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Filter Results - This tool allows users to filter through hundreds of different plans and compare vaip service providers.

Advanced Search »>

1) Sorting by plan type, country, area code and city will let you know which providers are available in your area.

2) Sort by actual providers and look at all the plans available for that individual provider.

3) Sort by popular features and look at plans that only have the features you want.

4) Use the advanced search tool to sort by minimum and maximum price or select from over 60 different features to
help select the best voip provider.

(Additional features)

Sponsored providers

K‘:f@ N ag@ Page Results - Sart through the results by average monthly costs, long distance rates, and user ratings
1) Average monthly cost includes the equipment, setup fee, activation fee and monthly fee over 12 months and
divides that by 12 to give you the average.
2) Long distance rates include the amount of free long distance minutes the plan offers along with the charge per
minute after the free minutes are gone.
3) Click on the user ratings to see how users rated each provider for sound quality, reliability, customer service,
features, price and overall rating. You can also add your own voip review.
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Goal - Our goal is to provide our users with the most relevant information available so that they can make an informed
decision. if you have any comments or suggestions to improve our product, please share those comments through our
feedback page

‘911 over a VolP service may not function in certain circumstances such as in the event of a loss of power or Internet
connection, or if you provide incorrect address information. For more information, please review your Terms of Service with
your ¥olP provider and visit nena.org

"E911 over a Vol service is different from traditional 911 service in important ways. Click Here for E911 details
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Vonage Crosses 2 Million Line Mark

Holmdel, NJ, September 5, 2006 - Vonage Holdings Corp. (NYSE: VG), a leading provider of broadband telephone service,
today announced it has exceeded 2 million lines in service.

"Activating over 2 million lines is a milestone for both Vonage and the industry," said Jeffrey A. Citron, chairman and chief
strategist of Vonage Holdings Corp. "As we continue to grow our business, innovation will be a key focus. To move the industry
forward we must create tools that enable people to communicate when, where and how they choose, on their terms."

Utilizing its innovative technology, Vonage sets the standard for the new generation of phone service with residential and
business calling plans:

Vonage Canada pricing plans and features*

e $19.99/month - Residential Basic Plan — 500 minutes of local, toll and long distance calling throughout the 50 United
States, Canada and Puerto Rico.

e $39.99/month - Residential Premium Unlimited Plan — unlimited calling throughout the 50 United States, Canada, Puerto
Rico, France, Ireland, Italy, Spain and the U.K., anytime, anywhere.

« $55.99/month - Entrepreneur Pro Plan — 1500 minutes of calling throughout the 50 United States, Canada and Puerto
Rice including a dedicated fax line.

e $69.99/month - Entrepreneur Unlimited Plan — unlimited calling throughout the 50 United States, Canada, Puerto Rico,
France, Ireland, Italy, Spain and the U K, including a dedicated fax line.

» Features included at no additional charge in all Vonage plans:
-+ Voicemail
. Caller ID
. Call waiting Call forwarding
. Call hunt
. Call transfer
, Call return ('69)
- Caller ID block ('67)
- Repeat dialing
. Area code selection
- Number mobility
. Bandwidth saver
, Web-based account management
. Voicemail retrieval and real-time inbound/outbound calling activity
, International calling at significantly reduced rates
= Tel Aviv 7 a minute
= Hong Kong 6 cents a minute
= Sydney 7 cents a minute

Vg-m

* VolIP 9-1-1 service has certain limitations versus traditional 8-1-1. See vonage.ca for details. Monthly rates exclude fees for
premium services and taxes. International calls are billed per minute. Credit card & high-speed Internet required. Other
restrictions may apply. See www.vonage.ca for complete Terms of Service & details.

About Vonage Canada

Vonage Canada is a subsidiary of Vonage Holdings Corp. traded on the NYSE under the symbol VG. Vonage Canada is an
early pioneer of the Canadian Internet phone industry, setting the standard for pricing, features, call quality and reliability for
the entire VolP category. Vonage's award winning service is sold on the web at www.vonage.ca and through national retailers
like Best Buy, Future Shop, London Drugs, The Source by Circuit City, Staples Business Depot/ BUREAU EN GROS, Office
Depot, CompuSmart, Visions Electronics, Telephone Booth and WirelessWave. Vonage Canada is headquartered in
Mississauga, ON. For more information about Vonage's products and services, please visit http://www.vonage.caor call 1-877-

272-0528. Vonage® is a registered trademark of Vonage Marketing. VolP 9-1-1 service has certain limitations versus
traditional 9-1-1. See vonage.ca for details.
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NEWS

News CROSS TELECOM ACHIEVES ADVANCED UNIFIED COMMUNICATIONS SPECIALIZATION FROM
CISCO

Events
BLOOMINGTON MN - Jan 12, 2007

Our Partnerships Cross Telecom announced today that it has achieved the Advanced Unified Communications Specialization from
Cisco Systems@. This specialization recognizes Cross for its knowledge and expertise in selling, designing,
installing and supporting a comprehensive Cisco Unified Communications solution.

The Qross "Cross Telecom brings a depth and breadth of industry knowledge to Cisco and our customers," said Chuck

Experience Robbins. segment vice president for U.S. and Canada Channels at Cisco Systems. "As a Cisco Advanced Unified
Communications Specialized Partner, they consistently help our mutual customers utilize unified communications

Community for breakthrough productivity and collaboration for their organizations."

Involvement The Cisco Advanced Unified Communications Specialization is designed to help partners —whether small to
medium-sized businesses or enterprise-scaie organizations —meet a wide range of customer needs. It focuses on

Cross unified communications market opportunities that require advanced product knowledge and the ability to deploy

: solutions over multiple sites and geographies. Cisco Advanced Unified Communications Specialized Partners are
Achievements specialists in building communications solutions based on the industry-leading Cisco Unified Communications
portfclio. These products include the Cisco Unified CGallManager, Cisco Unity® Connection, Cisco Unity voice
messaging and unified messaging, Cisco Unity Express, Cisco Unified Contact Center Express. Cisco Unified
Videoconferencing and Cisco Unified MeetingPiace® Express.

The Cisco Channei Partner Program provides partners with training, vaiidation and rewards for building the sales,
technical and Cisco Lifecycle Services skills necessary to deliver value-added integrated solutions to customers,
Cisco specializations reflect the depth of technology skills at three levels: Foundation Express, Advanced and
Master. At each succeeding level, a partner demonstrates greater sales, technical and Cisco Lifecycle Services
capabilities in specific technologies. Cisco channel partner certifications at the gold, silver and premier levels reflect
a breadth of skills across key technologies and a partner's ability to deliver integrated networking solutions.

ABOUT CROSS TELECOM

Headquartered aut of Bloomington, MN, Cross Telecom is a Cisco Silver Certified Partner and an Avaya National
Platinum Business Partner. With Cisco specializations in Advanced Unified Communications, Routing and
Switching, Advanced Security, Wireless LAN and Foundation Express, Cross provides a complete portfolio of
voice, data. IP Telephony, wireless, security and professional services solutions, offering a complete end-to-end
integration of converged technologies. Having one of the largest and most experienced technical teams within the
industry, Cross has proven to be a key differentiator in assisting businesses from all industries become leaders in
their field. By combining technical expertise with excellence in customer satisfaction, Cross has established itself
as

a recognized leader and trusted advisor to businesses nationwide

UPCOMING EVENTS CROSS UNIVERSITY ABOUT US PARTNERSHIPS
Cross Higher Education Webinar | Cross University provides our customers Cross was founded with the visicn to
4112107 with the training and education needed deliver customers bast-in-class solutions AVAVA
e i 1o stay on top of the ever changing coupled with an unsurpassable level of
Avava Maintenance Webinar | 4/18/07 technologies essential lo business sarvice. Today, at bur world-class facility Fintimne py
Denver Technology Forum 1511107 success, with curriculum developed and in Bioomington, Minnesota, we are Fodowgeztasioer 2 ﬁ"'
i S provided by our highly skilled Cross perfectly prised to do just that — and
Govieo 2007 | 5//07 Technical Team mare.
See Maore »> See Muore >> See More >>

See More >>

E 2007 CROSS TELECOM ALL RIGHTS RESERVED CONTACT US

http:/ /www.crosstelecom.com/aboutUs/news/20070112_CiscoUC_PR.asp Page 1 of 1
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CAREERS

We are currently looking for the following
positions:

Federal Governmant Nationai Account
Manager

Saa Mora >>
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ABOUT US

Cross was founded with the vision to
deliver customers best-in-classsolutions
Coupled With an unsurpassable level of
service. Today. at our world-class facility 1n
Bloomington, Minnesota. we are perfectly
poisedlo dojus: that — and more.

See More >>
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Enterprise
Solutions

Small & Medium
Business Solutions

Mobility

Refurbished
Equipment

UPCOMING EVENTS

Cress Higher Education Webinar |
412107

Avaya Mantenance Webinar | 4/19/07
Benver Technology Forum | 5/1/07
GovSec 2007 | 5/9/07

See More »>

ENTERPRISE SOLUTIONS

Intoday's demanding economy, enterprise
businesses are under constant pressure to
perform at their highest production and service
levels in order to stay ahead of the competition —
every day finding new ways to drive revenue and
serve customers better.

Key to that never-ending struggle is leveraging the right communications
technology. The answer is convergence — IP Telephony has truly
redefined how you do business successfully in today's markets As a
complete integrator of converged solutions, Cross can offer you an
advanced. fully integrated platform that combines applications, systems
and services to meet your communications demands:

s Scalability, reiiability and flexibility
« Quality of service

» Investment protection

= System and network security

As an industry leader in field of I Telephony, Cross has both the
experienced resources and knowledgeable experts on board to deliver
innovative advanced technology for enterprise businesses. Serving top
Fortune 500 companies nationwide, Cross understands what it takes to
deliver the superior communicationsyou need to move your business
ferward. Crosstakes the time to understand what you do and how you
want to do it —we call that the Cross experience.

HOBECUMITY
SOLUTHONS

CROSS UNIVERSITY

Cross University provides our customers
with the training and education needed
to stay on top of the ever changing
technologies essential fo business
success, with curriculum developed and
provided by our highly skilled Cross
Technical Team.

See More >>

& 2007 CROSS TZECOM. ALL RIGHTS RESERVED. CONTACT LS

http:/ /www.crosstelecom.com/voiceSolutionsfenterpriseSolutions.asp

ABOUT US

Cross was founded with the visicn to
deliver customers best-in-class solutions
coupled with an umsurpassable level of
service. Today, at our world-class facility
in Bloomington, Minnesola, we are
perfectly poised to do just that — and
more.

See More >>
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= VolP Why VolP . Knowledgebase"@;_;: Suppoﬁ'

Business VoIP  Partner Programs  About Us  Portal Login ; 5“?:

simple.

Simplify your business communications with SimpleVolP™, Enterprise-Grade Voice, Data, Long
Distance, Conferencing and PBX, all in one powerful, secure, cost-effective solution. We provide
Business VoiP and hosted PBX solutions for small or home effices up to 4 phones and business
VolIP for 5to 100+ phones.

L

5 SimpleVo P ~ Business Intemnet Phone Service
frc}m SimpleSignal.

AT e

Partner With Us

o tew Way Levarage your existing infrastructure.

Business
VoliP !

Home { Services | Support | AboutUs | Contact Us | Partner

© 2005 Simpie Signat wvoIP Provider VolP Phones
inc, VoIP Services
Al righits reserved

http:/ fwww.simplesignal.com/ Page 1 of i
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Sigﬁai“ (800) 873-7670

Busingss Vol - Simplified. Slmple NVOlF s About Us - i .

Press Releases

Home » About » Pross Releasas
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SimpleSignal Gives It Upfor New Dealers
Get Free Phones and Free Hosted VolP for One Year
See SimpleSignal at The Channel Partners Conference and  po, booth #70

Dana Point , CA — SimpieSignal. a leading provider of VolP solutions announces a new dealer incentive program worth $4,000 for new deale
who sign up before March 30, 2007. The offer consists of four free Poiycom HD IP650 phones and free SimpleSignal hosted VolP service fi
one year. To take advantage of this new offer, new dealers must complete the SimpleSignal training and certification program, Polyco
certification and sign the Simplesignal agent contract by March 30 th , 2007.

Simplesignal will be exhibiting at Channel Partners Conference & Expo, sponsored by Phone+ Magazine. They will be located in booth 701. F
more on the Channel Partners Conference & Expo visit: http://www.phonepiusmag.com/channelpartners/vegas2007/home.htmi

According to SimpieSignal president David Gilbert, "This new promotion is an exciting incentive program that is like nothing else in the industr
We wanted to create a program tha! would entice new agents to see how simple and rewarding it is to work with SimpleSignal while also givir

them a chance to make some big money. We fee! confident the program will give agents the motivation they may need to continue their gre:
efforts through 2007."

To become a Simplesignal reselier. call Aric Applefield: 949-429-4760 or Michael Sterl : 303-242-8614 or by emailin
sales@simplesignai.com . Call toll-free at 800.873.7670.

About SimpleSignal

SimpieSignal is a faciiities-based complete network provider of business VolP. The company's enterprise-grade service is designed specifical
for small to medium sized businesses. combining voice and data, hosted PBX, long distance and conferencing into one powerful. cost effectiy
communications solution.

SimpieSignal delivers more capabilities than on-premise PBX systems, with greater flexibility, simplicity, and personalized service. No
businesses of any size can leverage the power of advanced IP communications technology. improving business productivity, while significant
reducing overall telecom costs. Simplesignal is privately held and headquartered in Dana Point. CA. Simplesignal services are deployed in ow
40 states and 6 foreign countries. Interested channel partners may contact Simplesignal directly by caliing Aric Applefield: 949-429-4760 ¢
Michael Sterl: 303-242-8614 or by emailing: sales@simplesignal.com_. Call toll-free at §00.873.7670. Simplesignal, Simple Signal, Simple4!
45-45 and SimpteSIP are service marks of Simple Signal, Inc. More information can also be found on the Simplesignal website
http:iiwww.simplesignal,com
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SimpleSignal Announces The 45-45-45 SM Hosted VolP Sales Incentive Program
$4500 to any SimpleSignal agent that sells 45 seats in 45 days

Dana Point , CA - SimpleSignal, a leading provider of VolP solutions announces a ground breaking VolP agent incentive program called 4!

45-45 SM . Agents will receive $4,500 if they sell 45 SimpleSignal hosted VolP seats in 45 days'. In addition to discounted hosted PBX pricin
Simplesignal includes the following features free of charge:

Outlook Dialing Toolbar

Music On-Hold

Administrator Training

Auto Attendant

Softphone Headset with each softphone purchased

According to Serling Davis, CEO of Innovative Teknology { http://www.ntekno.com ), “45-45-45 SM will pump up the volume in hosted VolP.
am constantly looking for great ways to save my customers money and bring them new technology at the same time. 45-45-45 SM s just tt
incentive | need to work hard this year and get going in 2007.”

According to SimpteSignal president David Gilbert. "This new promotion is an exciting incentive program that is like nothing else in the industr
Towards the end of the year many deaiers can tend to lose steam. We wanted to create the opposite effect, so we developed the 45-45-45 S
program. We feel confident the program will give agents the motivation they may need to continue their great efforts through the end of the ye;
and into 2007 ”

45-45-45 SM is availabie immediately in nearly all cities in the LJ.8. and Canada with unlimited incoming and local calls starting at $35 per se.
per month inciuding the free bonus features mentioned above. Discounted international rates apply. Go
hitp://www simplesignal com/independent-agent-special.htm for more info. '45 seats must consist of at least 4 separate customers. Bonus offi
ends January 31, 2007. Other restrictions may apply. For more information, contact sales@simplesignal.com

About SimpleSignal

SimpleSignal 1s a facilities-based complete network provider of business VolP. The company's enterprise-grade service is designed specifical
for small to medium sized businesses with four to 100 phones, combining voice and data, hosted PBX, long distance and conferencing into or
powerful, cost effective communications solution.

SimpleSignal delivers more capabilities than on-premise PBX systems, with greater flexibility, simplicity, and personalized service. No
businesses of any size can leverage the power of advanced IP communications technology, improving business productivity, while significant
reducing overall telecom costs. SimpleSignal is privately held and headquartered in Dana Point, CA. SimpleSignal services are deployed in ow:
40 states and 6 foreign countries. Interested channel partners may contact Simple Signal directly by calling Aric Applefield: 949-429-4760 «
Michael Steri: 303-242-8614 or by emailing: sales@simplesignal.com . Call toll-free at 800.873.7670. SimpleSignal, Simple Signal ar

SimpleSIP are service marks of Simple Signal, Inc. More information can also be found on the SimpleSignal website
http:/iwww.simplesignal.com

HHEH

SimpleSignal Launches New SimpleSIP SM Trunking Solution

See SimpleSignal in Booth 401C at ISPCon — November 7-9 — Santa Clara http://iwww.ispcon.com/
Contact Aric Applefield at 949-429-4760 or Michael Sterl at 303-242-8614 sales@simplesignal.com — http://wwwsimplesignal.com

Dana Point, CA - SimpleSignal, a leading provider of Voice over Internet Protocol (VolP) solutions announces SimpleSIP Trunking Solutions.
SimpleSIP is a -Session Initiation Protocol (SIP) trunking soiution that aliows any SIP-compatible IP-PBX (Internet Protocol Private Branch
Exchange) or compatible traditional Time Division Multiplexed (TDM) telephone equipment to communicate with the SimpleSignal softswitch
SIP Trunks enabie seamless voice and data convergence using an end-toend SIP VolP connection to a network of carrier gateway or other
SIP-connected enterprises. SIP adds connectivity to the Public Switched Telephone Network (PSTN)), data connectivity to the Internet and

httrv /Aarurar cimnlecional com/mreceoraleaceae himl
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intra-office an3 inter-office connections to SIP-compatible systems

Simpiy put, SIP trunks simplify network management and optimize network expenditures. With SIP trunking, there are no limitations on the
number of internal or partner communications connections. in other words, a small or large enterprise can purchase SIP trunks for the number
of concurrent calls they support. rather than buying each individual employee their own line. SimpleSIP provides customers with a seamless
integration of traditional circuit-switched interfaces and emerging IP-switched interfaces. This simple approach to integration enables the usert
easily convert from traditional circuit-switched telephony legacy systems to next-generation |P systems, including wireless networks supported
by Wi-Fi (Wireless Fidelity). Wi-MAX (Worldwide Interoperability for Microwave Access) and IMS (IP Multimedia Systems).

"SIP trunking finally brings business class VoIP connections to organizations of all sizes," commented Paul C. Daubitz, President of ATI Tele rr
anagement , a leading telecom consultancy. "Whether you are a single location with virtual works or a multi-location enterprise, the ability to
have no-cost N-way multi-party conference calls for sales meetings, training, events and emergencies is powerfui," Daubitz added.

According to SimpleSignal President David Gilbert, "SIP business trunking is an exciting development. SIP brings the next level of VolP
perforinance to any enterprise. Since there is direct access to our VolP gateway services, a small company or large enterprise can have all the
features of VolIP on traditional telephone equipment without upgrading their equipment to IP or upgrading existing infrastructure.”

Some of the key features in SimpleSIP are:

Unlimited inbound trunking capacity — scale as you grow - here, there, anywhere
Free on-net calling - toll-free intra-office connections and inter-office connections to SIP-compatible systems
Free on-net conference calling

Low cost outbound domestic and internationai iong distance calling rates

Full E911 compatibility

Detailed call accounting - call history and logs

Guaranteed Quality of Service (QoS)

Supports G.711and G.729

LNP - Local Number Portability included

Voicemail included

Unified messaging included

N-Way Conference cailing inciuded

More nformation on the complete list of features is available by calling SimpleSignal.

The new bottom line: SIP trunking makes sense. SIP trunks have tangible benefits in hard lower Total Cost of Ownership (TCO) savings ar
soft-dollar operational efficiencies for businesses. Specifically, SIP trunking reduces the monthly recurring cost of separate PSTN and da
circuits to the premise and to distant on-net users, suppliers and call center agents. With SimpleSIP, the number of TDM T1 and PRI interfacf
are reduced as hundreds of VolIP calls can be processed with the same hardware footprint as a single T | interface. In addition. SimpleSIP ad¢
significant savings on long distance rates and local toll charges. SimpleSIP also brings a seamless connection to a Multi-Protocol Labe
Switched (MPLS) backbone network with more than two million voice-enabled trunks and SIP gateway.

SimpleSIP is available immediately in nearly all cities inthe U.S. and Canada with unlimited incoming and local calls starting at $25 per trur
per month including ali features mentioned above [features are subject to change without notice and other contract restrictions) and a charge,

two cents {$0 02} per minute for long distance in the US and Canada. Discounted international rates apply. Contact SimpleSignal for detaile
specifications.

Businesses can choose from a variety of SIP-compatibie communication equipment manufactured to create a converged communicatic
network. Major equipment manufacturers that are supported on the SimpleSignal IP trunking Network include: Cisco/Linksys, Avaya, Norte
ShoreTel, NEC. Mitel. Siemens, Alcatel, Asterisk, Adtran. Carrier Access, Talkswitch, Polycom and others. Check with the manufacturer ft
specific feature support. For more information and resources on SIP. please refer to the SIP Forum at hitp://www.sipforum.org/ , the SIP Centu
http:ilww.sipcenter.comiand other resources.

About SimpleSignal

SimpieSignal is a facilities-based complete network provider of business VolP. The company's enterprise-grade service is designed specifical

for small to medium sized businesses with four to 100 phones, combining voice and data, hosted PBX, long distance and conferencing into or
powerful. cost effective communications solution.

SimpieSignal delivers more capabilities than on-premise PBX systems, with greater flexibility, simplicity, and personalized service. No
business of any size can leverage the power of advanced IP communications technology, improving business productivity, while significant
reducing overall telecom costs  Simplesignal is privately held and headquartered in Dana Point. CA. Simplesignal services are deployed in <
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states and 6 foreign countries. Interested channel partners can contact Simple Signal directly by emailing andrea@simpiesignal.com or c:
949 485.5447 or toll-free at 800.395.0642. SimpleSIP SM is a servicemark of SimpleSignal. More information can also be found on tt
SimpleSignal website at ht!p://www.simpiesignal.com

#H##

Business VoIP Provider, SimpleSignal Announces New Senior Engineer

Dana Point, CA (August 29, 2006) - SimpleSignal. an emerging leader in business VolP solutions. is pleased to announce it has named Je
Peiletier Senior Engineer, effective September 5th.

Mr. Pelletier brings an in-depth and high level experience to SimpleSignal. He has over 13 years experience in telecommunications that spz
both traditional voice and VolP technoiogies. His background includes Nortel, MCI, and Level 3 Communications, amongst others. Whi
working with these companies he has become an expert in voice network architecture, design and implementation.

Jeffs recent work with session border controllers at Level 3 Communications resulted in 2 patents pending relating to session border controlle:
and CALEA functionality.

"The business VolP market is rapidly growing, creating unlimited new opportunities for SimpleSignal." said Preston Wilson, CEO ,
SimpleSignal "The addition of Jeff Pelletier to our engineering team will help us take advantage of those opportunities and reach ali of o
goals.”

Pelletier said, I am delighted to join a company. like SimpleSignal, with the highest standards of integrity and a spirit of innovation. | lo¢
forward to building on the best in class services offered at SimpieSignal.”

About SimpleSignal

SimpleSignal is a full service business VolP provider. The company's enterprise-grade service is designed specifically for small to mediu
sized businesses with four to 100 phones, combining voice and data, hosted PBX, long distance and conferencing into one powerful, co
effective communications solution.

SimpleSignal delivers more capabilities than on-premise PBX systems, with greater flexibility, simplicity, and personalized service. Now any siz
business can leverage the power of advanced IP communications technology, improving business productivity, while significantly reducir
overall telecom costs SimpleSignal is privately held and headquartered in Dana Point, CA. They are deployed in 26 states and 6 foreig
countries.

#HHH

New WiFi Phone Makes Your Office Phone Mobile
Linksys WIP 300 - Take it anywhere. use if anywhere

Dana Point, CA (August 20. 2006) - The WIP 300 is the "latest and greatest" VolP WiFi phone on the market. The tiny phone
works the same as your office phone, but its mobility makes it much more efficient. The WIP 300 eliminates the need for an
office phone and a cell phone, because it's designed to work as both. The phone is small and light making it easy to carry
with you, and its use of VolP technology allows you to stay connected to the office as if you were using your traditional desk
phone.

httn: /sy cimnlacional cnm/fmreccoralaacae html '2/.1 2/20N7
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The WIP 300 is easy to configure. has excellent sound quality, and a long battery life, with the ability to charge using a power
cable or with the usb port on your lap top. More information on the Linksys WIP 300 - First Looks: WiFi Phones That Actually
Works (link to http:ilvoxilla.comlname-News-article-sid-175.html)

Liiba s WIVTEND

About SimpleSignal

Simplesignal is a full service business Vaif provider. The company's enterprise-grade service is desioned specifically for small to mediu:
sized businesses with four to 100 phones, combining voice and data, hosted PBX, long distance and-conferencing into one powerful, co
effective communications solution.

SimpleSignal delivers more capabilities than on-premise PBX systems, with greater flexibility, simplicity, and personalized service. Now any siz
business can leverage the power of advanced IP communications technology, improving business productivity, while significantly reducir
overall telecom costs Simplesignal is privately held and headquartered in Dana Point, CA. They are deployed in 26 states and 6 foreic
countries.

HH#H

Business VolP Provider, SimpleSignal, Unveils New Website
SimpleSignal unveils its new, information-filled and easier to navigate website

Dana Point, CA (August 8, 2006) — SimpleS3ignal’'s new and improved website was brought to life today. The website, designed by Jeffrr
Kiem. Creative Director at Remedysoft, is now easier to navigate and contains more information on Business VolP, Channel Partner Program
promotions, and includes valuable links for partners to a host of marketing and sales materials.

"We wanted :he website to better reflect the energetic and supportive culture at SimpleSignal, while also making it easier to navigate for o1
Channel Partners and clients," explained CEO, Preston Wilson. "Our fully optimized site now contains more information about Simplesignal ar
Business VolP for our prospective clients, while creating better access to our ever-expanding wealth of marketing and sales materials for o
valued Channel Partners”

About SimpleSignal

SimpieSignal is a full service business VolP provider. The company's enterprise-grade service is designed specifically for small to mediui
sized businesses with four to 100 phones, combining voice and data. hosted PBX, long distance and conferencing into one powerful, co
effective communications solution.

Simplesignal delivers more capabilities than on-premise PBX systems, with greater fiexibility. simplicity, and personalized service. Now any sii
business can leverage the power of advanced [P communications technology, improving business productivity, while significantly reducir
overall teiecom costs. SimpleSignal is privately held and headquartered in Dana Point, CA. They are deployed in 26 states and 6 foreig
countries

HHH
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¢ VoiP id -, SimpleS ; al, Celebrates ts Largest Revenues Ever!
The results are officiaily in; July was a great month for SimpleSignal!

Dana Point, CA {Augusl 2, 2006} - SimpleSignal's success is more evident than ever this past month. With the ciesing of July’s accountir
numbers, they've seen dramatic percentage increases in all the right places.

SimpleSignal had a nearly 40% increase in top line revenue over June, and exceeded their July revenue projection by almost 14%!

Dave Gilbert, Founder and President of SimpleSignal, said, ur excellent numbers this month were a result »f first and foremost, our gre:
team of people who genuinely care about SimpleSignal's prosperity, and owr  titity to hold the line on expenses through our strict cost control

¥ r «d with 2 huge change in customer receptivity and willingness to adopt VolP.” He continues, “The growth of SIP Trunking and cur agen
and wholesalers growing their businesses have also contributed to the success this past month.”

Gilbert and the rest ¢ the te ¢ SimpleSignal are cor fi they ce p up the growth. VP of Business development, Aric Applefie
commented, "With t+ rapid 1 conlinuing jr wth of tf 3P industry, and the dedicat:d t we have, | r fully fident th;
SimpleSignal's success will only grow from here.”

About SimpleSional

SimpleSignal is a full service business VolP provider. The company's enterprise-grade service is designed specifically for small to mediu;

sized businesses with four to 100 phones, combining voice and data, hosted PBX. long distance and conferencing into one powerful, co
effective comtnunications solution

SimpleSignal delivers more capabilities than on-premise PBX systems, with greater flexibility, simplicity, and personalized service. Now any siz
business can leverage the power of advanced P communications technology, improving business productivity, while significantly reducir
overall telecom costs SimpleSignal is privately heid and headquartered in Dana Point, CA. They are deployed in 26 states and 6 foreic
countries.

HH#H#

Level (3) Founder “On Board™ with Business VolP Company, SimpleSignal
Mike Frankis on SimpleSignal’s Board of Directors

Dana Point, CA (August 10, 2005) - Business VolP Provider SimpleSignal announced today that it has added Mike Frank to its Board !
Directors. Mr. Frank has over 25 years of executive management experience and is the former founding executive and Senior Vice President,
Human Resources for Level(3) Communications (NASDAQ: LVLT). Level (3) is an international communications and information service
company that operates one of the largest communications and Internet backbones in the world.

Founder and President of SimpieSignal, Dave Giibert was pleased about their new addition saying, "Mr. Franks confidence in SimpleSignal is
valuable asset to the company. His valuable insight, and information from years of experience, will only haip us grow further.'
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Prior to the founding of Level (3), Mr. Frank was the Senior Vice President of Human Resources for MFS Communications Company until i
sale to WorldCom. He also held Senior Human Resources positions at Disney, the Taco Bell Corporation, and the Izod Division of Gener
Mills. Inc Mr. Frank is currently the Executive Director of the Alexis Frank Family Foundation and the COO of Friends of the Bridegroom.

Abhout SimpleSignal

SimpieSignal is a full service business VolP provider. The company’s enterprise-grade service is designed specifically for small to mediu:
sized businesses with four to 10CG phones. combining voice and data. hosted PBX, long distance and conferencing into one powerful, co
effective communications solution.

SimpleSignal delivers more capabilities than on-premise PBX systems, with greater flexibility, simplicity, and personalized service. Now any siz

business can leverage the power of advanced !P communications technology, improving business productivity, while significantiy reducir
overall telecom costs. SimpleSignal is privately held and headquartered in Dana Point, CA. They are deployed in 26 states and 6 foreig
countries.

HHEH
Busma P
Home Vmpss i Services |  Support | AboutUs | Contact Us | Partner
€ 2008 Bimple Signal VolIP Provider
Inc. VolP Phones e}
Al rights reserved Services
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The next level in business communications: VolP

Your business depends on your phones. computers. and network. Imagine if
they all worked together.

With Voice over IP technology (VolP), you ¢an Send both data and voice over
the Same T-1 or OSL line you use to send email over the Internet. The
fechnology has been around for years, but only recently has it reached a point
where excelient voice guaiity and network reliability are standard With VolP.
you get both.

About VoiP

Benefits and Features:
VeicePointVclP can answer challenges for businesses of all sizes. It offers a wealth Of features. ease of use, and scalability that Other solutions can't touch.

VoicePoint HostedBest of all. vou can make the switch With @ nominal entry cost and a compelling ROL

VoicePoint SOHO
Three product families allow you to step up to the benefits and advantages of VolP technology in ways that best suit your business...

Special Features:and Your budget.
Toolbar
Reception Console e Learn more about VoicePoint
» Learn more about VoicePoint Hosted
VolP 9-1-1 m Learn more about VoicePoint SOHO

Reauest for information\/olP can make your business communications easier and more cost effective. Use this form to send us a request for more information about how
. ) we can enhance your preductivity and your bottom line.
For more information.
please read our YoIP FAQsCall us at 1-888-533-3429 , or €-mail us at salessupport@accesspointinc.com

1100 Crescen: Green Products  Custonter Seatvice @ Partners - About Us - Cantacts - Join Us - Tariffs CommanisSuggestions

Suite 109 Tarms & Conditions of Service - Privacy Policy Customerservice@accesspointine. com

Cary NC 27578 800-857-6468 Webmaster@accesspointine com
Page 1 of 1

hitp:/ fwww.accesspointinc.com/veoicepoint.htm
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VoicePoint: Replace your phone service without replacing your phone system

VoicePaint is a VolP solution that allows you to replace your traditional phone service, but keep your existing telephone equipment and system.
With the VoicePoint plan, local and long distance service 1s combined into one telecommunications package. Local calling is free with a low per-
minute rate lor all domestic lcng distance calls. With the VeicePoint Plus plan, long distance calling 15 free.

With VoicePoint service. hunting. caller ID. call waiting. and inter-office calling between your VolP user locations is included at no charge. You
can also select from multiple feature packages to create the telephone service that is just right lor your business. All you need to get started 1s a
high-speed inlernet connection and one of our approved analog terminal adapters.

Basic: For those that have an advanced phone system that includes a wide range of functionality.

About VolP ‘
Access to Directory Assistance
Benefits and Features:

VoicePeint Call Waiting

VoicePoint Hasted Calling Line 1D Delivery
VoicePoint SOHO

Customer Originated Trace Hunting

Dialtcne Incoming/Qutgoing Calling Plans

Emergency Zones

Special Features:Enhanced: For those that have a less complex phone system. All features above. plus:

Toolbar
Cali Return

Reception Console Anonymous Call Rejection
VolP 9.1.q Call Forwarding Atways
Call Forwarding Busy

Request for information .
Call Forwarding No Answer

Series Completion
Calling Line 1D Block per Call Speed Call 8 & 100
Cancel Call Waiting per Call Voicemail

last Number Redial Voice Portal

please read our VolP FAQs

100 Crescert Green

Suite 109
Cary, NC 27518

http:/ /www.accesspointinc.com/voicepoint_service htm

For more information, o, conyarding Remote Access Moves, Adds, and Changes Vaice Portal Calling

Call Name Retrigval
Deluxe: For those with an Outdated phone system with limited capabilities. Ail features above. plus:

Account/Authorization Codes Consultation Hold
Distinctive Alert/Ring

Flash Call Hold

Priority Aiert/Ringing
Call Ferwarding Ring Splash Selective Call Acceptance
Call Forwarding Selective
Call Park

Call Pickup

Cail Screening by Digit Patterns

Selective Cail Rejection
Flash Three-way Call Sequential Ring
Flash Call Transfer Web Call Manager
Group Web Portal Web Express

Call Transfer, Blind Call Transfer Music on Hoid

Premium: The most complete package you can get without replacing equipment All the features above plus:

Barge-in Exempt
Directed Call Pickup

Directed Call Pickup w/ Barge-in loudspeaker Paging

Extension Dialing Remote Office

Ala Carte Features Add these features to any of the packages above.
Auto Allendani Virtuai Number Voice Mail

Toll Free Number
The VoeiceFoint product /s appiicable t0 customers requiring a minimum of five fines.

Froducts  Castomer Service  Partners  Ab"", Us
Terms & Conditons of Senice

800-957-6468

Caontacts  Join Us  Tariffs

Comments/Suggestions
Frivacy Policy

Custemerservice@accesspointine.com
Webmaster@accesspeintinc.com

Page 1 of 1
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North American Residential VolP Market to

Increase Growth

By Newsdesk
Jul 19.2005

Calendar of Events
Industry Organizations
Book Reviews

White Papers
Newsletter

Voice over Internet protocol {VolIP) service providers are gearing up to deal with the substantial
increase in demand as well as challenges associated with moving into the mass market. They
have to address the issues of pricing. regulatory uncertainty, and competition to he successful in
the big league.

Network Sectors

LOUNITY

New analysis from Frost & Sullivan on Noarth American Residential VVolP Markets reveals that
market revenue totaled $295.1 million in 2004 and expects to reach $4,076.7 million in 2010,

Wireless

et i3

Massmarket customers. unlike early adopters, are not attracted to new technology. They must
he convinced that 1P teiephony is superior to plain old telephone service (POTS) and can
provide access to 91| networks.

"Customer apprehension about the value of the service can be overcome bV increasing
awareness about the advantages of VolP over traditional telephony,"” says Frost & Sullivan
Senior Analyst Lynda Stan. "The issuc of providing timely access 10 911 can be alleviated
through industry cooperation."

C Once all issues are resolved. VolP-based services will burgeon due to greater broadband

wh;f YOur penetration, service providers' need to increase revenue. and availability of Jow-priced services.

tolieague . _ _ _ o . .
GQues Whilc potential subscribers are likely tu show initial interest in IP telephony due to its cost

savings, they will choose the service for additional features such as virtual numbers and

videoconferencing.

VolIP also enables advanced features including Web-based call logs, click-to-dial, and
scheduling phone calls. These options increase customer satisfaction and offer providers
additional revenuc streams.

Vet

However, some participants such as the incumbent telecommunications service providers
correctly pereeive competition from new [P telephony providers as a threat to their revenue. In
the past, incumbent local exchange carriers (ILECs} in the United States have lost 15.0 million
access lines to various competitors. Many of these lines are second lines used by teens,
telecommuters, and for data lines.

T3 Ratreet.ca

"Residential subscribers arc likely to repiace second lines with wircless or VolP: the benefits of
VolIP Include lower cost. additional features and case of use,” notes Stan."If an ILEC offers
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Real World

- The residential VoIP market expects to witness significant growth in the customer base and - Networks Biz
- revenue despite residential VolP subscriptions still being in the nascent market stage. Nawslieiier

VolP. 1t risks carnibalizing traditional revenue but also Opens up new revenue streams.”

Service providers that also deal in cable, Internet service provider (ISP}, and non-telecom
- operations arc likely to enter the market, and thereby drive the growth of VoIP lines from 1.5
million 10 more than 18.0 million during 2004-2010.

North America Residential VolP Markets is pan of the IP Communications subscription and
discusses the opportunitics and challenges faced by virtual network operators, incumbent
providers, cable operators, and other new service providers targeting the market with VoIP-
based services. It also enables companies ta align their positioning strategies to benefit from the
changing market and obtain maximum rctum on investment

Frost & Sullivan serves an extensive clientele that includes Global 1000 companies,
emerging companies, and the investment community by providing comprehensive
industry coverage to reflect a unique global perspective and combines ongoing analysis
of markets, technologies. cconomectrics. and demographics.
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Enterprise VolP adoption in North America
will more than double in 2010

BOSTON, Massachusetts. May 10, 2006 —While voice over IF is still in the early phase of adoption, it's starting
to go mainstream. says a new study from Infonetics Research. User Plans for VolP: North America 2006.

I the three years Infonetics has conducted VolP adoption surveys as part of their iarger study on VolP usage,
one trend is clear: the number of small, medium. and large organizations that plan to deploy or at least evaluate
the technology is rising steadily. At the same time. awareness of available products and services is increasing,
and while awareness doesn't necessarily translate into deployments. it is one of the first obstacles any new
technoiogy must overcome.

"Our forecasts show a continued steady uptake of VolP over the next few years. with adoption following a
relatively straight line, not the S-shaped curve typically seen in the adoption of emerging technologies,'. said
Katthias Machowinski, directing analyst at Infonetics Research. "That's because VolP uptake is largely tied to ar
organization needing a new phone system, and when companies buy a new phone system, they generaliy inves:
ir the latest lechnoiogy. which happens to be Val?-based now. By our estimates, almost half of small and two-
thirds of large organizations in North America will be using VolP products and services by 2010."

A number of companies that are moving voice network investments aggressively from TDM to VoIP are actually
decommisioning their :zgacy TDM PBXs. the ultimate show of confidence illustrating that VolP has become
enterprise-grade.

Study Highlights

* 36% of large, 23% of medium. and 14% of small North American organizations interviewed were already
using VolIP products and services in 2005

¢ VoIP adoption will tripie by 2010 among small organizations in North America

¢ The top drivers for deploying VolP are having an integrated phone system across multiple locations,
scalability. operational cost savings. and converging voice and data networks

# Nextto basic voice, money-saving long distance/toll bypass is the highest ranked application for VolP

e The percent 0f users at respondent sites accessing VolP over wireless LANs grows from 5% in 2006 to
20% in 2008

¢ Among respondents using in-house VolP. the most commonly used protocols for their IP phone
endpoints now and in 2008 are SIP and the 4 versions of H.323

# Cisco. Avaya. aind Mortel, the top PBX manufacturers in North America. head the list of manufacturers of
VolP products currently in use (IP PBXs. gateways. and i{P phones)

¢ Organizations spent an average of $47,667 on hosted VolIP in 2005, growing 84% to $63.799 in 2007: fo
managed CPE. expenditures grow from $10.865 in 2005 to $28,367 in 2007

Infonetics cornducted in-depth interviews with 240 small: medium, and large organizations that use VolP product:
and/or services now or will by 2007, an additional 450 shorter interviews to determine VolP adoption rates, and
150 exit interviews to determine why organizations are not deploying VolP. Most respondents use in-house VolF
some use managed VolP services: and others use a combination of the two.

Downioad sample data at www.info.infonetics.com. For sales, contact Larry Howard, vice president,
larry@infonetics.com . +1 (408) 583-3335.

Infonetics Research {www.infanetics.com) is the premierinternational market research and consulting
firm specializing in data networking and telecom. We provide a complete view of the market through
constant interaction with equipment manufacturers, service providers, end-users, chip and
component manufacturers, sales channels, and the financial community. We offer quarterly market
share and forecasting, end-user survey research, service provider survey research, and service

hittr- /v infoneaticre cnm/racanreac/nimnallé ing nr chrml 37132007
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AT&T solves VoIP's 911 issue

By Leslie Cauley, USA TODAY

NEW YORK — AT&T says it's solved a problem that has dogged
Internet-based phone service: how to provide emergency 911to
people who use VolP — short for Voice over Internet Protocol —
on the road.

The problem: VolP users who call 911 from hotels and other
remote sites sometimes can't be found by 911 operators. That's
because the correct locations of these "nomadic” users don't
show up on operators' screens.

The Federal Communications Commission has given Internet
phone carriers until Nov. 28 to make their VolP services 911-
capable. AT&T's rival carriers are still working on the problem.

The national 911 service uses databases crammed with
customers' home addresses to pinpoint the location of callers.
VolIP is mobile. So home addresses are meaningless if a
customer uses an Internet phone in a different location.

AT&T, which invented the USA's 91 I service in 1968, estimates
that about 5% of its 53,000 VolP customers use the service on
the road. There are about 2 million VolP users nationwide.
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’ E-mail: | | IGQ}
! Selectone: O HTML O
Text

"That is the bane of everybody's existence,” says Robert Quinn, an ATBT vice

president.

AT&T's nomadic solution, called Heartbeat, uses its Internet network to track the

location of users. Here's how it works:

When VolIP customers power down, AT&T's network will automatically suspend VolP
service. Once the phone adapter is plugged back in, AT&T will ask the user to verify

his or her location.

For customers who indicate they haven't moved, service will be instantly restored. If
they have moved, they'll be directed to an 800 number or a Web page to register the

new location.

AT&T's VolP units — sold under the CallVantage name — are programmed to contact
the carrier's global network once every 24 hours. During these communications, AT&T

sends software upgrades and does maintenance.

Heartbeat works off that same protocol, Quinn notes

AT&T's solution isn't foolproof. If a customer fails to verify he's moved to a remote

location, AT&T has no way to check, Quinn says.
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The plan also has a limited reach. CallVantage now connects to about 50% of the

"public safety administration points" that administer the 911 program. Those who
travel outside that footprint will immediately lose service, Quinn says.

Quinn allows that AT&T's fix "isn't the most elegant solution." Still, he says, AT&T is
hopeful it will help educate the public about VolP, particularly the 911 limitations.

AT&T, which has been sold to SBC — the deal could close as early as next month —
is open to licensing its Heartbeat solution to other carriers, Quinn says.

The letter outlining the Heartbeat plan was sent to the FCC on Friday. Quinn says
AT&T developed the plan after talking with FCC Chairman Kevin Martin.

Vonage, the USA's biggest VolIP player, is working with vendors to meetthe FCC's
Nov. 28 deadline. Spokeswoman Brooke Schulz says Vonage's 911 plans are
"moving along nicely."

Subscribe Today: Home Delivery of USA TODAY - Save 25%
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| Telecommunications

Increasing Margins with Lower Transport Costs

Carriers are expanding their networks to complete coverage, increase
QoS and grow market share. As a result they face rapidly increasing
transport costs. Whether it is local loop charges or backhaul
transport, carriers need to quickly address operational expenses to
drive fiscal performance.

Carrier face other issues, like having limited configuration options and
spotty coverage in residential and rural areas. While most networking
companies can deliver in certain areas, very few have a wide
footprint. Those that do have broader coverage, usually have rigid
pricing structures and inflexible service configurations. Worst of all,
you are often buying from a competitor or their parent company

Comcast's services can be deployed quickly and efficiently with
minimal wait and bureaucracy than you are typically confronted with
when purchasing services from traditional telephone carriers. Comcast
We offers carriers a range of services that can support your voice and
data transport needs with much lower costs. From traditional TDM,
ATM and SONET, to Ethernet and managed wavelength

configurations, Comcast has a solution to meet virtually any
requirement.

Our pricing structures aren't impacted by LATA boundaries or local
loop charges allowing us to offer more flexible terms. We can
provision a tailored network that can rapidly scale so you don't need
to over-engineer for future demand.

Comcast Commercial Services leverages the massive network of our
parent company. This allows you to have managed access on a
carrier class transport network designed for broadband applications.
Our reach is broad and deep, with capacity in dense urban, sprawling
suburban and even many rural areas others can't reach. More
importantly, Comcast's Network is not part of the traditional
telecommunications infrastructure, allowing Comcast to offer a
physically diverse routing.

Comcast Advantage
Lower-cost data and voice transport on a single company's fiber
network with broad reach and technical and economic flexibility.

Carrier Benefit

Cost-effective transport that can reach into new markets and scale at
a moments notice. A stable and reliable service from a trusted
network provider.

Contactus today to find out how your transport needs and our
capabilities can be meshed for the technical and financial benefit of
your organization.

nttp:/ /www.comcastcommercial.com/index.php?option=content&task=view&id=33&Itemid=71
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sWholesale

AT&T Wholesale

Welcome to AT&T Wholesale Services
Years of experience serving wholesale customers, targeted investment in our network and technology
innovation have positioned AT&T as an industry leader. With AT&T Wholesale's dedicated sales,

customer care and global operations teams at your side, you will have the networking expertise to
support a full range of voice, video, data and |P services - for you and your customers.

AT&T Wholesale Services creates offers to:

e Heip you grow and evolve your customers' businesses, as well as your own, with both traditional
and emerging services;
« Extend value of existing services with technological advancements in IP, VPNs, e-Services, VoIP

and security; and
e Deliver customized solutions for carriers, wireiess operators, cable MSQs and systems integrators
for scale and value.

Citing leadership in product innovation and marketing advancement, Frost & Sullivan selected AT&T
Wholesale the 2007 North American Wholesale Business Services Company of the Year. AT&T was also
recognized for it's market potential, technological innovations and successful execution of key business
initiatives.

G obal Enterprise and Wholesale Customers Can Now Manage Their Network Anytime, From Anywhere

New Optical Mesh Service Gives Enterprise and Wholesale Customers Unprecedented Control Over
Their Network Capacity

. Ali rights reserved.
ATRT 1s a registered trademark of AT&T Knowledge Ventures

http//www business.att com/?segment=whole 2/27/2007
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ATS&T Named “Best National U.8. Wholesale Provider” in Capacity Magazine's Secend Annual Global Wholesale Awards
San Antonia, Texas, November 13, 2006

Amersterdam, Netherlands — ATBT Inc. (NYSE. T} today announced that ATET has further solidified its position as & leadimg provider of whol,
serwices, receving the "Best National U.S, wholesale Frovider" award from Capacity magazine, as part of the pubhcation’s second annua! €
wholesale Awsrds. The award was announced at the Capacity Furope 2006 conference in Amsterdam,

Capacity 5 tne only monthiy publication that foruses on the fatest business technigues and strategies for bringing innovation and efficiency to the glob
wholesale teigconymunications industry. The judging panel for the awards included leading telecom industry analysts from the Yankee Group, Ovim and
STLANTIC-ACM as well as the editors of Capacity.

51 Rational U.S, wholgsale Provider® award based on the reach of the AT&T network, quality and perfarmance of the network, as
weessful integration post-AT&T and SBC mearger,” said Mark Kemp, CEQ and editor in chiet of Capacify. The award was fudge
[ g strategy and investment in network.

L el

O AWATT - WInNINg stomers oxt
thierr potannal i oa ~apidly ch nmr‘q “uswmgz, envlrmrmn’ tg ancl 4 huny Mrrr 5, vice president of AT &r \Nixui wale Marke u,;, m&\ 8 tmw.
Inc, "From Day One, the ATET-SBC merger integration has baen custome fﬁw uwd o) qm“p‘,fy farid lm;*m«t DroCasses and r"«jkt‘ éé“ E
cuskemers. We are pleased 10 be recog:
ths award substantiates ow leadershp ™

works i the world, AT&T's longstanding tradition of netwaori
b seraced oorrfolio, ATRT's U5, astwa conaistently deliver maoee

s network avaiiabilty, through proachive 24x7 notwork mondor
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s announced its in

Ag m leading provider of wholessle sarvices, ATET provides complete ond-to-end solutions focally and globally for carriers, wireless of
providers, systems integrators and Internet service providers. The company can heip businesses grow by extending their footpring, st i
velwork infrastruciure, n'akmg thelr internal business operations more gfficient and compiemf’mmg their existing offers with value- adm,d .ﬂgr,htdt an

sorvices.

Note: This ATAT retease and other news announcements are available as part of an R5S feed at www. att.com/rss.

About ATET

ATET Inc e one Of the worlld's largest telecommunications folding companies and 15 the largest in the United States. Qperating o
brand, ATET companies are recognized §s the leading worfdwide providers of IP-based communicalions services fo bussaess antd as lgad

of fgh speed DSL Internet, jocal and long distance vorce, and directory publishing and advertising services, ATET Inc. holds & QU pereni ovwini s
mterest in Cingular Wireless, which s the No. 1 U5, wireless services provider with 8.7 million wirefess customers, Additional information atiow flf‘w
e and ATST products and senvices is avallable at btto./ www. att.cont. -

20 3006 ATRT Krnowledge Vontures . All rights reserved. Subsidieries and affiiates of ATET Ing. provide products and services under the ATET brand.

d JUTE: s ATET Hrowaedge Ventures, Al rights reserved. Privacy Poligy
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> Wholesate

Products & Services

Voice Networking Solutions

The full spectrum of wholesale voice capabilities provided by AT&T helps you simplify the way you
purchase and use voice communication services which are highly marketabie to your customers. With
ATRT as your single-source provider, you gain access to our powerful voice networking solutions.

Data Networking Solutions

AT&T has been building and delivering mission-critical data services to service providers for many
years. Our data services help you build flexibility, high reliability, Performance and scalability into your
service offerings.

IP Networking Solutions

ATE&T 1s a global market leader in | P networking. Our customers confidently and cost-effectively
incorporate leading-edge technologies and capabilities into their own networks - and those of their
customers - by selecting from AT&T's extensive wholesale 1P and Managed Services portfolio.

Value Added Services

AT&T Value-added Services enable you to build flexibility, high reliability, performance and scalability
into yotir application services offerings.

hitp://www business.att.com/services.jsp?repord=ProductCategory &segment=whole 212772007
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