~ lts rcn.com Internet servlces to the densest telecommun:cations marKets .:.n
-~c country, from Boston to Washington, D.C. in the East and San Franclsco tc
San Dlegc in the West,
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RCI\' Corporation to Serve One of Nation's Highest-Density Communities

Long-Term Agreemen~ Wi~h City of Hoboken Wil~ Al~o~ RCN ~c

Pass More Than 550 Homes Per Mile of Ne~~ork

HOBOKEN, N.J., Aug. 25 /PRNewswire/ -- RCN Corporatlon (Nasdaq: ,.~ .. ­
announcee today that it has signed a long-term agreement to provlde
comDe~i~lve Dhone, cable and high-speed Internet services to the City of
nOD~ken, NJ ~- an extremely high-density residential communlty located In
close proximity to RCN's existing operations in the City of New York,

"Tr.is agreement to serve Hoboken achieves two of RCl,'s most crltlcal
ob,ec~ives, in the areas of network construction and oeerations," said Michael
Ad~ms, President of RCN's Technology and Network Devel~pment Group.
a~lo~s us to achieve real economies of scale by coordinating our Hoboken
cperations wlth those already in place in nearby New York, and provides RCN
~he oDDortunitv to serve one of the nation'S densest resldential areas, With
nearly" 550 hom~s per mile of plant, Hoboken is the densest community we have
·..:nder local license to date, with the exception of Manhattan."

Hoboken is a predominantly residential community of 1',400 homes, located
~~s~ wes~ of RCN's exis~ing base of operations in Manhattan, Coordinating
~lth these existing operations, RCN has already begun lnltial net~ork design
:n Hcboken, and will continue the design and engineering process for the
remainder of the year. The company expects to begin constructlon in Hoboken
earlc' next year and anticlpates serving customers there In the secone half of

"::: am very pleased that our agreement v:ith RCK ~i::'~ soon bring cable
core,petition and additional services to the residents of Hoboker.," sa::'. Hoboken
:·:aycr .:......'1.::hony Eusso.

The agreement to serve Hoboken is RCN' s first in Nor:!'lern Ne'...· ~ersey, an
area the company is now focusing on as a logical ex:enSlon of its successful
eXlstlng operations in New York City. RCN is currently :n active negotlations
to D~lld ::s state-of-the-ar: fiber optic True Local Net~ork(TM) and brlng its
~n:~~e bundle of competi:ive communications ser.'lces to several commun:ties in
::8r=~er~ rJe~ Jeysey -- including areas of the counties of Hudson, Bergen,
~ssex ana Passaic.

?2!J is already developing nu~erous markets from Bostc~ cc Washing:on, D.C.
_D the East and San Franciscc to San Diego in the West ~~th average densities
~a~9~~9 :~Cffi ~sc to 300 homes pe~ ffi~~e, ro~ghly five ~= ~eD times ~he national
a·.·e~a2e. Hoboke~ fay surpasses even ~hese hiqh levels, a~lo~ina RCN to
c:=;~~ete :Ocr mor-e than 16 times as many r.Orc1es per rclile c: plant ~s tDe aver-age
;~2~e OY cable provider.

1T-=-:-~e der;.si:ies ::hat exist: i~ Hobot:er: are iG.st tremenci::n.,:s/!l .~.daT":"',s said.
"~·~e co'...:::'::: achie-'.re a 3C)% pe:letra:io!1 ra::e lE Hoboken and \\'':''r1d up ser-:.,-ing almost
- - = r:.o~es per mile. That's almost six times the number of :lemes ::he average
~~=~e or ca~le inc~r~e~t passes for each mi~e of net~ork D~:l~. ~~at density,
==ry"'.~'::.r.ec. 1..;i?~,ECiJ'S abi2.i~~,/ to prc)'\ride mulo:iple serVlces, :-nakes HobOt:en a

,. c~:-:-.pe.l.":"lns oppcr"::.1Dl ty for RCN. II

;~O\l:: the RCK Netwcr-k
?~::'s Tr-ue Local Network (TMI is a unique broadband flber optic platferm

=a~able of offering a full suite of communications ser~rices -- including
~_l:~'-£eatur-ed voice, video and high-speed Internet -- to res:dentla:
=~s~o~ers. The ne~~ork employs SO~JET ring backbone ar=~~~e=~~re, a~~

:==alized ~odes built to ensure R:~J's s:a~e-of-the-art ~iber optics ~~avel to
::~:~i~ ~CC fe~t ~f R~N customers, ~ith fewer electroni=s a~d ~o~er ~aintenance
=8S:S :~a~ eXlst:ng ~ocal ne:~crks. R:N's East a~d Wes: Coast 1022: fiber
=P=l= ne~~crks targe~ densel~' pop~la~ed areas co~prisin9 nearly 40% of ~he
-- C rA",-nenti~l no~~""';ca;'-l'ons marK'e;.- sp Q- - ~ -" -", •~ ....... -,,-,"-~ ..... ,-," ..... 0. ........ "',,1\..4 ...... '- .. ~.I.. ....... rea o/er -,'.Jst. ':;~ ;:): lts geograpny.

~bou= RCN Corporation
RCIJ Corporation (Nasdaq: RCr;C) is the na:io~'s first and largest
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slnole-source, facilities-based provider of bundled communicatlons se::-:lces :::::
::ne-residential market, and the nation's largest targeted In::erne:: se::-:lce
c~o~ider (ISP), with all of its 500,000+ customers strategically clustered l~

~ne tos::on to ~ashington and San Francisco to San Diego corridors. ~ne
=O~Dan~ is currently crovidina local and lona distance phone, cable te:e~.:.s.:.o~

anj'its rCD.com Inter~et ser:ices to ::he den~est telecom~unlcations marr:e:s _~
::ne coun:ry, from Boston to Washington, D.C. ':'D the East and San FranClSCC :c
Sa~ Diego in the Wes~.

~J:~~~ RCN CQ~po~a:ion
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must have a ~letricom modem. We tested
the service with the Ricochet SX modem
($299 list). which is about the size of a
checkbook and OA inches thick. (l\1etri­
com doesn't currently offer a PC Card
modem.) You connect the lO-ounce
modem \'ia a serial port and affix it to the
side of your hand-held PC or notebook
PC with an included Velcro strip. A slim
nickel hvdnde batten fits neatly inside.
pro\ldll1g a rated 6 hours.

l\ktricom includes setup software and
instructions for both Windows 95 and
\Vindows CE: software for other ope~at­

ing systems (\\"indows 98. Windows NT
.+0 Workstation. 1\lacOS. and Palm OS) is
a\ailable on the companv's Web site. To
install the modem. Simply select the
included Windows driver. configure dial­
up net\\orklllg and you're up and running
nwre easilv than with a t\'plcal ISP.

In general. we were satisfied with the
performance. The inilJal connection
takes onlv a second. and throughput was

suffiCient for e-mail and even
for relati\ <:Iv simple Web pages
consIstmg mainly of text. But
things began to grind to a halt
whcn we browsed more graph­
ics-intensive pages. with aver­
age throughput during testing
of about 20 Kbps to 30 Kbps.

1\lerricom IS aggressively
expandll1g its coverage area
and enhancing the network.
The company has plans for ser­
vice in .+6 cities by the end of
nnt vcar at speeds up to 128
Kbps. If Metricom can pull it
off. Ricochet will be a must­
h3\C for those who want Web
access \\ herever and whenever.
(l\ktricom lnc .. 800-469-4735,
H'\\'H.I1JClricol1J.com.) W

"'-, ".
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COVER STORY

VVireless Ner-l1Jorks

CDPD networkS
wor. witr
3Com Palm
organlze~s.

To use the network. you typicaHy purchase
a package of hardware. software. and the
sen'ice from one of BellSouth's partners.
For thiS review. we tested Infowave for
F" nge. from Vancouv'er-based Info­
wave Software (1i'Iiw.uzfoIi'Q\'e.com j.

On the client side. the Infowave pack­
age we tested mcludes a WIreless PC Card
modem from Research In \lo11on.
Infowave's Wireless Engine software. and
wireless sen'ice from BellSouth. L'nlike
the other services we tested. BellSouth
doesn't offer a flat rate: it costs $2'+.95 a

browsing (~nn,·.goQmencQ.com). . /

Although our test setup worked well. ;//
we uncovered a few annoyances. /
Infowave displays a pop-up window
asking for your user name and pass­
word each time you connect to your
mail server--even if you never exit­
ed Outlook. Second. even though
our test site was just a few hundred
yards from a BellSouth tower. we
found the exact positioning of the unit
greatly affected performance.

Although BellSouth was previously
limited to notebook and \Vindows
CE-based devices. the company has
been expanding the network's presence
to include smart pagers and. most recent­
ly. the 3Com Palm VII. Ultimately. Bell-
South Intelligent Wireless Network
will probably find more success in
these markets than it has as a general
wireless data solution (BellSouth
Wireless Data. 800-726-3210. 1\1\1\

.bel/sour/m·d. com. I

Of the three sen'ices we tested. only
1\ktncom's Ricochet comes close III

modem connection speeds without the
wire. But there's a catch. Ricochet sen'ice

month plus fees based on usage. is available ani v in select areas including
We tested Infowave WIth a Sharp the San Franclsco Bay Area. Seattle. and

~lobilon HC-.+500 Color hand-held Pc. Washmgton D.C. If you work in one of
but \crsion, are available for notebooks these areas. vou'lI find that Ricochet
runnm~ \licroslJft WmJnws 95. 9,-:. and offers relatively last wireless e-mail and
\:T -Ul. The RI\[ modem for \Iobitex IS a Internet access at a reasnnabk. flat-ratc
standard Tvpe II PC Card With :1 large price. The RiCLlchet senice costs $29.lJ5 a
plastIC extension that hnuses a col- month. plus a $.+5 actl\atlOn fee. or
lapsible '+-inch antenna and 3 stan-~ $299 for one year. But to use It. YOU

ddrd 1.)\' batten". \\ .~ ... ~
• I ~ .1\

Currently. Infowave isan c- \~

m3il-onlv solullon th3t is llghth ~
lI1tegr3ted with 1\licrosoft .•
Exchangc During setup. 3n
Infowaye engmeer comes to

your office and lI1staHs Infow3ve
lur Exch3nge soltware on your
sener. The compam has
announced Infowa\ e for the
\:et. a senlce that will prOVide
:ICCC", t,l corporate intr3nets
uSll1g both BeUSouth and CDPD
nelv\ orks. but it wasn't ready m
lime 1m tcsling. GoAmerica.
heme\·er. lJffers two wlfekss
plans I $Y.Y:' a mllnth for the first
.::':'K and S5l).9eJ a month for
unlirrutcd use) \\1th software that
supports blJth e-mail and Web
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'IFS :\"etwork Technologies Signs with Norlight Telecommunications to Expand Fiber Optic
:\"etwork in Michigan

0MF_~., Neb., March 3 /PP~ewswire/ -- MFS Network Technologies .~~?SKc , a
s'~Ds:;.dian· 0:: ;.J:::le Telcom Holding Corporation (Nasdaq: ,':."'T=::, today annoC::-l::ed
add:;.~:cnal plans tc develop, design, engineer and construc~ a fiber cp~ic

"e::'..;ork 1n Mic::lgan for Norlight Telecommunications, a comprehensi -,'e ne::\\"orks
ser~lce crovider based in Wisconsin. The additional work expands ~he 13C m:le
;ro=ect,' announced in October '98, to over 550 route miles at a contract val~e
~~ c~eY 517 million.

ins:al:ation, ~ain~enance

data and '\-Tideo
and inter:1atior.ally,the United States_c--~~~ica=lor:s ne~~orks througho~=

~r_~a~ily i~ Latin America.

cne comple~ed network will deliver high-speed digital voice, da~a and
'.':;.deo corr.m~nica~ions, and ·...·ill provide service to cer:tral and so~thern

;':lc::19an cities. MFSNT has completed design and engineer1ng work on ~he

network and will begin constructior: immediately. Second and third tier cities
~ill soor: be connected with Detroit and have access to cast-effective,
pro::ec::ed traffic distribution. Completion of the network is scheduled ::or
the third quarter 0:: 1999.

":JorL,ght strongly believes in providing our customers with world class
c~stcmer service ar:d a quality network at a competitive price. We found these
same values working wlth MFSNT, This new construction ir: Michigan is very
Impor:an:: ta Norlight and we feel confident entrusting M?SNT with its timely
ccr:;pletior,," said Bob Rogers, Senior Vice President for Norlight.

";~e' re happy Norlight is once again taking advantage 0:: our expertise in
:-.e::'..;ork design and construction," said Bob Sommerfeld, Ser.lor Vice Pres1dent
:or 1':?SNT. "vie are impressed with Norlight' s commitment to expand their
ne::/;orks, increasing their market presence ar:d enhancing customer services,
''';e are very pleased to be a part of their continuing success," he added.

M?S Network Technologies is a leader in the development, design and
_n:egration of Intelligent infrastructure solutions for advanced
::ommunlcations annlications. Founded in 1988, MFS Network cechnoloa1es
~ra'ldes systems'integraticn and innovative develcpmer:t :or facilitIes-based
::ommunicatlons proJects, The company's clients include federal, state and
local government agencies, telecommunications service pro~'lders, ~eglonal and
s~a~e t~anspo~ta~ion ahc t~ansit agencies, publ~c utili~ies and private
_~~~s~~~· i~ ~~e ~ni=ed States and abroad.

~~:e Te~cc~ Holding Cc~pcration provides des~gn,

~:---::. s~.,·stems i!1tegra":ior: sey"\,.-ices foy ad'\.ranced "':lo.:...c:e,

S:=atemen..:s a1:::out. the cor::.pa:1j" S :u:':":1.'"e e:·:pec7:at:'c:i.s, i:-:::~uding '",,'i thou'::.
_~~~~atlc~1 ~uture revenues a~d ear~ings, plans and o8ject.ives for £~ture

~pe~a::ons, :~=~re agreemer:ts, f~t~re economic per:ormance operations and all
=:~~r :i~c~=ia~ s:.atemen:s i~ this press release other than historica: facts
~:-e ":cr'I;a.ra-=-c8king sta:.eme:1ts ll

\ ...;ithin the mea:1ir..g of Sect.ion 27.:'. of the
~~:u~l:~es Act a:: 1933, Sect~on 21E of the Securitles Exchange Act 0: 1934,
3~~ as ~~at. ~erm is defined in the Private Securi~ies ~i~iga~ion Reform Act of
~99S. ~he company intends that such forward-lookir.g statements be subJect to
:n~ ss:e harbors crested thereby. Since these s:ate~ents (futc:re operational
~~sul:s and sales) involve risks and uncertainties, includina but no: limited
~~ ~~~~C~lC, co~peti~ive go~ern~e~~al, meteorological, con~r~ctual, and
:~::hr.ological :actors affecting the company's operatlons, markets and
~~=~~=ab:li~~y, ~he company's act~al results could di~£e~ materiall\P from
~~·:~ec:.e~ yesul:.s.

~·'::"'!:~_'_-",,-0~::e~·:5:-.·.:..:-e.CO:7l:co.'"T:P :'C:3550. h:.'7:.2 or fax, 800 -758 -5804 f

http:. \\'\\'v,.pmewswire.coI11Jcgi-binlstories.p1?ACCT= 105&STORY=iWWW/sto .. ./000088179 10111/99
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Telioent Introduces Revolutionan', Lower-Cost Communications Services In ~ew Orleans
b •

Srnartwave (TM) Technology Puts Small And Medium-Sized Bus=.nesses on the 'E-;>,ap'
In 24 Markets Across the Country

VIENNA, Va., Feb. 25 /PRNewswire/ -- Teligent today ~aunched it:s
re':olu'::ionary, high-bar.dwidth communications services for small and me:::=.'..l!1O­
s=.zed businesses in New Orleans. with today's launch, Teligent now serves
c~st:omers =.n 24 of the natlon's top markets.

Teliaent offers customers savings of up to 30 percent: on local, long
:::ist:ance~ high-speed data and dedicated Internet services. Using ltS dlg=.ta~
SmartWave(TM) technology, Teligent gives smaller businesses the hlgh network
speed and capacity -- up to 45 megabits per second -- previously available
only to larger companies at much higher prices.

"Now small and mid-sized companies in New Orleans have access to hlgh­
speed, high-capacity voice and data services at significant savings that until
no'.,' have not been available to them," said Teligent Chairman and CEO Alex J.
'·:a'.dl. "i'le call it putting businesses on the e-map."

=ncluding today's launch in New Orleans, Teligent se~vice is available In
:Je·~. York, Los P-J1geles, Chicago, Hous'::on, Philadelphia, Baltimore, Richrnond,
~allas-Fort Worth, San Antonio, San Jose, San Francisco-Oakland, Jacksonville,
;,ashingt:on DC, Boston, Austin, Denver, Atlanta, Miami-Fort Lauderdale,
Orlando, Tampa, West Palm Beach, Milwaukee and wilmington, Del.

~oae~ne~, those 24 markets comorise more than 405 ci~~es and to~ns ~iL~ a
cO~~ln~d popalation of more than 66 million. By year-end. Teligent expects to
offer serVlce in 40 markets across the country.

Commerclal and residential land developer Ike Harris & Company is uSlng
Teligent:'s service in the Dallas-Fort: Worth area. Ike HarYlS, a 50-y'eaY
'.'e::eyan of t:he business, selected Teligent because his corr.pany wanted all
lnt:egrat:ed package of commullications services from one company on one bill.

"Tellgent pro':ides good se~.·ice, they do it for less, and they do It
cor.sls::e,,::ly," sal::: Susan Sackno:ff, of:ice manager, Ike Hayyis & Company.
'Tha:: may no:: sound exciting, but: as an accountant, ge::t:lng good value lS
~z::::.-:inc tc me.1!

Teligent offers small and medium-sized companies a flat monthly bill that
recresent:s savings of up to 30 percent off the rates ~hey pay ::heir curYen~

_==a~ :e:ephone co~pany, na~ional lo~g dis~ance carrier and In~er~et pro~rider.

~c q~ali~y fo~ the maximum d~scoun~, customers switc~ their exis:ing
se~·.-:ce -- local, :ong distance or :nte~net -- and sig~ ~p ~ith Teligen~ for a
~:~:~u~ c~ c~e ~rear. Teligen: a·:erages several representa~i~·e bills ~rom :he
c~s::omeY's curre~~ cayriers and deducts up to 30 perce~t, That: flgure becomes
~~e =ustcmer's new flat monthly rate. In most cases, it's as si~ple as that.
~cca: a~d =~::erne:: ser~ice are un:l!1O~ted. If customers ~:sh to lncrease theiy
_::::~ ::'.:..s'Cance usage c".~e~ currer.: ::'e"\rels, they can purchase more ser~.rice at
6==ra=t.:..ve Drlces.

Tellgen~ service also features eomaglne(SMi. an interactive, Web-based
b~s:ness rnanagement tool that transforms a customer's communications blll into
? s:~ple. pred~ctable package. Usi~g their Internet browser. customers can
access t:heir bi~llng and account i~foYmation anytime t~e:' cheose. eomagine,SM)
a::ows them to seyt and analyze calls by account code. crlginatillg nu~ber or
c~ner cyiteria -- virtually any way they like. And they also ca~ dowr.:oad data
~C~ ~helr O~~ use -- every day. That means they won''C ha~!e :0 wait for a
~a~er bill :0 ar~ive in the mai~ eve~y month to keep abyeast 0: thei~

c8~~~nicatio~s activity.
r~any of t:ne benefits that Te:lgent offers its customers -- slmDlicltv

se:-':lce, sa'::ngs and speed -- are t:'1e direct result of l;:S dig:tal' . ,
5~a~~\~a~e(T~} technology.

'SmartWave(TM) technoloav e~ables us to help businesses such as =ke Harris
& ~ssociates. whether they'~~ oeen established in t~e last five or 50 "pars to
cor,pete ·.... itl": a~y company, no IT.attey how big," said Teligen:. Presiden:. ~;d~
Ch_ef Opera::lng Officer KiYby G. Pickle Jr.

http: \\w\\.pme\\swire.com:cgi-bin/stories.pl?ACCT=l 05&STOR'(=,\vww/sto.. ./000087780 10/11/99
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Sma~tWave(TM) technology represents a marriage of p~oven higr.-frequenc;"
rai:o transmission equlpment with latest advances in point-to-mult:pc:nt rai:c
tec~nology, enabling Teligent to increase its local network efficienc;" ani
~ed~ce netwo=k costs.

lnscead of digging up streets, Teligent delivers se~.·ice by installing
small antennas on the roofs of customer buildings. When a custome~ PlCKS u~ a
telephone, turns on a computer or activates a videoconfe~ence, the signal
travels over inside wiring to the rooftop antenna. The customer building
a~~e~nG the~ relays the voice, data or video sig0als to a ~eligen~ base
stat:en antenna.

~~e base station antenna gathe~s signals from a cluster of surrc~ndir.g

c~stome~ buildings, aggregates the signals and then routes t~em te a Tel:gent
~roaGDand switching center. At the switching cente~, Tel:gent uses AT~:

as~~c~renous transfer mode) switches and data route~s along w:th Nortel D~S

s~:~ches to hand eff the traffic to other networks -- the public circuit­
s~:tc~ed voice networK, the packet-switched Internet, and private data

As :t builds its local networks, Teligent is comb:ning the latest :n
~oint-to-multipoint radio technology with more tradit:onal network technology,
:nclud:ng point-to-point fixed wireless and broadband wi~eline, to access ltS
customers. SmartWave (T~1) technology is configured to handle both voice and
data traffic with equal ease, ensuring that Teligent can handle today's huge
volume of VOlce traffic and at the same time is prepared for the comlng data
~raffic explosion.

Teligent's service offe~ing is supported by a skilled communications
'~:cr~~force t~at has grovm to more than 1,600 employees. Teligent teams r.o ...; are
je~loyed in 37 markets ac~oss the country, building Teligent's local
=c~mU~lca~~o~s networks.

Teligent's New Orleans sales office is located at 15:5 Poydras Street,
S~:te 2030, and can be reached by calling 504-561-9552.

Sased lr, Vlenna, 'v'a., ~eligent, Inc. (Nasdaq: ~G:,~) :s a full-service,
:ntegrated communications company that is offe~ing small and medium-sized
tus:ness customers local, long distance, high-speed data and dedicated
lnternet se~,'ices over its dig:tal SmartWave (TM) local networks in 2~ major
~ar~~ets. Eventually, Teligent will expand service to 74 maJor metropolitan
areas t~~oug~o~t the United States. Teligent's offeri~gs of reg~lated services
are su~ject to ta~iff approval.

For mo~e information, visit t~e Teligent Web site at:
,-- -........ -- - - ........
~ - - '-!'-'. .- ~ ---:::- .

~e~lgent is a registered trademark.
Except fo~ any historical informatlon contained herein, the matte~s

=~s~~ssed in ~~~s press release co~ta~D forwa~d-look~~g sta~emen~s that
:~~olve risks and uncertainties. including but not l:m:ted to econemlC. key
e~;lo~Tee, compe~itive, governme~~al, regulatory and tech~ological :actors
2~~e=t~ng the ~ompanyls gro~thf cperat~ons markets, prcd~~ts, ser~rlces,

~~~e~ses and other factors discussed i~ th comoan\rls ~i:inqs with the
Se=~rities and Exchange Com~ission. Actua res~lt~ ma~' aY~ materiall~.: due to
tnese a~d other ~isks and uncertaintles.

mi-......... . u:
home
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Telioent Introduces Revolutionarv, Lower-Cost Communications Senices In Richmond.
~ .

Baltimore.l\liIwaukee and 'Vest Palm Beach

~hree Years After Telecommunications Act Becomes La~, ~e:igent

Ccmpeti~lo~ and Choice to Small and Medium-Sized Businesses in
Across the Country

Is Er::':::9 ln9
~·ia::-Ket:s

\':::EN:U... , Va" Feb. 8 /PRNewswire/ - - Three years after the
Te~ecommunica~::.ons Act of 1996 became law, Teligent today launched ltS
re-"8~utlonary 18~er-cost, higher bandwidth communications services -~~ small
and medium-slzed businesses in four new markets -- Richmond, Baltimore, West
?alT. Beach and Mil~aukee. With today's launch, Teligent no~ provides service
::.~ 22 of the nation's top markets,

Teligent offers customers savings of up to 30 percent on local, long
distance, high-speed data and dedicated Internet services. With its advanced,
digital SmartWave(TM) technology, Teligent gives smaller businesses the higher
network speed and capacity -- up to 45 megabits per second -- previously
available o~ly to larger companies at higher prices.

"The Telecom Act 0: 1996 created a revolution in the communicatlons
::.ndustry and Inaugurated a new era of choice and savings for customers," sala
Telloent Chairman and Chief Executive Officer Alex J. Mandl. "As a result of
cong~ess' bold vision, companies like Teligent are creating innovative
products and serJices and offering unprecedented savings to the fastest
9rc-,:lng segment of the U.S, economy -- small and medium-sized businesses."

Scheduled to join Mandl today at a press brie:ing in Richmond is U,S, Rep,
T~omas Bliley, (R-Va.), Chairman of the House Commerce Committee and one of
~:::e principal authors of the Telecommunications Act.

"Today's announcemen:: of:ers more proof that the Telecom Act is working,"
Cha::.rman Bliley said. "Consumers i~ four new cities today ~ill have greater
:::-::::ices ir: their local telephone service. II

Commenting on the Act's three-year anniversary, Cha::.rman Bliley sald,
"":-1..:st tr:ree years since its enactment, the Telecom .~,ct ::.s helping to u~leash a
:::e~ generatlon 0: phone, cable, satellite, wireless phone and Internet
ser-:ices. Consumers are beginning to reap the benefits 0: lower prices, more

~ . . .
::~Cl::es ana. :.nr:ova-:l-"le sel\llces. II

~ls8 jci:::ing Bliley and ~andl IS Dwayne Cu:f, Treasurer of Fidelity Trust
~~8::-~gage 2c::-p. c~ Rich~ond, Teligentls first lccal cus~omeY.

"Fldel::.ty ':"rust' s e:forts to become a major player ir_ the morcgage
::::i~scry are taking a great leap forward with the communlcatlons services
:::::erec. by Tellgent," sald Caff. "l'-.lthough we're considered a med~um-sized

b~s::.ness, we have many 0: the same needs of a large, naclonwide firm. With
:-_:9:-: :.:::,and·...·ic.:::-~ se~."r:.::es ar:::i the promise of sigr:i:':"can:. sa·"rlDgs I •......'e can
2:9:-~:.:ica:;.tll· e:1ha..r.l.ce our prcd'-..:.c,::...~.·it.~.-r and grow::r~. II

Maded :vIand=..: Il v;i th the exp:osion of e -commerce ana the data market,
T~~:3ene lS enabllng businesses of any size to bene:::.t directly wieh :aster
::::ternet access a~d higher data network speeds. In a very real sense,
Te~l3ent is putt::.ng businesses on the e-map."

:nc~~din9 the markets announced today, Teligent serv:ce is now avaIlable
_r_ tJe',: York, Los Angeles, Chicago, Houston, Philadelpr.:a. Dallas-For:: Worth,
San Ar.to:::::.o, San Jose, San Francisco-Oakland, Ealtimore, Jackson~'ille,

~ll~au~ee, ~ashington, DC, Boston, Austin, Denver, Atlanta, Miami-Fort
La~ieria~e, Orlando, Tampa, Richmond, West Palm Beach and viilmington, Del.

Togetner. those 23 markets comprlse more than ~oo c::::es anc. towns with a
ccmbined popalation 0: more than 65 million. By vear-enc, Telioe~t expects to
=::er ser~}:ce in 40 markets across ::he countr"',/.· . ~ ~

':'e~ige::t effers sf.'1,all and medi'..lm-sized c8;~pa!1ies a :~at montr.~·: bil:' that
~e~resen~s savings 0: up co 30 percent off the- rates che~' pay thei~ current
~cca: ceiephone company, national long distance carrler and Internet 8rovider.

To qualify for the maximum discount, customers swicct their existing
serv:ce local, long distance or Internet -- and slgn up w:th Tel::.gent for a
m::.n::.m~m of one year. Tellgent averages several representative bills from the

http:. \\\\"w.pmewswire.comicgi-bin/stories.pl?ACCT=l 05&STORY=/www/sto .. ./000086528 10111199
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customer's current carriers and deducts 30 percent. That figure becomes t~e

customer's new flat monthly rate. In most cases, it's as slmple as t~at.

~oca: and Internet service are unlimited. If customers wish to increase t~e::'

:0:--.9 dlstance usage over current: levels, they can purchase more ser"::ce at
a::raC~lve prices.

~eligent service also features eomagine(SM), an interactive, Web-based
bus~~ess management tool that transforms a customer's communications b~ll ihtc
a s:~ple, predictable package. Using their Internet browser, customers ca~

'cess their billing and account information anytime the:: c::'oose. eomaglne \S!'l·
a::o~s them to sort and analyze ca~~s by account code, originating number or
ot~er criteria -- virtually any way they like.

;'.~d the'" also can download data for their own use - - every day. That
~ea~s tney ~on't have to wait for a paper bill to arrive .r the ma:l everv
~c~th te keeD abreast of thelr communications activitv.

~1anv of ~he benefits that Teligent offers its cus~omers -- simp~ici:~',
ser"::ce~ savinos and sDeed -- are the direct result of ~ts digital
S~artWave(TM) ~echnolo~y. "SmartWave(TM) technology enables us to de:iver a
:ower-cost, high-speed solution for small and mid-sized businesses, so they
can compete with any company, no matter how big," said Teligent Presldent and
Ch:e: Operating Officer Kirby G. Pickle Jr.

SmartWave(TM) technology represents a marriage of proven high-frequency
radio transmission equipment with latest advances in point-to-multipoint radio
technology, enabling Teligent to increase its local network efficiency and
reduce network costs.

:nstead of digglng up streets, Teligent delivers service by installing
smal: antennas on the roofs of customer buildings. When a customer picks up a
telephone, turns Oh a computer or activates a videoconference, the slgnal
travels over the building's inside wiring to the rooftcp antenna. The
customer building antenna then relays the voice, data or video signals to a
Tellgent base stat~on antenna.

~he base station antenna gathers signals from a cluster of surrounding
c~sto~er buildings, aggregates the signals and then routes them to a Teligent
broadband switching center. At the switching center, Tel~gent uses ATM

asynchronous transfer mode) switches and data routers along with Nortel DMS
s~:tches to hand off the traffic to other networks -- the public circ~~t­

s~~tched voice network, the packet-switched Internet, and private data
~e::~.·.'o~ks .

~S it b~ilds its local networks, Teligent is comb~nir.g the latest in
Dc:nt-to-multipoint radio technology wlth more traditiona: network technology,
:~cl~d~ng point-to-polnt fixed wireless and broadband ~ireline, to access its
c~stomers. Point-to-multipoint radio technology offers s:gnificant cost
sa":ln9 s because it allows a single base statlon to ser':e a large c':'uster of
c~stemer b~lldlngs. SmartWave(TM) technology ~s configured to hand:e both
"c:ce and data traffic w~th equal ease, ensur~ng that Tel~oent can carrv
=8~a~"s huge volume o~ ~o~ce traffic and a~ ~he same ~lme Is prepared f~r the
ccm:ng data traffic exploslon.

~ellge~~ls servi=e offering is supported by a ski:led cOffimunicatlons
·..::::;r}:force that has gro\>,'TI to mere than 1,500 emp:oyees. Te: 1gent teams now are
~eployed in 37 markets across the country, buildlr.g Teligent's local
~8~~~~ica~io~s neLworks.

~e:igen~ls ne~ offices are located at:

?lchmond
-00 East Main Street, Suite 1600
?:chmond, Virglnla 23219

SJ4; i75-6955

~est Palm Beach/Miami
=0: ~est Ci~ress Creek Road,

S'-:-:te 4lC
?t. Lauderdale, FL 33309

954, 202 -4COO

Balti~ore

201 North Charles Street, SUlte 1802
Bal:i:no:::-e. r~1ar':la::,:: ~::Ol

(410 6:5-::1C<:,

Milwau~ee/C~iCogc

III !':ortr. Ca:1a::" ~':reet, Suire 550
Chicago, __ ~l~Ol::: 60606
(312) 575-1005

Based ~n Vien:1a, va., Tel~ge"t, Inc. (Nasdaq: ~G:'J~I lS a full-service,
~:egrated communlcations company that is offering small and medium-sized
~Slness c~stomers local, long d~stance, high-speed data and dedicated
~~erne~ services over its digital SmartWave(TM) local networks in 23 major

~arKecs. Eventually, Teligent w~ll expand service to 7~ maJor metropolitan
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areas throughout the United States. Teligent's offerings of regulated ser,':=es
are subject to tariff approval.

?or more information, visit the Teligent Web site a~' http:
!wh~.LellgenL.com

~e~igent is a registered trademark.

~xcept for a:lY h'",torical information contained herein, the matters
disc~ssed in this press release contain forward-lookin~ statements that
:nvolve rlsks and uncertainties, including but not limlted to econo~:c, ke~'

employee, competitive, governmental, regulatory and technologlca~ :a=tors
affecting the company's growth, operations, markets, proQucLs, serVlces,
:i=enses and other factors discussed in the company's filings with the
Se=urities and Exchange Commission. Actual results may vary mater:a:ly due to
tnese and other risks and uncertalnties.

SC~R~E Teligent, Inc.
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Telioent Introduces Revolutionan', Lower-Cost Communications Sen'ices In Atlanta, Boston.
~ .

Philadelphia and \Vilmington

Smar~Wave(TM) Technology Puts Small and Medium-Sized Bus~nesses

em the 'E-Map' In 19 Markets Across the C:::mr:.try

'::EtJNA, Va., Jan. 20 /PRNewswire/ -- Teligent today launched ~ts

re'.'::::;::'ut~onar~>', r.~gh-bandv;idtr. communications services for small and mediur:'.­
sized businesses in four new markets -- Atlanta, Boston, Philadelphia and
;';i::',nir:gton, Del. With today's launch, Teligent now se:cves customers in 19 0:
the natlon's top markets.

Tel~gent offers customers savings of up to 30 percent on local, long
distance, high-speed data and dedicated Internet servlces. Using its digital
Smart Wave (TM) technology, Teligent gives smaller businesses the high network
speed and capacity -- up to 45 megabits per second -- previously available
::::;r:.l:: to larger companies at much higher prices,

"Today we've brought the communications revolutior_ to small and mid- sized
ccmpar:.ies ~n four major business centers -- Atlanta, Boston, Ph~ladelph~a and
'r:~lmingtor.," said Teligent Chairman and CEO Alex J. Mar:.d:". "That means big
sa·:::.ngs, blgger bandwidth and bett:er service to the fast:est growing segment 0:
~~e ~.s. economy.

"'.-;'~tr. the explosion of e-commerce and the data market," Mandl added,
"Teliqent enable~ sma::'ler businesses to benefit directly v:lth fast:er Internet
acces~ and ::'lgher data network speeds. In a very real s~r:se, Teligent is
p~tt:~ng businesses on the e-map."

Includir:g the markets announced today, Teligent sen'ice is now available
lr:. lJew York, Los Angeles, Chicago, Houston, Philadelphia, Dallas-Fort Worth,
San ~~tor:.io, San Jose, San Francisco-Oakland, Jacksonville, Washington DC,
S8S~C~, AUs~~~, Denver, Atlanta, Miami, Orlando, Tampa and Wilmington, Del.

Together, those 19 markets comprise more thar:. 375 cities and towns with a
ccm~lned populat:ion of more than 60 million. By year-end, Teligent expects to
c::er ser-:ice lr:. 40 markets across the countrv.

Among Te:"igent's first customers is the R~d~n Management Company, Inc.,
tased ir:. New York C~ty. Rudin selected Teligent to provide communications
serVlces for ~~s most recent project at the New York Infcrmatlon Technology
Cer:.ter at 55 Broad Street in lower Manhattan, wr.lch houses more than 80 new
~ed::.a compar:.::.es.

"Te::'igent ::'as prover:. to be a valuable partner ::.n helDir:q R'Jdir:. r:'.eet ~ts

ce:-.a:-.ts' vast techi-lological needs," sald J~hn J. Gilbert', R~dln' s ch::.ef
:''2:::-.:-.clcg~y~ o~::"cer and exec11ti\re \'ice presiden:.. "Rudin is cyeating ~ev..' ways
cc ~~s~rlbu:e telecommunications bandwidth within bUlldings, and Teligent 1S
-:.<:::-.~:::1g narc ":8 nelp t.1S :-TlaKe :.nat goal a reall ty. II

~ellgen= c~~ers small and medium-sized compa~ies a f:at mon~hl\' bill that
Y-c""-""'-csen-c:: sa"'":~": :lOS 0';: UP -,-, ]("', pp-r ..... .ont- o-F-F t-i.-,e yat-es t-h,:::.·' pa~,' th,:=:.~ ~ cu-rYOnt

~;~~~ ~~i;pho;;·~omp;ny~ ~;ti~n~i-i;~~ d~;t;~ce~c;rri~~-~nd ~nt~;~;t p;;;ider.
~c qualify fer the maximum discount, cus:.o~ers S~l~=t their exis~ina

se~~l~e -- lo~al, long distance or Internet -- and Slon ue w1th Teliqen~ for a
~lr:.l~~~ or one year. Teligent averages several repres~nta~ive bills from the
=~st=mer's current carriers and deducts 30 percent. That figure becomes the
c~st=~er's new flat monthly rate. In most cases, ~t's as sirnDle as t::'at. Local
~~:-.. = ::-l:.erne+: se~."ice are unlirr,ited. If customers ",;ish tc inci:-ease :r.eir long
d:star:.ce usage over current leve:"s, they can purchase more service at
3:.=~ac'ti~e prices.

Tel::.gent serV1ce also features e-magine(TM), an 1nteractive, Web-based
~us1ness management tool that transforms a customer's communications bill into
~ s~~p~e, p~ed~c~able package. Using their In~erne~ broNser, c~stomers can
a~=ess tneir bi:"l::.ng and ac~ount ::.nformation anytime the:' choose. e-magine(TM)
a-,-~o·... s t:o.em to sort and analyze calls by account code, originating r.umber or
=t:o.er crlterla -- virtually any way they like. ;~d the,: also can dowr:load data
:=r the::.r own use -- every day. That means they wor:'t'have to ~ait for a
~aper Dlll to arr~ve in the rna::" every month to keep abreast of their
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communications activity.
Many of the benefits that Teligent offers its customers -- simp~~=:::

ser:lce, savings and speed -- are the direct result of its digital
SmareWave(T~) technology.

"Smart\'iave :TMJ technology enables us to deliver a lm\'er-cost, :-.lgr.-s:::ee:::'
solueion for small and mid-sized businesses, so they can compete Wltr. an:
co,;manv, no matter how big," said Teligent President and Chief Operating
Cfflce~ Kirby G. Pickle Jr.

SmartWave (TM) technology represents a marriage of prover !:igr.- :req'cler.cy
radio eransmission equipment with latest advances in po:nt-~o-multipo:nc radlo
eechnology, enabling Teligent to increase ltS local network e::iclenc:' and
~ed~ce ne~work costs.

Instead of digging up streets, Teligent delivers serVlce by lnstalllng
s~all antennas on the roofs of C'clstomer buildings. When a customer PlC~S up a
celephone, curns on a computer or activates a videoconference, che slgnal
eravels over lnside wiring to tne rooftop antenna. The cuscomer bUlldlng
ancenna then relays the voice, data or video signals to a Teligene Dase
s::at::..on antenna.

The base station antenna gathers signals from a cluster of surrounding
cuseo~er buildings, aggregates the signals and then routes them to a Tellgenc
broadband switching center. At the switching center, Teligent uses ATM

asvnchronous transfer model switches and data routers along with Nortel DMS
switches to hand off the traffic to other networks -- the public circuit­
sWltched VOlce network, the packet-switched Internet, and private data
nec·,.;orks.

~s it bUllds ies local networks, Teligent is combining the latest ln
POlr.c-to-~ultipoinc radio technolo~1 with more traditional network technology,
::..~=lud~ng point-to-point fixed ~ireless and broadband wireline, to aC2ess i~s

cuseomers. POlnt-to-multipoint radio technology offers slgnificanc cose
savings because it allows a single base station to serve a large cluster of
=~s~omer bu~~dings.

SmartWave(TM) technology is configured to handle both voice and data
eraffic with equal ease, ensuring that Teligent can handle today's huge volume
of VOlce traffic and at the same time is prepared for the coming data traffic
e:·:p:"osion.

-:'eligent I S senrice offering is supported by a ski=..led com:nunica~ions

wor~force that has grO~TI to more than 1,500 employees. Teligent teams now are
j~:;l::Y/ed in 37 maYkets across the count~', building Tel igent I s local
co~~unlcations networks.

~e~igen~ls new cf:ices are locatec a~:

~48C Preston Ridge Road, Suice 250
~~pharetta, Georgla 30005
6"78-29'7-::300

?~ilade~phia - Wi~~~~gtcn

~ne Bala Plaza, SUlte 326
3a ~ a C~/EV.""1'd, Pennsy 1var:': a 19 J Q..;
EIO-660-7C20

Boston
100 Summer Street, 30t~ :loor
30ston, Massach~setts 0::::0
6l7-556-5400

Eased in Vienna, Va., Teligent, Inc. (Nasdaq: TGNT' lS a full-servlce,
neegrated co~munlcations company that is offering sma:":" and medium-sized
~s~~ess customers local, long distance, high-speed data and dedicated
neernet ser.'ices over its digital SmartWave(TMi local networks in 19 maJor

~ar!:ets. Evencua~ly, Teligent: will expand service to '74 ",alor metroDolltan
areas throughout the United States. Teligent's offerings of regulated services
~~~ s~bJect to ta~iff approval.

Fo~ ffiore infor~ationf visit the Teligent website a=:
•• _~>-I. :'·.·:·.·...I.·.:e~.::..ge:-.::.com

Te:"igent is a reglstered trademark.
2xcept for any historical i~formation contained herei~, the matters

2:sc~ssed in this press release contain forward-lookina statements that
lnvolve rlsks and uncertainties, lncluding but not limIted to economlC, keY
employee, competitive, governmental, regulatory and technological factors"
affecting the company's growth, operations, markets, Droauets, services,
:lcenses and other factors discussed in the company's' filings with the
oecurltles ana Exchange Commission. Actual results may vary materlally due to
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~hese and othe~ ~isks and uncertainties.

SC~R~E Te2igent, Inc.
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RC:\' Corporation Agrees to Serve Three New Boston-Area Communities

C8mpa~y Will Offer Competitive Phune, Cable and Internet SerJlCeS te Nearly
35,000 Homes in Communities of Dedham, Needham and Wobur~

F2INCETON, N.J., Aug. 31 IP~~ewswirel -- Less than a month after slS~lns a
::'o:-:g-term agreement to provide competitive communications sen.'ices l;,". the Clty
0: Boston, and on the heels of a significant legal victory over a~ ant:­
competitive incumbent cable provider, RCN corporation (Nasdaq: ECI~:::: t:oGay
ann~unced that it has further accelerated its network deployment l:-:
~lassachusetts, reaching agreements to provide its bundle of phone, cable and
hloh-speed Internet services to three new Boston-area communities.

- Th~ agreements to serJe the towns of Dedham and Needham, and the Cltv of
i;oburn collectively represent approximately 35,000 homes. They also further
solidify RCN's presence in Massachusetts, and build upon the company's prior
successes in this lucrative and highly-receptive market.

"Our activities in the Boston market continue to grow, and intensi::.·, as
e~ide~ced by these three new agreements," said Michael Adams, Preside~t of
:O::::I;' s Technology and Network Development Group. "Now that we have sclidi:ied
eur leng-term agreement with the City of Boston, which we consider ce~tral to
our network development plans in the region, we have begun to accelerate our
activities within the city and in more than two dozen neighboring communities.
",-:e have also won a maJ or legal victory over an anti -competi tlve incumbent
cable operator that had sought to delay the acceleration of our Boston network

~ate ::'ast week, RCN defeated the latest anti-competit:ive challenge to its
net ..,"cr': expansion in the Boston market, as the U. S. Court of l',.ppeals for the
First Circuit dismissed Cablevision System Corp. 's appea::' cf a previously­
re=ected legal maneuver aimed at delaying deployment 0: RCN's state-of-the-art
fiber optic True Local Network (TM) in the City of Boston. In its ruling,
re=ectlng Cablevision's attempt to temporarily delay RCN's construction effort
~lthln the city, the Court also :ound that Cablevision's underlylng lawsuit
cha:":>~nging RCN's Boston network deployment had virtuall'" no chance 0:
succeeding and urged the District Court to consider its outright dismissal.

?C~ has vlrtually completed the network design process for Dedham, Needham
an~ ~cburn, and has already begun preparations for the start of co:-:struction.
~~e =ompany expeccs :0 be actively building network in a~~ t~ree c8~munities

,,--. :he e~d c: :.his yea::- I and 'Co be ser\~ing customers by :r"e middle c': next

?:1: will even~ua:ly build ou~ to 65 co~m~~lties in Massachusec~s. The
c=~pany is current:y designing and build1ng network in nearly two dozen
=cs~o~-area ci~ies and tOW~S, and pro~:iding serJice ~o c~5tomers l~ a~eas 0:
=~e :~=~. of Eos=o~ and in ~he surrou~ding communities 8~ Scmerv~lle,

~~~~~g~8~, ~e~~c~ and Waltham .

.~out the RCN Network
?CrJ's True Local Network (TM) 1S a unique broadband fiber optic platform

zapable cf offering a full suite of communications ser~'ices -- inzlud1ng
:ully-featured voice, video and high-speed Internet -- to residentla::'
customers. ~~e network employs SONET ring backbone archltecture, and
~2=a~ized ~odes built to ensure RCN's state-of-the-art fiber oDtics trave: to
~lt~ln 90e feet of RCN customers, with fewer electronics and l~wer ma1ntenance
costs than existing local networks. PCN's East and West Coast lccal fiber
c~tiz networks target densely populated areas ccmprisinc nearly 40t of the
.. - residential communications market spread ove~ Just-Et cf its geography .

..:.lJO:..lt RC~'J Co~por-a~lcn

PC~ Corpo~ation \Nasdaq: RC~::::! is the nat1on's first and largest slngle­
sc~rze, fac1lltles-based provider of bundled communicatlons services to the
residential market, and the natio~'s largest targeted :nternet service
~rovider (ISP), wlth all of its 500,000+ customers strategically clustered in
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the Boston to Washington and San Francisco to San Diego corrIdors. ~~

co~pany is currently providing local and long distance phone, cable tele~~5~=~

Q.:~ its rcn.com Internet services to the densest telecommunications markets ~~

the co~ntry, from Boston to Washington, D.C. in the East and San ?ra~=~sc= :=
Sa~ ~iego ih the West.

SC~~CE RCN Co=porat~on

·~""""""...·.p:::::er,./s·r',r2.=e. CO..'"ij: ccr::F, '':'25089. hG"Tll or fax, 80C -758-5804 ~
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QUEENS EDITION

HEADLINE: QUEENS INC. / FIDELITY HOLDINGS OKD FOR LOCAL PHONE SERVICE

BYLINE: Randi Feigenbuam; Dow Jones News

BODY,

Fidelity Holdings Inc. s Computer Business Sciences Inc. unit has received
approval to offer local telecommunications services in New York and California.

In a press release yesterday, the Kew Gardens-based company said the unit
awalts approval in Illinois and Florida.

Fldelity sald wlth the Competitive Local Exchange Carrier, or CLEC, status it
was granted, it can operate as a carrier of telecommunications services and
lntrastate services.

~he company said it expects to establish CLEC status in more than 30 states
by the end of 1999.

Fidellty expects to introduce e-commerce, telephone, video conferencing and
telev~slon programing services in California and New York during the next
Cf~arter-

Fldel~ty Hold~ngs is a diversified holding company.

- Dow Jones News Flushing Flnancial Earnings Increase

Flushln~ Financial Corp., the parent of Flushing Savings Bank, reported a
28.6 percent increase in diluted earnlngs per share for the fourth quarter, from
21 cents in 1997 s perlod to 27 cents In 1998 s last quarter.

Net income for the quarter last year rose from $ 2.3 million for the period
In 1997 to S 2.8 million In the fourth quarter of 1998.

Flushing saw year-end lncreases as well. as earnlngs rose 19.5 percent from $
8.5 m~lllon in 1997 to S 10.2 ~llllon In 1998. Diluted earnlngs per share for
t~e year rose 24.1 percent, fro~ 79 cents to 98 cents per share. Those figures
lnclude one-time co~pensatlon expenses of S 1.5 mllllon for the 1998 fiscal
)rear.

Bank chlef executive Michael J. Hegarty said in a statement that the earnings
stayed strong thanks to an emphasis on fundln~ higher-yielding real estate
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loa~s, and general managed growth.
- Randi Fe~genbaum Passenger Miles Up at Tower Air

Tower Air Inc. reported that scheduled serv~ce revenue passenger miles in
~a~uary increased 7 percent to 305 million from 285 million in the same per~od

last year, while the available seat-miles for scheduled ser1 'ice last month
~ncreased 7.6 percent to 396 million.

~ast month, total hours flown decreased 21.2 percent to 2,672 hours compared
~lth 3,39C hours ~n January, 1998.

The airline attributed the decrease to the discontinuation of the charter for
a Middle East airline, partially offset by increased flying in scheduled
passenger services and cargo services. In addition, the grounding of one of the
cargo aircraft for repair in December also cut the company's block hours for the
month.

The Defense Department said it had recently temporarily barred Tower from
flying military charters after a routine "quality and safety" inspection earlier
last month. Military charters represent about 14 percent of the airline's
revenue.

Neither the a~rline nor the Department of Defense would specify what led to
the suspens~on, but airline chairman and ch~ef executive Morris Nachtomi said
safety issues were not involved. Nachtomi said he expected the ban to be lifted
~n about twe weeks.

Tower Air is based at Kennedy Airport. Stock Watch How Queens 10 largest
StocKS, based on market value, fared yesterday.

:lose Change QueenCB s 29 7/8 - 3/16 StMotr 23 15/16 - 1/16 FlushFn s 15
::'1/16 nave:lB H 3/8 - 1/16 Madden 9 1/16 - 1/8 AndreaE 7 11/16 - 1/16 SchickT 6
l/~ - ::./~ WstBeef 7 1/8 TowrAir 1 7/8 DualStar 1 15/32 + 1/32

GKAPEIC: Chart - 1) Stock Watch - How Queens 10 largest stocks, based on market
~a:ue, fared yesterday. (see end of text) 2) Newsday Chart - The Top 100 - The
Ne~sday Top 100/Eloomberg Stock Index

UU~GUAGE: Engllsh
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Newswire, August 3, 1999. Said Chairman and CEO David C. McCourt,
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Network. P.R. Newswire, August 25, 1999.
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