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Vanguard Cellular Systems Names Stephen Leeolou CEO; Announces New Strategic Direction
Focusing On Northeast Corridor And Expansion of Stock Repurchase Program. P.R.
Newswire, March 11, 1998.

RCN Doubles Size of Washington Market with Approval to Serve Monigomery County, P.R.
Newswire, August 3, 1999.

RCN Corporation to Serve One of Nation’s Highest-Density Communities: Long-term
Agreement With Ciry of Hoboken Will Allow RCN to Pass More Than 550 Homes Per Mile of
Nerwork, P.R. Newswire. August 25, 1999.

PC Magazine, August 1999, at 124 .

MEFS Nenwork Technologies Signs with Norlight Telecommunications to Expand Fiber Optic
Nerwork In Michigan. P.R. Newswire, March 3, 1999.

Teligent Introduces Revolutionary, Lower-Cost Communications Services in New Orleans. P.R.
Newswire, February 25. 1999.

Teligent Introduces Revolutionary, Lower-Cost Communications Services in Richmond,
Baltimore, Milwaukee and West Palm Beach, P.R. Newswire, February 8, 1999.

Teligent Introduces Revolutionary, Lower-Cost Communications Services in Atlanta, Boston,
Philadelphia and Wilmingron. P.R. Newswire, January 20. 1999.

RCN Corporation Agrees to Serve Three New Boston-Area Communities, P.R. Newswire,
August 31, 1999,

Randi Feigenbaum. Queens Inc. / Fidelity Holdings OK'd for Local Phone Service [in New
York and CaliforniaJ. Newsday. February 5, 1999, at A56.

Susan Biagi. Comperitive Carriers Celebrate Progress. Telephony, February 15, 1999, at 16.

Victor Guzman. Jerry Holt, CLEC Improves Market Share Efficiency With Next-Gen OSS
Solution. Telecommunications (Americas Edition). September 1999, at 60.

Peter Behr, Judith Evans. A Suite Deal At Steep Cost; Marvland Is Offering Generous
Incentives 1o Keep Marriott. But Is It Selling Its Soul?. Washington Post, March 8, 1999, at
F12.

Joe Estrella and Linda Haugsted, Portland May Seek AT&T Alternatives, Multichannel News,
October 4, 1999, at 1. 70.
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Plan, Government Finance Review, February 1997, at 48.
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Joanna Glasner. "High Bandwidth Bureaucracy,” Wired News, March 25. 1999.
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1999 at 1A.
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Morning News, July 16. 1999, at 1A.
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Nevada Briefs, Las Vegas Review Journal, August 8, 1999, at 4B.

Stephen C. Fehr. Road Kill on the Information Highway, Washington Post. March 21. 1999, at
Al.

Ellen Perlman. Taxing the Craters in the Street. Governing. February 1997.
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Spending Plan, Taxes, The Baltimore Sun. Sec. 4B, May 21, 1999.
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Vanguard Cellular Systems Names Stephen Leeolou CEO: Announces New Strategic Direction
Focusmo On Northeast Corridor And Expansion Of Stock Repurchase Program

agreements Signed To Sell Carolina Properties for $190 tillion

"EENSBORO, N.C., March 11 /PRNewswire/ -- Vanguard Cellular Systems, Inc.
g: VCELA) today announced that Stephen R. Leeolou will be named Cniel
ive Cfficer effective at the Company's May 1998 Annual Meeting of
siders. Mr. Leeolou, who is also President of Vanguard and one of the
anv's co-founders, currently shares the CEC position with fellow co-
nder Haynes G. Griffin, who will remain Chairman of the Board. Under Mr.
ou's dlYeC“lO“, the Company will pursue a new strategy of focusing its
-:ions exclusively along the Northeast corridor. Towards this end,
jard announced that it has signed definitive agreements with Triton PCS,
zo sell its Myrtle Beach, South Carolina operatiorn, which contains
151 POPs, for $160 million cash, and with United States Cellular
to sell for $30 million cash, plus the assumption of debt
s 48% interest in the cellular operations of Wilmington/Jacksonville,
Carclina, representing approximately 170,000 net POPs. These
icns, which are expected to close in the third quarter of 1998, are
tc approval by regulatory authorities including the FCC. At December
vanguard had 6.8 million net POPs and 565,000 subscribers in 1its
Northeast corridor regions.
rd has retained the firm of Wasserstein Perella & Co., Inc. to act
in the sale of its Myrtle Beach and W1lm1nc;on/uacksou$'
and to assist in evaluating divestiture alternatives regarding the
Florida panhandle markets and other non-core cellular properties in
owns minority interests. The proceeds from the sale of these non-
ts will be used to reduce the Company's long term debt and to
shares of the Company's common stock under an expanded stock
program. Vanguard‘s Board of Directors has authorized the
of another 2.5 millior shares in addition to the five million
horized as of December 11, 1997. Since November 15%€, the Company
hased 3.5 million shares of its common stock, at an average price of
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1ffir commented, "We are pleased to be compieting the transition of
n to Steve, whose leadership and vision have been two important
d's success. We are excited about the new directiocn the

no are conf;aent Steve will successfully implement these
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we believe 1t 1s 1in the “omDar“
s on those regions where we have signifi
advantages. We are confident this restruc_u‘; ng will
rowth and free cash flow without sac*lF‘c;ng long-
operating efficiencies and cash flow margins. The
owns approximately 23% of the Company's outstanding
of our ncn-core cellular assets and believes our new
:sively cn our core Northeast corridor operations is

nyLn

3
NS
3

W
30 MWt

v
v

[s I N
0]

bl
Oth® O Q

It O tng
!
370 O D othg

H o~
< QO
({1

=0 w0 g
I i

o
3
[NV RN

AN NS
Mo
3
n 'y
LI )
BB N0 BV I
n

3«
Oct 3 DO
o
Bt D

Hho() Uy b

™
3

AR

'Y b (D (D
(2

=0
¥R

n e wm R e

<8
o'y

8]
b
5

n
oo

-
v

i

M -

o (e}

u

3

[
w ot oo

[

ou announced that Timothy
£ Vanguard's U.S. Wireless
er by t“he Board of
Company in 1 "Tim Biltz and I have worked
confident he and the other members of our
ssfully meet our mandate of controlling
he sales earngngs and free cash flow goals
€nlor management's compensatlion packages are
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tly tied to achieving certain free cash flow milestones anc revenus
and we are all committed to further strengthening Vanguarc's
ive position and financial results," Mr. Leeolou added.

uard Cellular Systems, Inc., with headguarters ir Greensbero, Ner:zxz
Zars l‘a, is one of the largest 1independent operatcrs of cellular teiepncns
svsT in the United States and provides service under the Cellular One-.R
crand name.
Except for the historical information presented, the matters cisc
s release 1include forward-looking -tatements. These statements re

Company's judament on the future and are subject tc risks and
ainties that could cause actual results to differ materialil. .
include, w1thou: limitaticn: a change in economic conditions
served bv the Company which could effect demand for cellular
than anticipated competition from PCS or cother service provi
logical developments that make the Company's existing netwcrks
citive cr obsolete; higher than anticipated costs due to unauthorized
its network; and greater than anticipated losses attributable to its
interests in other companies, particularly theose that are rapidly
i
1

(D AR Y]

1
Th'G () Dt (T

O

c
~cping and expanding their businesses and may experience unforeseen
1culties. See "Risk Factcrs" of the Company's Prospectus Supplement dated
1 3, 1896 to Prospectus dated October 4, 1995 and the Company's subseguent

f:.1ngs and reports with the Securities and Exchange Commission for a further

description of these risks.

SCOURCE  Vanguard Cellular Systems, Inc.
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RCN Doubles Size of Washington Market with Approval to Serve Montgomery County.
Marvland

Achieved Critical Milestone of Having Secured Local Agresements
z a Millicn Homes or More in Each of its In:itial Target Marmsts
ETON, N.J., Aug. 3 /PRNewswire/ -- RCN Corpocrat:ion
Nasdag: RCNC) this afternoon signed a long-term agreement to Drovide
competitive phone, cable and high- speed Internet services to more tnan
0 homes in Montgomery County, Maryland -- doubling the number ci hcmes
as under local license in tne Washington market and ensuring Marwland's
st county will have the benefit of competitive communications services
inzo the next millennium.

"Not only does this agreement give RCN the authority tc serve 1earlj a
guarter of a million homes in Montgomery County, it effectively doubles the
-.rrent size of our Washington market," said RCN Chairmar and CEO Davicd C.
Mclourt "With more than 500,000 homes under local license in Washlnc:oh and
tiarland, BCN has now achieved the crizical milestone of haxlng negotiated and
s.cned local agreements ccvering a half million homes or more in each of its
Initi target markets -- New York, Boston, Washington and Northern
Calif ia."

" significant network engineering and design already ccmpleted in
NMontg v Countv, RCN will immediately begin construction of the
szate-of-the-art True Local Network (TM! that will serve county resicents, and
expects to begin offering its full suite of facilities-based phone, cable and
Inrternet services in this receptive and lucrative community by earl, nexc

other markets, we have done significant network design and
said Michael 2.

¢ in preparation for this regulatory approval,
, sident of RCN's Technology and Network Develcpment Group. "This
'S to begin nectwork construction immediately.”
CX is currently providing service in the District cf
c Gal:ﬁersburc Marvland. Within the District, its of
tion in the Washington market, RCN has already achiew acion
£ able service of more than 30%, and a penetration on local phone in
1 % range.
"CN has also had tremendcus success attracting Washington customers who
se pbuncdied service. Approximately 80% of RCN's facilities-based
ers in the District take more than one service from the compan, ECN
red approximately 1C,000 homes in the District of Columbia for service,
Tiple dwelling units. v the end of August, RCN will have activated
2,000 homes in tne District and Galthersburg for o full sulze of
ices -- bringing fiber cptics closer to the home than any cther ghone or

e provider ’

FCN provides service in the Washington area through a joint venture with
reccc Communications under the Starpower brand name. Pepco Ccmmunications,
L1T s an unregulated subsidiary of Potomac Electric Power Company

~pout :fe RCN Nezworx

ECN's True Local Network(TM) 1s & unique broadband fiper optic platform
—avacle of o-ferlng a full suite of communications services -- including
Tullv-featured voice, wvideo and high-speed Internet -- =c residential
tustcmers.  The network empleys SONET ring backbone architecture, and
.cralized nodes built to ensure RCN's state-of-the-art fiber optics travel to

tznin 900 feet of RCKN customers, with fewer electronics and iower maintenance
costs than existing local netweorks. RCN's East and West Coast local fiber
>0TiC n :works target densely pcpulated areas comprising nearly 40% of the
“.S. residential commurnicatiens market spread over just 6% of its gecgraphv
Apout RCN Corporation
RCN Corporation (Nasdag: RCNC) 1ig the natiocon's first and largest

of 2
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single-source, facilities-based provider of bundled communicaticns services o
-ne residential market, and the nation's largest targeted Internet ser.ice
crovider (ISP), with all of its 500,000+ customers strategically ciustered :n
= Boston to Washington and San Francisce to San Diegc corridors. he
company is currently providing local and long distance prhone, cable _evlsicn
and its rcn.com Internet services to the densest telecommunications rKkeTs Lo
-he country, from Boston to Washington, D.C. 1in the East and San Franciscc tc
Sar Diegc 1n the West.
SCURCE  RCN Corporation
web Site: Rocp: o SwwWw.ICn.Coom
Zcmpany News On Calil:
N ‘www.prrewswire.com/comps 125085 . homl or fax, 80C-7:8-5804,

125088
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RCN Corporation to Serve One of Nation's Highest-Density Communities

Long-Term Agreement With City of Hoboken Will ililow RCN tc
Pass More Than 550 Homes Per Mile of Network

HOBOKEN, N.J., Aug. 25 /PRNewswire/ -- RCN Corporaticn (Nasdag: RINT
announced today that it has signed a long-term agreement to Drovide
compezitive phone, cable and high- speec Internet services to the Cityv of
Hopoken, NJ -- an extremely high-density residential community located in
close proximity to RCN's existing operations in the City of New York

"This agreement to serve Hoboken achieves two of RCN's most critical
cbiectives, in the areas of network construction and operaticns," said Michael
Adams, President cf RCN's Technology and Network Develcpment Group. "It
allows us to achieve real economies of scale by coordinating our Hoboken
crerations with those already in place in nearby New York, and provides RCN
~he cpportunity to serve one of the nation's densest residential areas. With
nearly 550 homes per mile of plant, Hoboken is the densest communitcy we have
wnder local license to date, with the exception of Manhattan.”

Hoboken 1s a predomlna 1itly residential community of 17,400 homes, located
“ust west of RCN's exisct lng base of operations in Manhattan. Ccordinating
with these existing operations, RCN has already begun 1nitial network design
in Hcboken, and will continue the design and engineering process for the
remainder of the vear. The company expects to begin censtruction in Hoboken
early nex: vear and anticipates serving customers there in the second nhalf of
25C¢8

"I am very pieased that our agreement with RCN will soon bring cable
competition and additional services toc the residents of Hoboken," said Hoboken
Maver Anthony Russo.

The agreement to serve Hoboken is RCN's first in Northern New Cersev, an
area the company 1is now focusing on as a loglcal extensicn of its successful
ex.sTing operaticns in New York City. RCN 1is currently In active negotiations
TC buiid its ate-of-the-art fiber optic True Local Network(TM) and bring its
unzcue pundle of competitive communications services to several ccmmun**ies in
llorznern New Jersev -- including areas of the counties of Hudson, Bergen,
Zssex and Passaic

PCN is already developing numerous markets from Boston te Washing:ton, D.C.
. tne East and San Franciscc to San Diego in the West with average densities
rvanging Ircom 150 tce 300 homes per mile, roughly five tc ten times the national
average Hoboken far surpasses even these high levels, allowing RCN to
compete for more than 16 times as many homes per mile ¢ plant as the average
chcone or cable provider. B

"The densities that exist in Hoboken are just tremenaous, " Adam d.

cculd achieve a 30% Dene:ra:;on rate 1n Hobcken and wind up ser almost

romes per mile. That's almost six Times the number of hcmes th rage
me C©r carle lncumbent passes for each mile of network built. To nsity,
cined with RCHN's ability to provide multiple services, makes Hob a

1 compelling opportunity for RCN."

~2pout the RCN Network

FCN's True Local Network(TM) 1s a unigue broadband fiber optic platcform
carable cf cffering a full suite of communications services -- including
fully-featured voice, video and high-speed Internet -- to residential
customers. The network emplovs SONET ring backbone architecture, and
L::glized ncdes pbullt to ensure RCN's state-of-the-art fiber optics zravel to

1Tnin 9CC fe of RCN custcmers, with fewer electronics and lower maintenance
CC8Ts than exlsting local netwerks. RCN's East and West Coast local fiper
ZCILC NEeTWOYKS ta*ge: ;enselv populated areas comprising nearlv 40% of the
©.S. resicential communications marke: spread over Just £% oF its gecgraphy
About RCN Corporaticon
RCH Corporation (Nasdag: RCNT,) 1s the nation's first and largest

htp: www.pmewswire.comvcgi-birvstories.pl?ACCT=105&STORY="www/st0.../000100927 10/11/99
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:ngle-source, facilities-based provider of bundled communicaticns se
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To use the network. vou tyvpically purchase
a package of hardware. software. and the
service from one of BellSouth’s partners.
For this review. we tested Infowave for
E-- nge. from Vancouver-based Info-
wave Software (www.infowave.com).

On the client side. the Infowave pack-
age we tested includes a Wireless PC Card
modem from Research In Motion.
Infowave’s Wireless Engine software. and
wireless service from BellSouth. Unlike

the other services we tested. BellSouth
doesn’t offer a flat rate: it costs $24.95 a

CDPD networks
WCrs with
ZComPaim
organizers.

month plus fees based on usage.

We tested Infowave with a Sharp
Mobilon HC-4300 Color hand-held PC.
but versions are available for notebooks
running Microsoft Windows 939X, and
NT4.0. The RIN modem for Mobitexisa
standard Type 11 PC Card with a large
plastic extension that houses a col-

lapsible 4-inch antenna and a stan- //,//_4

Wy
Y

dard Y\ battery.

Currently. Infowave is an ¢-
mail-only soluton thatis ughtly
integrated  with  Microsoft
Exchange. During setup. an
Infowave engineer comes to
vour office and installs Infowave
for Exchange software on vour
server. The companv  has
announced Infowave for the
Net. a service that will provide
access o corporate intranets
using both BellSouth and CDPD
networks. but it wasn't readv in
ume for tesung. GoAmerica.
however. offers two wireless
plans ($9.95 4 month for the first
253K and $39.99 a month for
unlimited use ) with software that
supports both e-mail and Web

‘_ N

T24 PO AAGAZINE AUGUST 1w

P genotes Editors’ Choice.
% ATAT Wirsless P (COPD)
BeliSouth intstligent Wirsisss Network  Fxcellent

GOVER STORY
Wireless Networks

browsing (www.goamerica.com).

Although our test setup worked well.
we uncovered a few annovances.
Infowave displavs a pop-up window
asking for vour user name and pass- |
word each time you connect to vour
mail server—even if vou never exit-
ed Outlook. Second. even though
our test site was just a few hundred -
vards from a BellSouth tower. we
found the exact positioning of the unit
greatly affected performance.

Although BellSouth was previously
limited to notebook and Windows
CE-based devices. the company has
been expanding the network’s presence
to include smart pagers and. most recent-
Iv. the 3Com Paim VII. Uhimately. Bell-

South Intelligent Wireless Network
will probablv find more success in
these markets than it has as a general
wireless data solution (BellSouth
Wireless Data. 800-726-3210.

bellsouthwd.com.)

Of the three services we tested. only
Metricom’s Ricochet comes close to
modem connection speeds without the
wire. But there’s a catch. Ricochet service
1s available only in select areas including
the San Francisco Bay Area. Seattle. and
Washington D.C. If vou work in one of
these areas. vou'll find that Ricochet
offers relativelv fast wireless e-mail and
Internet access at a reasonable. flat-rate
price. The Ricochet service costs $29.95 4

month. plus a $43 acuvation fee. or

$299 for one vear. But to use 1t. vou
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N/A—Nat applicatie infowave, the soiution we tested, did not have ths feature.

HOW WE TESTED

We performed our tests of wireless wide
area networks (WANs} in three areas of
the country: New York, the San Francisco
Bay Ares, and Florida. (Metricom’s
Ricochet was avaitable only mtﬁe San
Francisco Bay Area.)

Each tester completed a script
designed to gauge the wireless data
solution’s setup, e-mail, and Web- .
browsing capabilities and its throughput
for downloading ASCI and Word files.
Because network access and speed
varied widely depending on the exact -

fromSto 15Kbps.

’ —Dlane Jecker

. “

Excellent Excelient

focation, we did not report specific
throughput scares. But we can say that the
services rarely approached their theoreti-
cal throughput limits during our testing. in
practice, we generally received anvwhere

Our test-bed included a wide vane!y at
devices {Microsoft Windows CE-based _
devices, 3Com Paim Connected Organiz- -
ers, and notebook PCs) as well as a broad -
sample of modems from Inet, Metncom
Novatel Wireless, and Sxerra Wreless

~ T

v
must have a Metricom modem. We tested
the service with the Ricochet SX modem
($299 list). which is about the size of a
checkbook and (0.4 inches thick. (Metri-
com doesn’t currentlv offer a PC Card
modem.) You connect the 10-ounce
modem via a serial port and affix it to the
side of vour hand-held PC or notebook
PC with an included Velcro strip. A slim
nickel hvdride battery fits neatly inside.
providing arated 6 hours.

Metricom includes setup sofiware and
instructions for both Windows 95 and
Windows CE:software for other operat-
ing svstems (Windows 98, Windows NT
4.0 Workstation. MacOS. and Palm OS) is
available on the company’s Webssite. To
mstall the modem. simply select the
included Windows driver. configure dial-
up networking and vou're up and running
more easily than with a typical ISP.

In general. we were satisfied with the
performance. The initial connection
takes only a second. and throughput was
sufficient for e-matil and even
for relatively simple Web pages
consisting mainly of text. But
things began 1o grind to a halt
when we browsed more graph-
ics-intensive pages. with aver-
age throughput during testing
of about 20 Kbps to 30 Kbps.
aggressively
cexpanding its coverage area
and enhancing the network.
The company has plans for ser-
vice in 36 cities by the end of
next year at speeds up to 128
Kbps. If Metricom can pull #t
off. Ricochet will be a must-
have for those who want Web
access wherever and whenever.
(Metricom Inc.. 800-469-4735,
wiww.metricom.com.) @
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MFS Network Technologies Signs with Norlight Telecommunications to Expand Fiber Optic
Network in Michigan

O 1y

‘U3 wn
ol

Neb., March 3 /PRNewswire/ -- MFS Network Tecnno'ogles N
of 2ble Telcom Holding Corporation (Nasdag: =2ETZ!, today
plans to develop, design, engineer and construct a fiber
Michigan for Norlight Telecommunicaticns, a comprenensive ne
vider based in Wisconsin. The additional work expands che
nounced in October '98, to over 550 route miles at & contra
17 million.
The completed network will deliver high-speed digital voice, data and
communicazions, and will provide service to central and scuthern
igan cities. MFSNT has completed design and engineering work on the
r¥ and will begin construction immediately. Second and third tier cities
con be connected with Detroit and have access to ccst-effective,
:ed traffic distribution. Completion of the network is scheduled for
ird gquarter of 1999.
jorlight strongly believes in providing our customers with world class
service and a gquality network at a competitive price. We found these
lues working with MFSNT. This new construction in Michigan i1s very
T to Nerlight and we feel confident entrusting MFSNT with its timely
cn," said Bob Rogers, Senior Vice President for Norlight.
re happy N riight is once again taking advantage of cur expertise in
esign and construction," said Beob Sommerfeld, Senior Vice President
”We are impressed with Norlight's commitment to expand their
creasing their market presence and enhancing customer services.
very oleasea co be a part of their continuing success," he added.
Net work Technologies is a leader in the development, design and
on ¢f intelligent 1infrastructure solutions for advanced
ions aDD¢l”a:lOﬁS Founded in 1588, MFS Network Technologies
ystems integraticn and innovative development for facilities-based
ions projects The company's clients include federal, state and
agenp_es, telecommunications service providers, regiocnal and
on and transit agencies, public utilities
d States and abroad.
n provides design,
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Teligent Introduces Revolutionary, Lower-Cost Communications Services In New Orleans

28]

Smarcwave (TM) Technology Puts Small And Medium-Sized Businesses on the ' iap’

In 24 Markets Across the Country

VIENNA, Va., Feb. 25 /PRNewswire/ -- Teligent today .aunched its
revolutionary, high bandwidth communications services for small an

ed businesses in New Orleans. With today's launch, Teligent now s
tomers in 24 of the nation's top markets.
Teligent offers customers savings of up to 30 percent cn local, long
ance, high-speed data and dedicated Internet services. Using 1ts digital
twave (TM) technology, Teligent gives smaller businesses the high network
d and capacity -- up to 45 megabits per second -- previously available
v to larger companies at much higher prices.

"Now small and mid-sized companies in New Orleans have access tc high
sreed, hAg“—caDav ty vcice and data services at significant savings tna; unt;l
now have not been available to them," said Teligent Chairman and CEC Alex J.

M "We call it putting businesses on the e-map.
Tncluding today's launch in New Orleans, Teligent service 1s available 1in
© York, Los Angeles, Chicago, Houston, Philadelphia, Baltimore, Richmond,
Dallas-Fort Worth, San Antonio, San Jose, San Francisco-0Oakland, Jac hsonville,
washingzon DC, Boston, Austin, Denver, Atlanta, Miami-Fort Lauderda
Crlando, Tampa, West Palm Beach, Milwaukee and Wilmington, Del.
- Together, chose 24 markets comprise more than 405 cities and towns wit
ined population of more than 66 million. By year-end, Teligent expects
r service in 40 markets across the country.
Commercial and residential land developer Ike Harris &
Tellgent's service in the Dallas-Fort Worth area. Ike Earr a 50-vear
-re-eran of the business, selected Teligent because his ccmpany wanted an
integrated package of communications services from one company on one bill.
ligent provides good service, they dec it for less, and they do it
Y, 1& Susan Sacknofif, office manager, Ike Harris & Company.
ot sound exciting, but as an accountant, getting good value 1s
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and medium-sized companies a f£lat montnly bill that
to 20 percent off the rates thev pay their current
national long distance carrier and Internet provider.
maximum discount, customers switch thelr exlsTting
distance or Internet -- and sign up with Teligent
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service also features eomagine(SMj), an inte*act*ve wWeb-based
gement tool that transforms a customer's communications bill into
ctable package. Using their Internet browser, customers can
.ling and account Information anytime tnev chcose. eomagine (SM}
crt and analyze calls by account code, criginating number or

- virtually any way they like. And thev alsc can down.cad data
e -- every davy. That means they won't have Zo wait for a

rive 1n the mail every month to keep al st of their
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tne benefits that Teligent cffers i
€, savings and speed -- are the direct re
~oiwave (TM) technology.

"Smartwave (TM} technology enables us to help businesses such as Ike Harris

customers -- simplicicty,
- € -
T ocf o1t

s digital

'()QJ

& ~sscclates, wnether they've been established in the last five or S50 vears to
compete with any company, no matter how big," said Teligen:t President and
Ch.ef Cperating Officer Kirby G. Pickle Jr.

httpr www.pmewswire.comycgi-bin/stories.pl? ACCT=105&STORY = wwwisto.../00008 7780 10/11/99
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SmartWave (TM) technology represents a marriage cof proven high-freguency
radic transmission equipment with latest advances in point-te-multipolnt rad:ic
technelegy, enabling Teligent to increase its local network efficiency anc
reduce network Costs.

Instead of digging up streets, Teligent delivers service by installing
small antennas on the roofs of customer buildings. When a customer picCKs ur a
~elephone, turns on a computer or activates a videoconference, the sigral
cravels over inside wiring to the rooftop antenna. The customer building
antenna then relays the voice, data or video signals to a Teligent base
scaticn antenna.

The base staticn antenna gathers signals from a cluster cf surrcunding
customer hulldlngs aggregates the signals and then routes them tc & Tellgent
troadband switching center. At the switching center, Teligent uses ATM

ss.mconreonous cransfer mode) switches and data routers along with Nortel DME
sw.zches to hand cff the traffic to other networks -- the public circuic
swizched voice netwcrk, the packet-switched Internet, and private data
neTworks.

As 1t builds its local networks, Teligent is combining the latest in
rolint-to- ul:lpo;nt radio technology with more traditiocnal network technology,
inciuding point-to-peint fixed wireless and broadband wireline, to access 1t
CusTomers. SmarHWave(TM) technology is configured to handle both vecice and
data traffic with equal ease, ensuring that Teligent can handle tcdav's huge
olume of voice traffic and at the same time is preparec for the coming data
traffic explosion.

Teligent's service cffering is supported by a skilled communications
workforce that has grown to more than 1,600 employees. Teligent teams now are
dezloved in 37 markets across the country, building Teligent's local
CCMMUNICATi0oNS NeTWOIrks

Teligent's New Orleans sales office is located at 1515 Poydras Street,

3 € 2030, and can be reached by calling 504-561-955Z.
based in Vienna, Va., Teligent, Inc. (Nasdag: TGNT; i1s a full-service,
egrated communications ccompany that is offering small and medium-sized
iness customers local, long distance, high-speed data and dedicated
ernet services over its digital SmartWave (TM) local networks in 24 major
kets. Eventually, Teligent will expand service to 74 major metropclitan
as throughout the United States. Teligent's offerings of regulated services
subject to tariff approval.

Fcr more information, visit the Teligent Web site at:

o w.telligent.con

ilgent 1s a raglstered trademark.

cept for any historical information contained herein, the matters

sed 1n this press release contain forward-looking statements that
snolve risks and uncertainzies, including but not limited to econcmic, key
S , competitive, governmental, regulatory and technological factors
E S the company's growth, operations, markets, products, services,
_lcenses and other factcrs discussed in the company's Z:ilings with the
S rities and Exchange Commission. Actual results mav —ary materially due to
ol ¢ cther risks and uncertainties.
=Z2URCZ Teligenz, Inc
wer fife: hoIp Www. TEIlgenI. oo

O ——

{Today's News) (Company News On-Call) (Search) (Feature News) (Automotive) (Energy)
{Entertainment) (Financial) (Health/ Bunech)(fhspanlc)(Ldnn America) (Sports) (Technology)
{Washington) (Mountain News) (PRN Products & Services) (Ask PRN) (Links) (PRN Events)

©1996-1999 PR Newswire. All rights reserved.
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Teligent Introduces Revolutionary, Lower-Cost Communications Services In Richmond.
Baltimore, Milwaukee and West Palm Beach

Three Years After Telecommunications Act Becomes Law, Teligent Is E
Ccmpetizion and Choice to Small and Medium-Sized Businesses irn C32
Across the Country

VIENNA, Va., Feb. 8 /PRNewswire/ -- Three years after the

Telecommunications Act of 1996 became law, Teligent today launched
revoiutionary lower-cost, higher bandwidth communicaticns services

and medium-sized businesses in four new markets -- Richmond, Baltim

Palm Beach and Milwaukee. With today's launch, Teligent now provide
:n 22 of the nation's top markets.

Teligent offers customers savings of up to 30 percent on local, long
istance, high-speed data and dedicated Internet services. With its advanced,
ctal SmartWave (TM) technology, Teligent gives smaller btusinesses the higher
crk speed and capacity -- up to 45 megabits per second -- previously
available only to larger companies at higher prices.

"The Telecom Act of 1996 created a revolution in the communications
Trv and i1naugurated a new era of choice and savings for customers," said

gent Chairman and Chief Executive Officer Alex J. Mandl. "As a result of

ress' bold vision, companies like Teligent are creating innovative
cts and services and offering unprecedented savings to the fastest

n egment of the U.S. eccnemy -- small and medium-sized businesses.

d to join Mandl tcday at a press briefing in Richmond is U.S. Rep.
(R-Va.), Chairman of the House Commerce Committee and one of

authors of the Telecommunications Act.

nnouncement offers more proof that the Telecom Act is working,"

v said. "Consumers in four new cizies todav will have greater

cal telephone service."

n n the Act's three-year anniversary, Chairm

years since 1ts enactment, the Telecom Act -z helping

on of phone, cable, satellite, wireless phone and Intev
nsumers are beginning to reap the benefits of lower pri
nnovative services."

ning Bliley and Nandl is Dwawne Cuff, Treasurer of

©. cf Richmond, Teligent's first lccal customer.

v Trust's effocrts to become a major plaver in the mortgage

aking a great leap forward with the commu“‘vaC1ons services

gent," said Cuff. "Although we're considered a medium-sized
ve many of the same needs of a large, na:;onm*de firm. With

rvices and the promise of significan: savings, we can
nhance our preductivity and growth.! -

"With the explcsion of e-commerce and ¢
1ing businesses of any size to benefit d
and higher data network speeds. In a ve

ing businesses on the e-map.

e markets announced today, Teli
Angeles, Chicaago, Houston, Phi
Jose, San Francisco-Cakland, R

ingten, DC, Boston, Austin, Denv
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elphia, Dallas-For:t Worth,
imore, Jacksonville,
r, Atlanta, Miami-For:
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23 markets comprise more than 400 cities and towns with a
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customer's current carriers and deducts 30 percent. That figure becomes
customer's new flat monthly rate. In most cases, it's as simple as thazt.
Loca. and Internet service are unlimited. If customers wish to increase
long distance usage over current levels, they can purchase more serw:
crive prices.
ligent service also features eomagine(SM), an interactive, Web-based
ss management tool that transforms a custome*'s communicatiocns bill
le, precictable package. Using their Internet browser, customers
s their billing and account information anytime the. chcose. eomadine
chem to sort and analyze caiis by account cocde,
criteria -- virtually any way they like.
alsc can download data for their own use
tney won't have to walit for a paper bill to arrive
tc keep abreast of their communications activity.
of the benefits that Teligent offers its customer
savings and speed are the direct result cf Its digital
TM) technology. "SmartWave (TM)
-cost, high-speed solution for small and mid-sized businesses, so
ompete with any company, nc matter how big," said Teligent President
Operating Officer Kirby G. Pickle Jr.
martWave (TM)
t*ansm1551on equipment with latest advances in point-
cgy, enabling Teligent to increase its local network efficiency
network costs.
ead of digging up streets, Teligent delivers service by installing
ennas the roofs of custcmer buildings. When
turns on a computer or activates a videoconference, the
ver the building's inside w ng to the roo © antenna.
building antenna then relays the volce, data
base station antenna.
base station antenna gathers signals from a
Dh‘ldlncs aggregates the signals and then
sw1tch1ng center. At the switching center,
transfier mode) switches and data routers
s to hand off the traffic to other networks
volce network, the packet-switched Internet,
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areas throughout the United States. Teligent's offerings of regulated services
are subject to tariff approval.

For more infcrmation, visit the Teligent Web site at: http:
~tzz://www.tellgent.com

Teligent 1s a registered trademark.

zZxcept for any F'storical information contained herein, the matters
ssed in this press release contain forward-loockingy statements that
ve risks and uncertainties, including but not limited to economic, key
vee, competitive, governmental, regulatory and technological Zac:tors
zing the company's growth, operations, markets, products, services,
ses and other facters discussed in the company's f£ilings with the
zies and Exchange Commission. Actual results may vary materia_ly due to
and other risks and uncertainties.
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Teligent Introduces Revolutionary, Lower-Cost Communications Services In Atlanta. Boston.
Philadelphia and Wilmington

Smar=wave (TM) Technolcogy Puts Small and Medium-Sized Businesses
On the 'E-Map' in 19 Markets Across the Country
VIENNA, Va., Jan. 20 /PRNewswire/ -- Teligent today launched its
rewcluticnary, n‘gn bandwidth communications services for small and medium-
sized businesses in four new markets -- Atlanta, Boston, Philadelphia anc
wilmingzen, Del. With today's launch, Teligent now serves customers in 19 of
The nation's top markets.

Teligent offers customers savings of up to 30 percent con local, long
distance, high-speed data and dedicated Internet services. Using its digital

)

SmartWave (TM) technology, Teligent gives smaller businesses the high network
speed and capacity -- up to 45 megabits per second -- previcusly avalliable
cnly larger companies at much higher prices.

ay we've brought the communications revolutiorn tec small and mid-sized
s in four major business centers -- Atlanta, Bostcen, Philadelphia and
n," said Teligent Chairman and CEO Alex J. Mandl. "That means big
bigger bandwidth and better service to the fastest growing segment of
economy

the EXDlOSlOD of e-commerce and the data market," Mandl added,
"Teligent enables smaller businesses to benefit directly with faster Internet
access and higher data network speeas In a very real sense, Teligent is
rutting businesses on the e-map.

Including the markets announced today, Teligent service 1s now available

in New York, Los Angeles, Chicago, Houston, Philadelphia, Dallas-Fort worth,
San Antenlo, San Jose, San Francisco-Oakland, Jacksonville, Washington DC,
Eccten, Austin, Denver, Atlanta, Miami, Orlando, Tampa and Wilmington, Del.

Together, those 18 markets comprise more than 375 cities and towns with a
comzined population of more than 60 million. By vear-end, Teligent expects to
cifer service i1n 40 markets across the countcry.

Zmong Teligent's first customers is the Rudin Management Company, Inc.,
casecd in New York City. Rudin selected Teligent to provide communications
services for 1ts most recent project at the New York Infcrmation Technology
Certer at 55 Brcad Street in lower Manhattan, which houses more than 80 new
Tedla companies.

"Teligent nhas proven to be a valuable partner in helping Rudin meet its
Zenants' vast technological needs, " said John J. Gilbert, Rudin's chief
technclogy officer and executive vice president. "Rudin 1s creating new wavs
T distribute telecommunicaticns bandwidth within buildings, and Teligent is

cr:ing hard tc help us make that goal a reality."

Teligent offers small and medium-sized companies & f£lat monthly bill that
represents savings of up to 3C percent off the rates the. payv their current
.Zca_. telephone company, natioqal long distance carrier and Internet provider

Tc qualify fcor the maximum discount, customers switch their existing
service -- leocal, long distance or Internet -- and sign up with Teligen:t for a
min f one vear Teligent averages several representative bills from the
cus s current carriers and deducts 30 percent. That figure becomes cthe
Tus s new flat monthly rate. In most cases, it's as simple as that. Local
a net service are unlimited. If customers wish tc increase their long
Slstance usage cover current levels, they can purchase more service at
attractive prices.

Telrgent service also features e-magine{TM), arn interactive, Web-based
tusiress management tool that transforms a customer's communications bill into
& simp.e, predictable package. Using their Internet browser, customers can
access their billing and account information anytime the, choose. e-magine (TM)
Si.ows them to sort and analvze calls by account code, coriginating number or
ctner criteria -- virtually any way they like. And thev also can download data
~Cr thneir own use -- every day. That means they won't have to wait for a
raper bill to arrive in the mail every month to keep abresas:t of their

hitp: www.prnewswire.com/cgi-bin/stories.pl?ACCT=105&STOR Y =/ wwwi/sto.../000084966 10/11/99
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communications activity.

Many of the benefits that Teligent offers its customers -- simpl_Cizi
service, savings and speed -- are the direct result of its digital
Smarc-Wave (TM) technology

"SmartWave (TM) technology enables us to deliver a lower-cost, nigh-speed
sciluzion for small and mid-sized businesses, so they can compete wiltL any
company, nc matter how big," said Teligent President and Chief Operatin
0fficer Kirby G. Pickle Jr.
Sma*tWave(TM\ Lechnology represents a marriage of prover high-

reduce network coshs.

Instead of digging up streets, Teligent delivers service by insta.l..ng
antennas on the roofs cf customer buildings. When a customer picks up a
cne, Turns on a computer cor activates a videcconference, the signal
s over inside wiring tco tne rooftop antenna. The customer bulliding
a then relays the voice, data or video signals to a Teligent nase

1 antenna

hne base statilon antenna gathers signals from a cluster of surrounding

r puildings, aggregates the signals and then routes them to a Teligent
nd switching center. At the switching center, Teligent uses AT

ironous transfer mode) switches and data routers along with Nortel DMS
hes to hand cff the traffic to other networks -- the public circuic-

ed vcice network, the packet-switched Internet, and private data
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~s 1t builds i:ts local networks, Teligent is combining the latest in
-to-multipoins radio technology with more traditional network teﬁhnolog',
ing pecint-to-point fixed wireless and broadband wireline, to access its
mers. Polint-to-multipoint radio technology offers s:grnificant cos:

as because it allows a single base station to serve a large cluster of

:3()4

artWave (TM) technology 1is configured to handle both voice and darta
ic with egual ease, ensuring that Teligent can handle today's huge vclume
traffic and at the same time is prepared for the coming data traffic

communicacicons
ligent teams now are
ent's local

service offering is supported by a skilled
has grown to more than 1,500 employees. Te
markets across the country, building Telig
Networks.

new cffices are located axt:

Boston

100 Summer Street, 30th floor
3osteon, Massachusetts C21:C
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4 in Vienna, Va., Teligent, Inc. (Nasdag: TGONT) -s a full-service,

ed communications company that is offering small and medium-sized
customers local, long distance, high-speed data and dedicated
services over its digizal SmartWave(TM) local networks in 1% major
Evenztual Teligent will expand service to 74 major metropolitan

United States. Teligent's offerings of regulated services

approval. -

visit the Teligent website axt:

com

< tered trademark.

fer any orical information contained herein, the matters

in this pr ss release contain forward-looking statements thar

isks and uncertainties, including but not limited to economic, key

e, competitive, governmental, regulatory and technolcgical factors )

ing the company's growth, operations, markects, products, services,

s and other factors discussed in the company's filings with the

ies and Exchange Commission. Actual results may vary materially due to
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~hese and other risks and uncertainties.
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RCN Corporation Agrees to Serve Three New Boston-Area Communities

Company Will Offer Competitive Phofie, Cable and Internet Services tc Nearly
35,000 Homes in Communities of Dedham, Needham and Woburn

FRINCETON, N.J., Aug. 31 /PRNewswire/ -- Less than a month after signing a
locng-term acreement to provide competitive communications services in the Cith
=% Boston, and on the heels of a 51gn1f1can: legal victory over arn anzi-
ccmpetitive incumbent cable provider, RCN Corporation (Nasdag: RCNCT! togay
announced that it has further accelerated its network deployment o
Massachusetts, reaching agreements to provide its bundle of phone, cable and
nigh-speed Internet services to three new Boston-area communities.

The agreements to serve the towns of Dedham and Needham, and the <it b
woburn collectively represent approximately 35,000 homes. They also further
solidify RCN's presence in Massachusetts, and build upon the company's prio

successes in this lucrative and highly-receptive market.
"Our activities in the Boston market continue to grow, and intensify, as
videnced by these three new agreements," said Michael Adams, President of
s Technology and Network Development Group. "Now that we have sclidified
lcng-term agreement with the City of Boston, which we consider central to
network development plans 1n the region, we have begun to accelerate our
"**1es within the city and in more than two dozen neighboring communities.
ve also won a major Wegal victory over an anti-competitive incumbent
erator that had scught to delay the acceleration of our Bostcn network
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~ast week, RCN defeated the latest anti-competitive challenge toc its
expansion in the Boston market, as the U.S5. Court of Appeals for the
ircult dismissed Cablevision System Corp.'s appeal cf a previously-
d legal maneuver aimed at delaving deplovment of RCN's state-of-the-art
ptic True Local Network(TM) in the City of Boston. In its ruling,
cting Cablevision's attemp: to temporarily delay RCN's construction effort
: ne city, the Cour:t also found that Cablevision's underlving lawsui:
ing RCN's Boston network deployment had virtually no chance of
‘ng and urged the D*st*1ct Court to consider its outright dismissal.
has virtually completed the network design prccess for Dedham, Needham
rn, and has already begun preparations for the start of "o"stru”“ion
any expects to be actively building network in a’l tnree communities
nd and tc be serving customers by the r*adW cf next

m
b
N ot O
3

o

.

[N
M h w

™
A
1

(LN
G g ot

bt rhotyorn

o]

H (Q a4

OO()(D(D

IO D bk

Y
@
0

-

.

achusetcs. The
ly two dozen
omers in areas of

build out to 65 communities i
v designing and bu'ld*ng network i

and towns, and providing service to cu
y on and in Lhe surrounding communities of
on, Newtcrn and Waltham.
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the RCN Network
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=CN's True Local Network(TM) 1s a unique broadband fiber optic platform
capable cf offering a full suite of communications services -- including
fullv-Ifeatured voice, video and high-speed Internet -- to residentia.
custcmers The network employs SONET ring backbone archizecture, and
.ocallzed ncdes built to ensure RCN's state-of-the-art fiber optics travel to

ithin 90C feet of RCN customers, with fewer electronics and lower main-enance

ccsts than existing lcocal networks., RCN's East and Wes:t Coast local fiber
cctic networks target densely populated areas cemprising nearly 40% of che
U.5. residential communications marke: spread over just €% cf its gecgraphy.

~bout RCN Corporaticn

RCKN Corporation (Nasdag: BCNC] 1is the nation's first and largest single-
source facilities-based provider of bundled communications services -o the
residencial market, and the nation's largest targeted Internet service
crovider (ISP), with all of ics 50C, 000+ customers strategically cluszered in

hup: www.prnewswire.com/cgi-bin/stories.pl?’ACCT=105&STORY=www/sto.../000101258 10/11/99
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-he Boston to Washington and San Francisco to San Diege corridors. The
company is currently providing local and long distance phone, cable televiszcn
and its rcn.com Internet services to the densest telecommunications markets 1o
tne counrcry, from Boston tce Washingtorn, D.C. in the East and San Franciscc =
San Diego 1n the West.

SCURCE RCN Cerporation

ver SflTe: RIictp: o www.rcn.com

£./12508%.html or fax, 800-758-5804,
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BODY -

Fidelity Holdings Inc. s Computer Business Sciences Inc. unit has received
approval to offer local telecommunications services in New York and California.

In a press release yesterday, the Kew Gardens-based company said the unit
awaits approval in Illinois and Florida.

Fidelity said with the Competitive Local Exchange Carrier, or CLEC, status it
was granted, it can operate as a carrier of telecommunications services and

intrastate services.

The company said it expects to establish CLEC status in more than 30 states
by the end of 1999.

Fidelity expects to introduce e-commerce, telephone, video conferencing and
.sion programing services in California and New York during the next
Fidelity Holdings is a diversified holding company.

- Dow Jcnes News Flushing Financial Earnings Increase

Flushing Financial Ccrp., the parent of Flushing Savings Bank, reported a

.€ percent increase in diluted earnings per share for the fourth quarter, from
cents in 1997 s periocd to 27 cents 1in 1938 s last quarter.

[ S I ]
=om

Net income for the gquarter last year rose from $ 2.3 million for the period
in 1997 te $ 2.8 million in the fourth quarter of 1998.

Flushing saw year-end increases as well, as earnings rose 19.5 percent from $
&.%2 million in 1997 to $ 10.2 million in 1998. Diluted earnings per share for
tne year rose 24.1 percent, from 7S cents tc 98 cents per share. Those figures
include cne-time ccmpensation expenses of $ 1.5 million for the 1998 fiscal
vear.

Bank chnief executive Michael J. Hegarzy said in a statement that the earnings
stayed strong thanks to an emphasis on funding higher-yielding real estate
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loans, and general managed growth.
- Randi Feigenbaum Passenger Miles Up at Tower Air

Tower Air Inc. reported that scheduled service revenue passenger miles in
anuary increased 7 percent to 305 million from 285 million in the same period
t year, while the available seat-miles for scheduled service last month
increased 7.6 percent to 3% million.

Last month, total hours flown decreased 21.2 percent to 2,672 hours compared
with 3,35C hours in January, 1998.

The airline attributed the decrease to the discontinuation of the charter for
a Middle East airline, partially offset by increased flying in scheduled
passenger services and cargo services. In addition, the grounding of one of the
cargo aircraft for repair in December alsc cut the company's block hours for the

month.

The Defense Department said it had recently temporarily barred Tower from

flying military charters after a routine "quality and safety" inspection earlier
last month. Military charters represent about 14 percent of the airline's
revenue

Neither the airline nor the Department of Defense would specify what led to
the suspensicn, but airline chairman and chief executive Morris Nachtomi said
safecy issues were not involved. Nachtomi said he expected the ban to be lifted
in about twc weeks.

Tower Air is based at Kennedy Airport. Stock Watch How Queens 10 largest
stocks, based on market value, fared yesterday.

Close Change QueenCB s 29 7/8 - 3/16 StMotr 23 15/16 - 1/16 FiushFn s 15
11/16 EavenB 14 3/8 - 1/16 Madden ¢ 1/16 - 1/8 AndreaE 7 11/16 - 1/16 SchickT 6
1/4 - 1/4 WstBeef 7 1/8 TowrAir 1 7/8 DualStar 1 15/32 + 1/32
GRAPEIC: Chart - 1) Stock Watch - How Queens 10 largest stocks, based on market
va_ue, fared yesterday. (see end of text) 2) Newsday Chart - The Top 100 - The
Newsday Top 100/Bloomberg Stock Index

LANGUAGE: English
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