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Eloquent And Gilat Communications Partner To Create A~
‘Robust

'Business Communications And Learning Platform

ISAN MATEO, Calif, and PETACH TIKVA, Israel--(BUSINESS
{WIRE)--November 23, 1999—

iEloquent's Rich-Media Solution Complements Gilat's TrainNet(tm), :
{Creating A Full Featured "Live To On-Demand" Business Communications

|and Interactive Learning Solution

!Eloquent, Inc., the leader in Web-based rich media business ;
communications solutions, and Gilat Communications Ltd. (NASDAQ: i
{GICOF), the international leader in satellite and Web-based Interactive '
iDistance Learning (IDL) systems, today announced a partoership to offera °
ljoint business communications and distance learning solution.- This solution :
leverages Gilat's live broadcast and interactive capabilities and Eloquent's
{on~demand rich media capabilities to provide a complete "live to
jon-demand” business communications and interactive learning platform.

|Gilat's TrainNet is an IDL system which enables a live, interactive
instructor-led classroom experience by providing full-screen, full-motion -
1video broadcast to classrooms and individual PCs over broadband, LAN or .
‘Internet connections. TrainNet also features instantaneous application
projection, collaboration tools and feedback buttons that enhance the ,
|communication and interaction between teacher and student. The TrainNet

platform is a robust and fully scalable solution for both corporate as well as
leducational institutions.

1Eloquent's rich media format-synchronized video, audio, text and
tgraphics-will capture, organize, and archive live TrainNet sessions.
Customers can now make TrainNet content available on demand over the
T"Web at typical Internet bandwidths, extending the value of the original
broadcast to students, employees, and partners who are not able to attend the
live sessions, In addltlon personalized, pre-event presentations from
{Eloquent enable participants with different backgrounds to prepare
appropriately for TrainNet sessions. Eloquent's rich media format and the
{Eloquent Enterprise Communications Portal Server also enable customers to
jcreate a fully searchable and navigable archive of TrainNet materials,
extending their useful life and enhancing their value to the organization.

"Gilat and Eloquent provide an integrated solution that combines the

ibenefits of live communication with the power of on-demand rich media," 1|
;said Brandon Hall, Ph.D., publisher of brandon-hall.com. "In addition to ‘the i
{interactive learmng experience, users are supported by information which is ;
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accessible at any time, from anywhere. Together, they have created a unique
isituation supporting both community and individual learning." :

"Eloquent's on-demand rich media solutions will allow us to greatly ,
laugment the reach and the value of our live, interactive offering within our
lcustomers' organizations," said Mr. Avraham Rosenbach, Vice President of
Marketing and Sales, Gilat. "The Eloquent-Gilat solution enables customers
to leverage important communications and learning events to the fullest,
improving their effectiveness and increasing thetr ROL'

"The combination of Gtlat's live learning environment and Eloquent's
son-demand, rich media application platform enables organizations to
iexpand the value of their online learning investments,” said Jane Beule,
tVice President of Marketing, Eloquent,

About Gilat Communications )

1Gilat Communications, Ltd. ("Gilat") is a leading developer and provider of |
|end-to-end interactive distance learning (IDL) solutions worldwide. Gilat's
1comprehensive IDL solutions allow corporations, banks, government
lagencies and academic institutions to create and conduct live as well as
{offline instructor-led or self-paced classrooms utilizing personal computers, °
iregular telephone sets, Internet connections and any broadband :
;communication channel. Gilat's state of the art systems have been :
isuccessfully implemented throughout the world and are in extensive use on
iall continents. ;

%Founded in 1990, the company also provides a wide range of satelhte-based
jcommunications services, including private data, IP and voice :
{communications networks and digital video broadcasting over IP multicast. :

Since 1997, Gilat Communications has been traded publicly on NASDAQ
tunder the symbol GICOF.

iFor more information, please visit the company's Web site at www.gilat net. 3

About Eloquent, Inc.

{Eloquent is the leader in Web-based rich media business communications
isolutions. Eloquent products and services are the de-facto standard for
itransferring knowledge to large audiences over the Web using Synchromzed
on-demand video, audio, text and graphics.

1In today's digital economy where speed is a key competitive advantage,
{Eloquent dramatically improves an organization's ability to deploy
knowledge quickly. Eloquent solutions reduce time-to-market, increase ‘
customer satisfaction and enable on-demand strategic communications that :
dnive top-line performance-at dramatic cost savings over traditional :
methods.

:Eloquent's full service solution offering includes Web-based player and
iserver software, rich media publishing tools, content hosting, integration
services and a proven content production capability. Eloquent's open .
architecture integrates easily with industry-leading technologies, enterprise .
applications; computer based training (CBT) and other digital content.
Eloquent's worldwide customer base includes over a2 million and a half users
across more than 170 companies. |

i
o
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For mose information, please visit the company's Web site at
[www.eloquent.com.

Eioquent and the Eloquent logo are trademarks of Eloquent, Inc. All other
trademarks are the property of their respective owners.

iConcerning Gilat Communications:

1Certain statements made herein that are not historical are forward-looking -
within the meaning of the Private Securities Litigation Reform Act of 1995. -
The words "estimate” "project” "intend" "expect” "believe” and similar ’
.expressions are intended to identify forward-looking statements. These
forward-looking statements involve known and unknown risks and
‘|uncertainties. Many factors could cause the actual results, performance or
‘achievements of the Company to be materially different from any future
results, performance or achievements that may be expressed or implied by
isuch forward-looking statements, including, among others, changes in
tgeneral economic and business conditions, inability to maintain market
acceptance to the Company's products, inability to timely develop and i
‘introduce new technologies, products and applications, rapid changes in the |
market for the Company's products, loss of market share and pressureon
:prices resulting from competition, introduction of competing products by
|other companies, inability to manage growth and expansion, loss of key ,
OEM partners, inability to attract and retain qualified personnel, inability to '
[protect the Company's proprietary technology and risks associated with the
Company's international operations and its location in Israel. For additional :
information regarding these and other risks and uncertainties associated w1th_
ithe Company's business, reference is made to the Company's reports filed .
from time to time with the Securities and Exchange Commission.

CONTACT: High Rocad Communications
Monta Kerr-Johnscn
Account Director
650/621-0086
mkerr@highrd.com
or
Gilat Communications
Elie Cochen
Director, Marketing Communications
+972-3-925-5111
elie@gilat.net

““More about Gilat Comnlmicatlona i

2.‘::;, i wﬁﬂ;"ﬁ“ﬁ;ﬁi" v From leading business publications

k Hmaf aex refoee. Additionst chusges Tox ardicley vivvead,

Froln The Wall Street Journal :

AT CREIVEN | FINACE CETER
Copyright © 1999 Dow Jones & Company, Inc. All Rights Reserved.
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With its acquisition of Spacenet in December
1998, Gilal has become a
vertically-integrated full-scale global service
provider. Service offerings include access to
satellite transponder capacity, installation of
network equipment, on-line network
monitoring and network maintenance and
repair services. Gilat subsidiary Gilat
Florida/l atin America has responsibility for
the paging market worldwide, sales in Latin
America, and the ISAT and RF transceiver
product lines. Gilat holds a minority share in
Global Viliage Telecom, which specializes in
the operation of satellite-based rural
telephony networks, and in KSAT, a joint
venture with Singapore-based Keppei
Communications, which is dedicated to
providing satellife-based telecommunication
services in China.
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Company Description

Gilat Satellite Networks Ltd. is a leading provider of products and services for
satellite-based communications networks. The company designs, develops,
manufactures, markets and services products that enable complete end-to-end
telecommunications and data networking solutions based on Very Smalil
Aperture Terminal satellite earth stations, related central station (hub)
equipment and software. With the acquisition of Spacenet from GE
Americom, 2 subsidiary of General Electric, on December 31, 1998, Gilat now
provides service offerings which include access to satellite transponder
capacity, installation of network equipment, on-line network monitoring and
network maintenance and repair services.

Gilat’s VSAT networks are primarily used for (1) on-line data delivery and
transaction-oriented applications including point-of-sale (for example, credit
and debit card authorization), inventory control and real time stock exchange
trading, (2) telephone service in areas that are underserved by the existing
telecommunications services or in remote locations without service, and (3)
Internet Protocol (IP) based networking applications such as corporate
intranets, corporate training and other broadband multicasting applications.

As of December 31, 1998, Gilat had contracted for more than 110,000
interactive VSATS, representing approximately 30% of the worldwide
interactive VSAT market, according to industry sources. In 1998, the company
was awarded contracts which accounted for 40% of the total interactive
VSATs for which contracts were awarded worldwide. Major users of our
products and services include the United States Postal Service, British

Petroleum, John Deere, PageNet, Rite Aid, Peugeot-Citroén and Telkom South
Africa.

Since Gilat's inception in 1987, the company’s growth has been significant
and consistent. Gilat revenues have grown from $24 million in 1993 to
approximately $155 million in 1998, representing a compounded annual

2afl3 11399 11:20 Al
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: Yahoo - Gilat Reports Record Resul...ond Quarter and First Half of 2000 hutp://biz.yahoo.com/bw/000814/gilat_sate.htm.
A
technologies, products and applications, rapid changes in the market for Gilat's products, loss of market
share and pressure on prices resulting from competition, introduction of competing products by other
companies, inability to manage growth and expansion, loss of key OEM partners, inability to attract and
retain qualified personnel, inability to protect the Company's proprietary technology and risks associated
with Gilat's international operations and its location in Israel For additional information regarding these
and other risks and uncertainties associated with Gilat's business, reference is made to Gilat's reports
filed from time to time with the Securities and Exchange Commission.
GILAT W2 200D
Gilat Satellite Networks Ltd. :
An Israeli Corporation BILAnXE  SinaET
Condensed Consolidated Balance Sheets 7 +
INC STAT
US dollars in thousands June 30 December 31
2000 1989
(unaudited) {audited}
Assets
Current assets: -
Cash and cash equivalents 67,418 33,381
b Short-term bank deposits and current j...,w‘("“r P
- maturities of long-term bank deposits 244,130 61,540 B ope tunbl <
- Aeely, [<ee¥
Short-term locan to an ) : [
associated company - sf"f" _n:-! 3¢ f‘
Accounts receivable: - - geb
Trade 121,336 111,417 T Pasd
Other 101,435 71,982 wre T
Inventories 117,225 81,060 L PLITE I
Total current assets 651,544 359,380
Investments and non-current
receivables: ' 1 ,.71 .
Long-term bank deposits A o 50,000 /Tnvtfmed cu aspie, Cmmpais  [pge
Investments in companies Tavaifiuents ] —— TowesT 1w othor Commpmists 13,033
i and non-current receivables L 127,010 £8,534 Movr . evtoend Feceswsbles 3r,34)
Fmmm e T e e m - _h T
BecetwnbleF L 139 030 108,534 58,53
L XY __";.- e M e e T m s ===
Property, plant and eguipment:
Cost 264,117 158,555
Less - accumulated depreciation
& amortization 49,761 38,742
214,356 155,813
Other agsets and deferred
charges - net 91,9202 51,126
1,084,812 £78,853
S 2 S F 1 T 1 X130 3 3 )
Liabilities and shareholders' equity
Current liabilities:
Short-term bank credit R k) 6,586
Accounts payable and accruals:
Trade 52,565 39,488
Accrued expenses 29,800 27,833
Other 21,925 159,766
Total current {iabilities 104,320 94,073
Convertible subordinated notes 350,000 75,000
Accrued severance pay 3,354 1,868
3of5 8/14/00 11:06 AM
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Other long-term liabilities 23,337

http://biz.yahoo.com/bw/0008 14/gilat_sate htm,

Total liabilities 481,011

Shareholders' equity:
Share capital and additional

527,116
(2,557}
(24,736}

paid in capital 616,259
Capital fund (3,360)
Accumulated deficit (9,098)

603,801
1,084,812

Gilat Satellite Networks Ltd.

An Israeli Corporation

Condensed Consolidated Income (Loss) Statements

{Unaudited)

8ix mwonths ended

- US dollars in thousands June 30
A 2000 1995
Reveénues 154,547 140,498
Cost of revenues 121,644 79,583
Gross profit 72,903 60,915
Research and development
costs:
Expenses incurred 16,089 11,347
Less - grants 1,037 1,018
15,052 10,331
Selling, general and
. administrative expenses 41,854 31,059
Cperating Income 15,997 19,525
Financial income
(expenses) - net (806) 1,076
Other jincome - net 58
Income before taxes
on income 15,191 20,659
Taxes on income (201} {4858}
Income after taxes
on income 14,990 20,174
Share in profits (loeses)
of associated companies 372 (72)
Minority Share in losses
of a subsidiary 2786
Net income ~ 15,638 20,102
§‘ .'s w -t -+ r =E===TE=
i \ gl
Basic §0.72 §1.01
EEEEEES EEDCSSXT
Diluted $0.65 $0.97
E 1 3 3 1 -3 J Lt F 3 & ]

Weighted average number
of shares used in
computation of earmings

4of5
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Three months énded

June 30
2000 1999
¥ 108,603 74,376
69,219 42,301
39,384 32,075
8,414 5,662
5258 835
7,889 4,827
22,584 16,625
8,911 10,623
(865) 1,457
- 58
B, 046 12,138
(104} {(200)
7,942 11,938 .,
7'.u d?n’
902 148 {ipt B 7
- 7
Il
276 P57, A
________ rd PP
9,12qr?5¢—“ 12,086 —:fj
Ews=s====_ sSzzmsxe——
$50.41 $0.58
EEEEEEES EEEBEEERE
$0.38 $0.56
[+ 3 £ 13 3 F ) it -1 1 % 1§

8/14/00 11:05 AM
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B http://biz.yahoo.com/bw/000814/gilat_sate himl
A .

. per share (in Thousands)

Basic 21,816 13,850 22,449 20,851
=E==ZF===F FEoEgFEms TR EEEEX EXSSSSE
Diluted 23,910 20,707 24,247 21,755
MITEEEIE SAESTTE _EEEEEE= _—==EsE=s
Contact:

Gilat Satellite Networks, McLean, Virginia
Dianne VanBeber

Vice President, Investor Relations
703-848-1515

dianne . vanbeberg@ppacenet. com

or
Ruder Finn, Inc., New York
Magda Gagliano
212.592-6319

1i T

il thi Vi | A 1ed

More Quotes and News: Gilat Satellite Networks Ltd (NasdagNM:GILTF - news)
Related News Categories: computers, earnings, telecom

I ][ ,eahe ;H;ln

Copyright © 2000 Yahoo! All Rights Reserved. P_rmsx_l’.ak? - Tenms of Service
Copyright 2000 Business Wire, All rights reserved. All the news releases provided by Business Wire are copyrighted. Any
forms of copying other than an individual user's personal reference without express written permission is prohibited. Further
distribution of these materials is strictly forbidden, including but not limited to, posting, emailing, faxing, archiving ina
public database, redistributing via a computer network or in a printed form.
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Gilat Communications Page 1 of 2

Executive Biography

Shiomo Tirosh is a co-founder of Gilat and has been serving as Chairman of tt
Directors and the Chief Executive Officer since its inception and as President ur
1999. Mr. Tirosh is also a director of Gilat Satellite Networks and served as the ¢
the Board of Directors of Gliat Sateliite Networks between 1987 and 1995. From
1687, Mr. Tirosh served in the Israel Defense Forces, where he held a variety of
professional and field command positions and retired with the rank of colonel. Fi
1985, he headed a large research and development unit, and from 1985 to 1987
managed a large-scaie technology preject for the Israel Ministry of Defense. in 1
received the Israel Defense Awand, Israel’s most prestigious research and devel
award. Mr. Tirosh holds a bachelor of arts degree (summa cum laude) in econor
Bar-ltan University in Ramat Gan.

Dr. Steven W. Allen joined Gilat in Febnsary 2000 as Chairman of Gilat Comm
Inc. Prior to that, Dr. Allen was the Chairman and founder of Allen Communicati
Alten has over 20 years of experience in the creation and impiementation of inm
instructional techniques and strategies. He has been voted one of the top 100 m
producers, in 1996 and in 1999, by Knowledge Industry Publications, and in 199’
Academy of Multimedia program received the Utah Governor's Award of Excelle
Allen holds an £d.D in Educational Theory and Gumiculum Development and a1
degree in music performance, both from Utah State University.

vt

Eran Lasser joined Gilat on Jan. 2001 as Co-CEQ. Since the establishment of .
in 1993, Mr. Lasser successfully built Israel's leading training company with bran
Israel and Europe. Under his leadership, John Bryce became the leading IT Trai
in Israel and a world wide pioneer of blended e-leaming methodologies and tech
Lasser served in Israel's Defense Forces as deputy commander of the IT Trainir
and holds a degree in Computers and Mathematics from Bar-llan University

Ziv Mandl! Joined Gilat on Jan. 2001 as Co-CEO, snd was appointed to Menterg:
February 2001. Since the establishment of John Bryce in 1993, Mr. Lasser suct
Israel's leading training company with branches in Israel and Europe. Under his |
John Bryce became the leading !T Training group in Israel and & world wide pior
blended e-leaming methodologies and techniques. Ziv Mandl served as chief in¢
IDF's {T Training Center, and holds a degree in Computers and Political Science
ilan University

Eytan Mucznik formerly John Bryce's CFQ, was appointed as Gilat's CFO on Ji
For the last four years, as CFO of John Bryce, Mr. Mucznik was involved in all h
transactions and was instrumental in placing John Bryce as an intemational lead
field. From 1994 to 1997 he was a senior financial controlier in various capacitie
Sapiens Intemational Corporation N.V., and prior to that, controlier in a worldwid
company. Mr, Mucznik is an israei Certified Public Accountant and holds a degn
Accounting and Economics from Tel Aviv University.

i b B 6D bk R

Chip Schuneman joined Gilat as Mentery's COO on July 2000. Was pre\nously
President of Marketing and Business Development at Catapult, Inc., a wholly-ow
subsidiary of IBM's Leaming Services. With a background in banking, and IBM 1
software sales, Mr. Schuneman joined Catapult in 1893 as an account executive
quickly rose through the ranks during his 7-year tenure. Schuneman’s extensive

FOR PUBLIC INSPECTION FCC2A000000010
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cited as key criteria leading to his appointment as COO of Mentergy. Schunemsa
Catapull's first national sales team, and boosted Catapult's Leaming Services re
additional service offerings. He aiso helped launch Catapult's e-leaming site dur
organization's strategic shift from standard, public, instructor-led training classes
e-leaming and blended offerings,

Ray Kelly joined Mentergy as Senior VP of Sales on December 2000. In his m¢
position at E Ink Corporation, a pre-iPO start-up company, Kelly was responsibi:
worldwide sales and distribution for E Ink's Immedia display technologies. From
1998 at Hewlett Packard, Kelly was responsible for creating and leading the Hev
Packard Retall industry Organization, including sales, marketing and business
development. Under Kelly's leadership, this team captured new business from ¢
the top 100 retailers, achieving 372 percent sales growth in less than three yeart
Mr. Kelly was appointed NCR's vice president in the Retail Systems Division res
developing the Wal-Mart Stores Inc. account in Bentonvilie, AR. In that capacity
global team that helped Wal-Mart move to open client/server systems, impleme
world's largest computer system, and grew NCR's annual revenue with Wal-Mar
than $6 million to over $100 million.

Bill Byron Concevitch joined Mentergy as Director of Business Development o
: 2001. Since June 2000 he was the Senior Vice President Sales of Element K (fc
# Davis Education - ZDU). From 1993 to June 2000 Mr. Concevitch held various k
) executive positions with ExecuTrain Corporation, incleding Vice President of Sa
that he increased sales revenue pipelines by over 600%), and Chief Learning O}
(during that he transformed ExecuTrain's core business from single product offe
musitiple product and service offering, and design and development of ExecuTra
University (EVU) with multiple e-leaming components). Prior to his tenure with £
Mr. Concevitch spent numerous years inside the Dale Camegie Training organiz
serving in positions of Corporate Training Specialist and Director of Marketing in
institutes. He led his team to the winning of the coveted "President’'s Award," a s
achieved by less than five percent of all of the worldwide Dale Camegie Institute
Concevitch is a schooled recording engineer, studying under Clair D. Krepps (m
Grammy award winner) st the JMSS Schooi for Recording Arts and Sciences, re
masters in audio engineering and completing undergraduate work at Allentown ¢
St. Francis de Sales.

Hugh Simpson-Wells, MD of Aris Education, is the founder of Aris Education ()
Oxford Computer Group, and now owned by Jehn Bryce Training). Now, as the |
Director, Hugh is responsible for activities throughout the UK and Europe - bring
- 18 years of training industry experience, both as an enirepreneur and as a senio
’ public company. He has a Masters degree in Engineering Science from St John'
Oxford.

FOR PUBLIC INSPECTION FCC2A000000011
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Gilat Communications Page 1 of 2

MENTERGY ANNOUNCES ORGANIZATIONAL
CHANGES AND NEW CEO

Tuesday, February 20, 2001

Allanta, GA, February 20, 2004 - The U.S. subsidiary of Gilat Communications, Ltd.
(NASDAQ:GICOF), Mentergy, Inc., a Isading North American provider of enterprise e-
Learning solufions, today anhounced that in order to inctease market focus it has formed two
business units, LearnLinc and Aller Communications e-learning Services. In atdition, co-
CEOQ ot Gilat Communications’ Ziv Mandl has been named Chief Executive Officer of

Mentergy.

Under the new arganization, the LearnLinc virtual classroem division will deliver live e-
Learning products, including Gilat's TrainNat broadband PC and interactive TV training
platforms. Allen Communications e-Leaming Services division will focus on Mentergy's
custormn eearning service— including consulting services and courseware development—as
‘well as further development of best-in-breed e-L earning software authoring, instructional
design and management tools to assist in the creation of custom e-learning. Alien
Communications e-learning Services division has also created revolutionary new software
that helps companies create time saving repositories of learning objects that will bring
enormous savings through re-use and faster creation time, These two business units
together with its [T training business in Europe and israel complete Gilat's and Mentergy's
offering worldwide.

The creation of the two divisions will allow Mentergy to provide better support to its
customers and to respond to market needs taster and more efficiently, while at the same
time benefiting from the synergies between the twa divisions. The company has increased its
marketing and sales expenditures, including extensive hires in field sales, as part of the re-
organization. Mentergy will also increase its operational efficiency by reducing its workforce,
and closing the company's Virginia offices. To better utilize research and development
resources, Mentergy has consolidated and integrated its R&D teams info one unit located in
the United States, which will take the lead in further integrating the LearnLinc and TrainNet
platforms into the next generation of live e-Learning software.

As part of the re-crganization, Ziv Mand! was named chief executive officer of Mentergy. Mr.
Mand|, the former Co-founder and Co-CEQ of John Bryee Training—also a Gilat
subsidiary—will manage Mentergy on a full-ime basis from the company's headquarters In
Atianta. Mr. Mandl is credited with building John Bryce Training into a leading IT training
company in Israel and Europe.

Mr. Mandl will be integrally involved in focusing the company’s sales and marketing
activities, as well as assisting in the develapment of a VAR channel.

“These changes will help minimize redundancies and raise efficiencies in meeting customer
expectations,” said Ziv Mandl. “The series of steps we have undertaken will enable us to
support expected revenue growth through 2001 and improve margins at the same time.*

*The creation of two separate divisions will alipw for much greater focus on core
competencies, similar o what we have accomplished at John Bryce Training,” adds M.
Mandl, *In each division, we will leverage our large customer base and brand recognition,
while building on strategic relationships in these distinct e-| earning market segments”

Mentergy Chairman Steve Allen said of the new organization, "] am excited that this new
structure creates clear solutions for our customers. Through the two divisions, we will build
on the solid base of recognition and reputation for which our Allen Communication and
LearnLinc brands are known. In addition, we will coptinue to provide added value by offering
a full host of services while retaining our technological edge and methodology in our core
competency of @ Leaming. Whether it's live e-Learning or custom e-\ earning services, our
technology, service and customer expertise will continue to make Mentergy a dominant
player in this market.”

FOR PUBLIC INSPECTION FCC2A0
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*Effective leaming within organizations today produces results. Whether those results include
higher productivity, faster product launches, increased sales, or higher retention of key
employees, they all contribute 1o higher profit,” said Chip Schuneman chief operating officer
of Mentergy. “By combining the unique solutions of consulting course development and live
e-leamning (narrow and broadband) Mentergy leverages its 21 years of expertise to enable
companies to deliver those result more quickly and in truly measurable ways.”

About Mentergy

Mentergy, Inc. is a Gliat Communications, Ltd. [NASDAQ:GICOF] e-Learning company that
provides a comprehensive set of e-learning products, consulting and courseware
development services for iarge enterprises through its LearnLine and Allen communication
properties. With over 21 years of expertise in the {earning industry, Mentergy assists
businesses worldwide in making a cost-effective shift from traditional leaming, with its
inherent expense and loss of productivity, to a blended approach, which includes technology-
based training solutions or "e-Learning.” Mentergy’s customers range from mid-size
companies to Global 2000, including Aetna US Healthcare, WorldCom, Made2Manage,
Citibank, Countrywide, Rockwel-Collins, Federal Reserve Bank of Philadelphia, Inte! and
other industry leaders. For more information, visit hitp://www.mentergy.com.

About Gilat Communications

Gilat Communications, Ltd. [NASDAQ:GICOF], is a giobal leader In leaming using
advanced, blended e-learning techniques and technologies. Gliat Communications formed
Mentergy, its e-Learning operation, by merging Allen Communication, which has provided
advanced courseware development services and technology-based authoring and design
tools for almost 20 years to more than 60% of the Fortune 500, with LearnLinc Corporation,
featuring live, coliaborative Web-based training via the LeamLinca virtual classroom, used by
hundreds of organizations around the world and interactive distance learning {IDL) solutions
woridwide. TrainNet™, Gilat’s comprehensive broadband IDL solution allows organizations
1o conduct instructar-led or self-paced sessions utilizing computers, telephone, Internet
connections and broadband communications. John Bryce Training is Gilat's European iT
training and content company, and is one of the leading providers of IT training services in
Europe and the Middle East.

www.gilat.net

About John Bryce Training

John Bryce Training is a ieading IT training company in Israel and Europe and a fast-growing
enterprise in this field since 1994. The company offers over 200 different pragrams and
courses, each tailor-made to suit its clients' rapidly changing needs. John Bryce trains IT
professionals, managers, developers and infrastructure personnel in a wide range of
subjects, and is an authorized training solution provider for companies such as Microsaoft,
Oracle, Sun Microsystems, Cisco, Novell, and others.

www.johnbryce.co.il

Mentergy TM is a trademark and LeamLinc® is a registered trademark of Gilat
Communications. All other brand names, product names, or trademarks belong to their
respective holders.

Certain statements made herein that are not historical are forward-looking within the
meaning of the Private Securities Litigation Refarm Act of 1995. The words “estimate”
"project” "intend” "expect” "believe” and similar expressions are intended to identify forward-
looking statements. These forward-locking statements involve known and unknown risks and
uncertainties. Many factors could cause the actual results, performance or achievemants of
the Company to be matsrially different from any fulure results, performance or achievements
that may be expressed of implied by such forward-looking statements, including, among
others, changes in general economic and business conditions, inability to maintain market
acceptance to the Company's products, inability to timely develop and introduce new
technologies, products and applications, rapid changes in the market for the Company's
products, loss of market share and pressure on prices resutting from competition,
intreduction of competing products by other companies, inability to manage growth and
expansioh, loss of key OEM partners, inability to attract and retain qualified personnel,
inability to protect the Company's proprietary technology and risks associated with the
Company's international operations and its location in Israel. For additional information
regarding these and other risks and uncertainties assoclated with the Company’s business,
reference is made to the Company's reperts filed from time to time with the Securities and
Exchange Commission.

Back to the news page
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Excerpts from StarBand Communications IPO Filing
(a.k.a. Gilat-to-Home)

Filed with the U.S. Securities and Exchange Commission
on Form S-1, Oct. 11, 2000

- Value: $287,500,000 nominally

FOR PUBLIC INSPECTION FCC2A000000014




“...we do not have a chief financial officer, but we are
currently conducting a search for one.”
‘ - from SEC Form S-1 filing, p. 11
|

FOR PUBLIC INSPECTION
FCC2A000000015



“_..we have a limited operating history and

g

as of August 31, 2000, we had an accumulated deficit of
approximately $88.0 million.

. . . we expect to record substantial losses for at
least the next few years.”

= - from SEC Form S-1 filing, p. 2

FOR PUBLIC INSPECTION FCC2A000000016
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Inception of Company

Jannary 11, 2000

Financial information in this ﬁliﬁg is for the period

January 11 through August 31, 2000, some 7 1/2 months.

3 Strategic Relationships

EchoStar
Microsoft
Gilat Satellite Networks, Ltd. and subsidiaries

FCC2A000000017



Microsoft Relationship

from SEC Form S-1 filing, p. 60
In March 2000, in connection with Microsoft’s investment in our company, we

- entered into a four-year agreement to supply wholesale broadband Internet access 1o
- MSN...The Agreement requires us to achieve five milestones during

_ the initial term relating primarily to our fulfilling production levels for our
= StarBand modem, achieving minimum levels of MSN subscribers and other

technical matters set forth in the agreement. MSN’s commitment to the
agreement is contingent upon our meeting these milestones. To date,
we have not completed any of the milestones set forth in this
agreement... MSN will provide a subsidy for a portion of the cost of the customer
premises equipment for MSN subscribers. Pursuant to this agreement, we agreed

to pay MSN a one time fee of $1.25 million to offset a portion of MSN’s
subscriber acquisition costs.

from SEC Form S-1 filing, p. 9
“Microsoft agreed to purchase our products and network services on a wholesale

basis...for a period of at least four years after our completion of milestones under our
agreement with thern. We have not yet, and may never, complete these milestones.

“If we do not complete the milestones, Microsoft will not be required to
purchase our products...

“.if we fail to complete the milestones, Microsoft would be permitted to sell

its ownership stake in our company to Spacenet.”
[Note: Meaning Spacenet will have to give the $50 miltion back to Microsoft.]

, from SEC Form S-1 filing, n. 12

{Gilat, EchoStar and Microsoft] may also develop different business
i objectives than ours. As a result, situations may arise in which their interests
: diverge from ours..we expect Microsoft and EchoStar to primarily

: target new customers for the MSN and DISH businesses by offering our high-
P " speed Internet access in conjunction with their products, buy we may wish to
; primarily focus on existing M3N and DISH subscribers as the greater opportunity to
i sell our service.

FOR PUBLIC INSPECTION FCC2A000000018



EchoStar Relationship

& EchoStar Communications, with over 4.5 million subscribers, has agreed to co-
. market StarBand services to customers of its DISH television service.

from SEC Form S-1 filing, p. 9

“On February 22, 2000, we entered into a memorandum of agreement
with EchoStar....The arrangement terminates on March 31, 2001.

“Our arrangement with EchoStar 1s not exclusive. EchoStar may stop
co-marketing with us and begin marketing services that compete
with ours, such as the service offering WildBlue Communications is
developing. EchoStar has invested $50 million in WildBlue. We could
lose our primary retail distribution channel...

from SEC Form S-1 filing. p. 12

[Gilat, EchoStar and Microsoft] may also develop different business
i objectives than ours. As a result, situations may arise in which their

interests diverge from ours...we expect Microsoft and EchoStar to
q primarily target new customers for the MSN and DISH businesses by
‘ offering our high-speed Internet access in conjunction with their
products, buy we may wish to primarily focus on existing MSN and
DISH subscribers as the greater opportunity to sel} our service.

FOR PUBLIC INSPECTION
FCC2A000000019



FCC License

“The FCC granted the licenses for the two smallest remote user antennas,
measuring 0.96 meters and 0.75 meters on a conditional basis for use in up
to 20,000 locations pending the outcome of a public proceeding conceming
the type of network access scheme used by many satellite data networks,”

” - from SEC Form S-1 filing, p. 15

BEEASY

“A subsidiary of Spacenet currently has an application on file with the FCC
to seek authority for communications with Telstar 7 and increase the number
of 0.75m remote user locations Spacenet may operate to 100,000.

- from SEC Form S-1 filing, p. 47

“The FCC has established guidelines for human exposure to radio frequency
energy. Between the feed horn and the reflector of our VSAT dish antennas,
L the radio frequency exposure exceeds the acceptable level established by
; the FCC.”

- from SEC Form S-1 filing, p. 47

FOR PUBLIC INSPECTION
_. FCC2A000000020




Lawsuits

Global Communications

On or about July 26, 2000, Globecomm systems, Inc. commenced a lawsuit
against us in the Eastern District of New York alleging the willful infringement of
their U.S. patent relating to a particular means of transferring and receiving
communications signals between a remote terminal and a network operations

center via satellite....
- from SEC Form §-1 filing, p. 49

Hughes Electronics

In addition, on May 8, 2000, Hughes Electronics Corporation commenced a
lawsuit against Gilat and Spacenet in the District of Maryland, alleging will
full infringement of four patents....A ruling against Gilat or Spacenet would
3 sigmficantly harm our business because we license technology from them
v [Gilat] that forms part of Hughes’ claim. In particular, the single potentially
i relevant claim is related to personal computer based receiver cards that we
use as part of our service offering to consumers. We may not be able to
continue to use the technology if Hughes prevails on its claim regarding this
technology. '
- from SEC Form S-1 filing, p. 49

FOR PUBLIC INSPECTION FCC2A00000
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- | Principal Stockholders

% Beneficial Ownership
Prior to Offering
Number of
Beneficial Owner Shares Percent
Yoel Gat 3,345,338 3.8% > ¢
Officers and directors as a group 10,168,723 115% -7
Spacenet Inc. 39,423,351 447% “2-®
Microsoft G-Holdings, Inc. 16,748,844 19.0% #-°
EchoStar Communications Corporation 16,755,317 19.0% (¢
- ING Furman Selz Investments 6,823,385 17% 1.>

ALK
j08.7% 100t

- from SEC Form S-1 filing, p. 55
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' Gilat Satellite Networks Announces Filing of StarBand Registration
Statement

. October 11, 2000, Petah Tikva, lsrael - Gilat Satelite Networks Ltd. (Nasdaq: GILTF) today announced
that StarBand Communications Inc. ("StarBand”) has filed a registration statement with the U.S.
Securities and Exchange Commission for an initist public offering ¢f common stock lead managed by
Merrill Lynch & Co., with Credit Suisse First Boston, Salomon Smith Bamey, CIBC World Markets and
ING Barings as co-managers. Giat, through its affiliate, owns approximately 40 percent of StarBand.

StarBand, launching nationwide service in the fourth quarter 2000, is a provider of two-way, always-on
high-speed internet access via satellite to residential and small office/home office customers across the
United States.

- A registration statement relaling to these securities has been filed with the Securities and Exchange
Commission byt has not yet become effective. These secwities may nat be sold nor may offers to buy be
accepted prior to the time the registration statement bacomes effeciive. Thia press release shall not

- constitiie an offer to sell or the solicikation of an offer to buy nor shall there be any sale of these
securities in any State in which such offer, solickation or sale wouid be unlawful prior to registration or
qualification under the securities laws of any such State.

About Gliat Satellite Networks Lid.
Gilat Sateflite Networks Lid_, with its globe! subsidiaries Spacenet Inc., Gitat Europe and Gilat Florida
Inc., is a leading provider of telecommunications solutions based on VSAT satellite nefwork technology.
The Cornpany provides sateiite-based, end-to-and enterprise networking and rural talephony solutions to
. customers across six continents, and markets interaclive broadband data services. The Company is a
e joint venture parther, with Microsoft Corp., EchoStar Communications Corp. and ING Furman Selz
Investments, in StarBand Commupications inc., America's first consumer always-on, nationwide,
two-way, high-speed satelite internet service provider. StarBand s based in McLean, Va.
SkyBiaster(TM), Skystar Advantage(R), SkyWay(TM), DialAway(R) and FaraWay(TM) are tradernarks
< of registerad trademarks of Gilat Satelite Networks Ltd. or s subsidiaries. Visit Gitat at www giial.com
and StarBand at www, starband com.

Certain statements made herein that are nct historical are forward-looking within the meaning of the
Private Securities Litigation Reform Act of 1995. The words “estimate”, "project”, Yintend", "expect”,
"believe” and similar expressions are intended to identify forward-looking statements, Thase
forward-looking statements involve known and unknown risks and uncertainties. Many factors could
cause the actual resulls, performance or achievements of Gilat to be materially different from any future
resutts, performance or achievernents that may he expressed or implied by such forward-looking
statements, including, among others, changes in general economic and business conditions, inability to
maintain market acceptance o Gita's products, inability to timely develop and introduce new
technotogies, products and applications, rapid changes in the market for Gilat's products, ioss of market
share and pressure on prices resulting from competition, introduction of competing products by other
companies, inability to manage growth and expansion, loss of key OEM pariners, inability to attract and
| . retain qualified personnel, inability to protect the Company's proprietary technology and risks assoclated
| with Gilat's international operations and its location in |srael For additional information regarding these

k ’ and cther risks and uncertainties associated with Gllat's business, reference is made to Gilat's reports

} - filed from time to time with the Securities and Exchange Commission.

GILAT COMPANY CONTACT:
Dianne VanBeber

Vice President, investor Relations
Gitat Sateliite Networks

Mctean, Virgina

FO3-840-1515

dishhe vanbebef @spacenet.com

: GILAT IR CONTACT:
! Magda Gagliano

. Ruder Finn, Inc.

- 212500649
T om rude
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Starband Pulls $287.5 Million IFO

YRHOOINEWS S

Latest videos
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Technology News - updated 3:06 PM ET Mar 9
Reuters | CNET | intemet Report | ZDNet | The New York Times | NewsFactor | MacCentral |[More...

Friday March 9 3:06 PM ET
Starband Pulls $287.5 Million IPO

Related Quotes
WASHINGTON (Reuters) - StarBand Communications Inc, a DISH 283/8 -134
grovider of high-speed Internet access via satellite and co-founded GILTF 319/16 -4 1/16
y Gilat Satellite Networks Ltd. (NasdaqNM:GILTF - news), ML o 2-3'-“25;3
EchoStar Communications Corp. (NasdanM [DISH - news) and X' 19548 1347
Microsoft Corp. (NasdaqNM:MSFT - news), withdrew on Friday NASDA 205049 -118.24
its plans to go public. KP_E‘.lg 73854 -15.06
500

StarBand cited *"changed circumstances in the securities markets,
the communications company said in a Securities and Exchange

filing.

The company, based in McLean, Va., is the latest firm to withdraw

an initial public offering due to market conditions. It was hoping to raise $287.5 million in an

IPO of common stock.

StarBand filed with the U.S. Securities and Exchange Commission (news - web sites) on
October 11, 2000 for an initial public offering of common stock.

Archived Stories by Date:

1231.64

h s
1 a"’-.

deiayed 20 mins - dlsclalmer

Email this story - View most popular | Printer-friendly format

News Resources
4. Message Boards: Post/Read Msgs’

{z3 Conversations: Stan a live discussion

¥ News Alerts: Securties and Exchange Commission |
Echostar Communications Comp | Gilat Satelite Networks Lid |

Microsoft Corp
ore Alefts: News, Mobile. Stocks

http://dailynews.yahoo.com/h/nm/2001030%/tc/starband_ipo_dc_1 html
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StarBand Communications Inc.
Form S-1
October 11, 2000

“Proposed Sale to the Public”

Common Shares issued and outstanding:

Actual, as of Aug 31, 2000 33,879,757
Pro forma, as of Aug. 31, 2000 88,108,650
Difference, i.e., additional common shares that will be outstanding T 54,228.893
L as a resul{ of the Offering
‘ Number of common shares resulting from automatic conversion of 54,228,893

existing preferred shares. {Upon offering all existing preferred shares
convert automatically into commeon shares.]

Implications

As described by the filing, the Offering is for the purpose of converting existing
preferred shares to common shares; and for providing registration of the common shares
with the NASDAQ Exchange under the symbol ‘STRB”.

No new cash is provided to StarBand as an immediate result of the Qffering

StarBand is not issuing any new shares under the Offering, therefore the offering is
infallible; it is simply a matter of agreement among a short list of existing investors,

The accounting effect of the Offering is to reduce $142,870,466 worth of Preferred
Stock on the balance sheet to zero and increase Common Stock by a like amount with
the consequent impact on stockholders’ equity:

! Actual Pro forma
; Aug, 31, 2000 Aug. 31, 2000
{ Total stockholders® (deficit) equity (76,770,013) 66,100,453

Due to shareholder agreeménts including a 180-day lockup, there will be few if any
shares available immediately following the Offering for trade on the public exchange.

FOR PUELIC INSPECTION FCC2A000000025
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‘ _ proépectus to cover over-allotments. The international managers may similarly purchase up to an
® additional shares from StarBand.

N Neither the Securities and Exchange Commission nor any state securities commission has
' approved or disapproved of these securities or determined if this prospectus is truthful or complete.

Any representation to the contrary is a criminal offense.

The shares will be ready for delivery on or about , 2000.

P

Merrill Lynch & Co.
Credit Suisse First Boston
Salomon Smith Barney
CIBC World Markets
3 ING Barings

- The date of this prospectus is ~, 2000,

Tabie of Contents
INSIDE FRONT COVER
It's w 1 d e r than narrowband.
Tt's BIGGER than broadband.
It's StarBand.
The first

consumer

always-on

two-way

high-speed

Internet service
via satellite

StarBand Communications
{Depiction of StarBand logol

A joint venture of Gilat .8atellite Networks Ltd., EchoStar Cormunications
Corporation, and Microsoft Corporation [Logos of Gilat Satellite Networks,
Echostar Communications Corporation, and Microsoft Corporation}

FOLD QUT PAGES
The StarBand Sclution

[Satellite phote of North America is background]
StarBand Communications is creating a new category in high-speed Internet

FOR PUBLIC INSPECTION FCC2A 000000026




B ) nccéss, bundling fast StarBand Internet access with a multi-megabit-speed
i content delivery service. OQur service is targeted to underserved suburban and
: rural markets where terrestrial broadband alternatives are limited.

RELIABLE HIGH-SPEED ACCESS

Up to 500 kilobirs per second downstream speeds

-~ Proven technology based cn Gilat Satellite Networks solution
Single-hop architecture, independent from terrestrial networks
Always-on connection

[phote eof family using Internet]
(Ao QNPARALLELED CONSUMER EXPERIENCE

“‘6 . - Ultra high-speed multicast content delivery
" - Exclusive StarBand Carousel (SM) technology for personalized content
applications
- Always-on
- Single-dish solution for high-speed Internet and satellite television

{photo of couple using Intexnet]

WAt

NATIONWIDE AND SCALABLE

- Available to virtually everyone, everywhere

- Over 90% of U.S. single family households have satellite line-of-sight
- Centralized network and redundant operations

(photo of installer]

THE STARBAND CONNECTION

-Small satellite dish
-StarBand modem

[phote of the StarBand CPE}]
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